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A Diamond Mine in the Congo Section of South Africa 
PHOTO SHOWS GRAVEL OVER-BURDEN AND THICK JUNGLE THAT MUST BE CLEARED AWAY BEFORE MINING CAN START 


(See text on pages 59 to 65) 
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N the first place the jeweler should recog- 

nize that, unless he has had an unusual 
opportunity to study and grade pearls, he 
must rely almost altogether as to values upon 
competent and honest pearl merchants, 


With a reasonable mark-up on the pearls’ 


that he sells, the retail jeweler can then rest 
assured that the buying public will get its 
money's worth. 

So many and varied are the points that 
determine value in pearls chat they can only 
be touched upon here. Diamond grading 
and matching are comparatively simple when 
contrasted with the grading and matching of 
pearls, Size, shape, orient, color, shades 
and tints, luster, iridescence, or the lack of it, 
all enter into the problem. Since fine large 
pearls are relatively less abundant than fine 
large diamonds, the price of the larger 
pearls advances much more rapidly than is 
the case with diamonds. Indeed, the usual 
rule for pricing important pearls is that the 
price varies as the square of the weight in 
grains, rather than directly with the weight 
as is the case with diamonds. This method 
of pricing pearls is known as selling “by 
the grain base.” Thus if the base price of a 
certain quality of pearls is, say, $6, then a 
one-grain pearl is worth 1 ixs3=— @. 
We square the weight (that is, multiply it 
by itself) and = multiply by the base 
price. In the above case, since the weight 
was one grain, ese is no increase in the 
price when the weight is squared, but take 
the case-of a two-grain pearl of the same 
quality. Here we have 2 x 2 x $6 = $24. 
It will be seén that values mount very rapid- 
ly as the weight increases. 

It should be understood that the pearl 
grain is an arbitrary unit and that it is one- 
fourth of the diamond carat: that is, one- 
fourth of 200 milligrams, or 50 milligrams. 
Very exceptional pearls sell, of course, at a 
certain price for the piece, and when a cer- 
fain pearl is badly needed to complete a 
string, it may bring far more than would 
otherwise be paid for it. 

Leaving the subject of pearl values which, 
a was said above, is a matter for the ex- 
rt to determine, let us next consider where 
our supply of pearls is obtained. For cen- 
turies the coast of Ceylon and the Persian 
Gulf have furnished fine pearls. The latter 
Source has in recent years been much the 
more important. Good pearls come also 
from South and Central American waters, 


Panama, Colombia, Venezuela and Brazil in 
particular producing considerable numbers. 
Western Australia also has quite a fishery. 
Most of the salt-water pearls come from a 
mollusk, Meleagrina margaritifera, which is 
-commonly called the pearl oyster. [resh- 
water pearls are obtained chiefly from unio 
margarifer, the common _ river-mussel. 
These are found in fresh-water streams in 
many countries, and notably in the streams 
of the Mississippi Valley in our own coun- 
try. While the true “oriental” pearls from 
the pearl oyster are probably finer than any 
but the very exceptional fresh-water pearl, 
yet doubtless some of the finest of the lat- 
ter, when they come on the market, may be 
offered “oriental” pearls. 

That human nature has not changed much 
recently is shown by reference to a royal 
edict of Charles V, dated March, 1378, con- 
cerning the manufacture of jewels orna- 
mented with precious stones, in which it is 
said, “13.—And in their works of gold and 
of silver they shall not put Scottish pearls 
(fresh-water pearls) with oriental pear!s,” 
etc. Evidently even in that day fresh-water 
pearls were not esteemed as highly as the 
salt-water pearls, and the jewelers must have 
been guilty of having substituted the one 
for the other and thus drawn forth this royal 
edict. “River” diamonds are unsurpassed, 
but “river” pearls as a rule are inferior to 
the “oriental” ones. 

The most desired shape in pearls is the 
true sphere, and after that the pear-shaped 


drop. Oval- or egg-shaped pearls and “but- 
ton” pearls (having a hemispherical top with 


a flattened bottom) are less desirable than 
the first two shapes. Then comes the many 
irregular shapes known in the trade as 
“haroques” and to the river men as “slugs.” 
These last are sold to the pearl buyers by 
the ounce, after the more desirable shapes 
are sorted out. 

There is much of romance in the seeking 
at first hand of pearls from the finders, and 
the buyers have various secret means of 
ascertaining when a valuable find has oc- 
curred. In such case they flock to the place 
where the owner of the pearl is to be found 
and some very lively trading ensues, if the 
first buyer to arrive does not succeed in pur- 
chasing the pearl before competition begins. 

In connection with the exceptional pearl, 
it will be well to inquire why some pearls 
are so much better than others. To explain 


‘gonite rather than as calcite. 


this it will be necessary to tell something of 
the structure of the true pearl. Pearls are 
composed mainly of calcium carbonate, the 
same substance chemically as marble, but 
crystallized in the pearl largely as arra- 
In marble the 
calcium carbonate is mostly calcite. In the 
pearl the arragonite crystals are deposited in 
the midst of a tough, jellylike material 
known as conchiolin, which hardens to a 
horny consistency and imprisons the arra- 
gonite crystals. The hinge of the oyster 
consists of conchiolin without any arragonite 
and it is tough and flexible. The pearl is 
thus built in layers of these two materials 
and in structure resembles an onion. 

It is largely on the concentric structure of 
the pearl and on the translucency of its ma- 
terial that its beauty depends. Light pass- 
ing through the upper layers of material is 
reflected in part and returned to the front 
to blend with light reflected from the sur- 
face or from other layers both deeper and 
more superficial. Thus is brought about the 
luster which is so charming and which is 
responsible in large measure for the beauty 
and value of the fine pearl. The thinner 
and more numerous and more translucent 
these layers, the finer the pearl, other things 
being equal. In addition to the pearly luster 
we frequently find a certain amount of iri- 


. descence in evidence at the surface of a fine 


pearl. This is due to the existence of mi- 
nute ripples or striations in the surface of 
the pearl which play with the light after the 
manner of all such very fine-lined surfaces, 
producing rainbow colors. 


CULTURED PEARLS 


Having just considered the structure of 
pearl, it will be well to take up here the cul- 
tured pearl that is being produced in Japan. 
lor some years the trade has been familiar 
with the cultured pearls that have a button 
of mother-of-pearl for a base and a hemi- 
spherical layer of true pearly nacre on top. 
These are obtained by skilfully introducing 
between the mantle and the shell of a pearl 
oyster a button of mother-of-pearl and then 
allowing the oyster to grow a cover to the 
foreign object. After several years the 
oyster is opened and the button pearl, which 
has now become fixed to the shell, is sawed 
out, trimmed up and fitted with a base of 
mother-of-pearl to complete the sphere. 
When mounted in a close setting only the 
true pearly surface is in evidence. and such 
“nearls” have a proper place if sold for what 
they are and at a fair price. More recently 
the clever Japanese producer of these cul- 
tured pearls has succeeded by great inge- 
nuity in producing complete spherical cul- 
tured pearls in which a ball of mother-of- 
pearl is completely covered with true nacre 
within the mantle of the oyster. A _ skilful 
surgical operation is required to successfully 
introduce the ball of mother-of-pearl with- 
out killing the oyster, and several years of 
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gowth are necessary to give a_ sufficient 
gmber of layers of pear] to impart beauty 
the product. 

While the appearance of these spherical 
cultured pearls was the occasion of some 
ommotion in the pearl markets of the 
yorld, there is no menace to the trade in 
ihe proper sale of such products. They are 
gdom of a quality such that very great 
gms could be obtained for them, and so 
great are the difficulties attendant upon the 
«ture of the oysters and the operation of 
atroducing the ball of mother-of-pearl that 
the number produced must remain limited 
nd the price in consequence fairly high. 
Trained pearl experts can always tell the 
witured pearl from the natural one, usually 
, mere inspection, and certainly by the use 
{ special methods of illuminating the pear] 
while under examination with a microscope. 
The central mass can always be detected 
this way. Thus there is no occasion to be- 
me alarmed over the matter, for the Jap- 
aese product will merely occupy a certain 
limited and proper place in the trade. 

It is interesting in connection with this 
discussion of the cultured pearl to note that 
an Italian writer on gems, Augusto Castel- 
ni, in 1871, while discussing the ancient 
cystom of the Chinese of coating various 
foreign objects with nacre by putting them 
into pearl oysters, says: “It is thought that 
fa microscopic body of any form was put 
into a pearl oyster purposely, and that it 
ould remain without adhering to the shell, 
it would serve as a nut for a pearl, which 
would retain its form externally.” Thus it 
is seen again that there is nothing new un- 
der the sun. 

Coming now to out-and-out imitations of 
yearls, we find that they are usually made 
today by coating a solid bead of glass or 
enamel with layers of some waterproof 
transparent cement containing a preparation 

trade as essence d’Orient. 
is made from the scales of 
small fishes, which are repeatedly washed 
with water, then the water extracted with 
aeohol and the product blended with the 
transparent cement. The greater the num- 
ver of layers that are applied the finer the 
orient” of the imitation pearl. Some of 
the better made strings of pearls of this type 
are very lovely and it might even be dif- 
feult for an expert to tell them from the 
natural pearls at a little distance. ‘There is, 
however, no difficulty in telling even the best 
of them from the real pearl if a close in- 
pection is possible. The surface is never 

a fine as that of even a rather ordinary 
vearl. A very simple test and one that any- 
body can speedily learn to make, is to nib- 
‘le gently at the pearl with the front teeth. 
\ true pearl feels gritty, an enameled imi- 
‘ation feels gummy, and an imitation with a 
tlass surface (hollow Roman pearls) feels 
tlassy. Once you have tried a true pearl 
you will have the sensation fixed so that you 
‘ainot he mistaken. Needless to say, one 
must be careful not to damage a fine pearl 
while testing it. Do not use the teeth like 

nut cracker. The slightest nibble is all 
that j 1S necessary. 

In conclusion, we may say a few words 
to the best way to take care of fine pearls. 
Pearls are more perishable in their nature 
tan Precious stones, since they are softer 
n gems, and especially since they have a 
‘nsiderable amount of organic matter in 


known in the 
This essence 
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them. The conchiolin of pearls is not un- 
like the material of which the hair and the 
fingernails consist, and it is prone to bac- 
terial decay in the course of time. For an 
organic substance it is very lasting, how- 
ever, and if not subjected to unfavorable 
circumstances pearls will last for many 
vears. The calcium carbonate within the 
pearl is easily attacked by any acid, so pearls 
must never be allowed to come in contact 
with vinegar or lemon juice or any acid sub- 
stance. To be sure, the attack would be 
slow unless a strong acid were used, and it 
is very doubtful if the story of Cleopatra 
and her pearl (which she is alleged to have 
dissolved in vinegar and drunk) had any 
foundation in fact. She may have tossed it 
off like a pill in the liquid, but for complete 
disappearance a long time would need to 
elapse, especially as the conchiolin would 
merely swell without going into true solu- 
tion in the acid. However, it will be well to 
avoid getting acids on pearls. 


Scratching must be prevented, as pearls 


are rather soft. Wiping after use to remove 
dirt that may collect is indicated and re- 
stringing occasionally is advisable, both to 


prevent breakage of the string and possible 
loss of pearls and to be sure that the string 
does not become dirty and detract from the 
beauty of the pearls. Beyond this not much 
is necessary in order to keep the pearls in 
good condition. Excessive drying out should 
be avoided, as the horny material retains a 
certain proportion of water within it and 
cracking might result from excessive drying. 
Practically any place of safe-keeping where 
one would be likely to store pearls, will be 
all right from the standpoint of preserving 
them from harm. 








The Ostensory 
pg piece of ecclesiastical goldsmithing 
has many forms that permit within its 
center a location in which to expose the 
Host, protected within a glass case. Paul 
Roué, in his “Dictionnaire des Arts Décora- 
tifs,”’ affords the following description of 
the ostensory: 
“Ostensories were 
of ‘monstrance,’ a 
etvmological sense. 


long given the name 
word having the same 
Ostensories are termed 
‘church suns’ when they affect the form of 
a disk surrounded by rays. Pierre Ger- 
main has designed models of them in 
the Louis XV _ stvle * * * This 
last rayonated form is posterior to the 
Renaissance. Romanesque and Gothic art 
produced ostensories of architectural ap- 
pearance where are reproduced the styles 
characteristically corresponding. It is diffi- 
cult to establish a difference of form between 
ostensories and certain reliquaries. They 
are most usually composed of a cylindrical 
tube of glass destined to hold the Host. The 
Host rests often on a kind of support in 
form of a crescent. The glass cylinder is 
either horizontal or vertical. It is supported 
on an ornamented pommelled foot with base 
more or less lobed or polygonal. Above 
the cylinder rises a belfry in form of a cone 
or a pyramid with openings shaped like a 
pinnacle. Under this dais is sheltered some 
holy personage. On top, as amortisement, a 
fleuron or a cross is formed. On the sides 
of the cylinder we frequently see imitation 
buttresses attached between the foot of the 
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ostensoir and the upper part. These but- 


tresses form lateral wings.”’ 








Using the Ideas of Others 


[PEAS of our own spring from ideas of 

others, Amos H. Weigel, The Standard 
Corporation, New York and Chicago, told 
members of the Associated Retail Advertis- 
ers at their sessions held in conjunction with 
the World Advertising Convention in Hous- 
ton, Tex. 

“Should man be found who made no 
use of the other fellow’s idea that man 
would be found to have on ideas at all. What 
the world knows amounts to no more or less 
than the sum of the ideas conceived in the 
mind of man since man has been. 

“All of us agreeing on the antiquity of 
the elemental ideas, or idea, from which the 
present generation of ideas has sprung, we 
can immediately leap to the conclusion that 
the adroit advertising manager becomes 
adept to the degree that he opens his men- 
tal doors and windows to let idea-light 
stream in. 

“Opening the mental doors and windows 
suggests that man is not the creator of what 
he may be pleased to call his own ideas. 
For ideas are not conceived by man, but 
in man. 

“Tf you will show me an idea that your 
store has originated, an idea so entirely new 
that no one ever heard of it before, I shall 
not go to the trouble of asking you whether 
the sale was a success or not. You have 
not originated your anniversary sale, your 
clearance sales, your white sales, your end 
of the month sales. You did not originate 
that colossal idea of Santa Claus which 
makes your cash register tingle with joy in 
the year’s wind-up. You have not originated 
the architecture of your department store. 
However much like a palace it may_ look, 
it will be an imitation of the palaces of the 
Renaissance in Italy. You have not orig- 
inated a successful fundamental of sales- 
manship which was not known by the 
sarliest traders of the world. 

“You were hired because of your educa- 
tion and your experience. Now education 
is nothing more or less than the placing in 
the mind of as many of the existing gen- 
eration of ideas as you can absorb or will 
admit—experience is the result of the ap- 


plication of these ideas to the problems 
immediately confronting you. In_ other 
words, when your boss hired you he said 


in effect, ‘I am not hiring you for any 
brand new and original ideas you may have, 
but because I believe that you are well 
grounded in old ideas and because I believe 
that you can put old ideas to use effectively 
with our modern problems.’ 

“The first principles of successful adver- 
tising are not many. Ideas in advertising 
are certainly essential. Not multiplicity of 
ideas, however, but soundness of ideas. Then 
the sound use of these sound ideas in as 
many different ways as possible.” 








The I. Fried Co. has moved its store from 
216 Dauphin St. to 221 Dauphin St. The 
firm occupies a space which is 40 by 100 
feet in their new location. All new fix- 
tures have been installed and the showroom 
has been handsomely decorated. 
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Diamond Mining in the African Jungle 





Some Facts About the History and Production of the Belgian Congo-Angola 
Diamond Field 
By SYDNEY H. BALL 

















Sa mining industry ages, it is normal for 

the product derived from lode mining 
ig increase at the expense of the product of 
jluvial mining. Diamond mining in the 
gst 12 years has been atavistic to 
the extent that it has reversed the rule. In 
the three years, 1911 to 1913, the South 
African pipe mines produced almost 80 per 
ent, of the world’s diamonds, while in the 


denced by the few days lost by the white 
employes due to illness. 


THE COMPANIES OPERATING 


The first diamond was found by a pros- 
pector of the parent company, the Forminiere 
(Société Internationale Forestiere et Mini- 
ére du Congo) in 1907, but due to the rather 
hostile attitude of the local natives, develop- 
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OLD METHOD SHOWING 


two years, 1923 and 1924, they produced but 
about 55 per cent. This is due to two factors, 
first, to the decreased production of the pipe 
mines caused by the aftermath of the World 
War and, second, to a markedly increased 
production by the alluvial mines, notably 
those of the Belgian Congo and Angola. 
These mines in 1923 and 1924 accounted for 
irom 154% to 1714 per cent. of the world’s 
production by weight. 
THE LOCATION 

The Belgian Congo-Angola diamond field 
includes the area drained by the north-flow- 
ing tributaries of the Kasai-Sankuru river 
‘ystem, between 17° and 26° east longitude. 
The area already known to be diamondifer- 
ous approximates 150,000 square miles, mak- 
ing tt the largest alluvial diamond field in 
he world. The mines now being worked 
‘orm two groups, of which the more west- 
tly is the more important. The latter ex- 
'nds 19) miles south 20° west from a point 
about 38 miles east of Luebo, the central 
mart of the belt being 60 miles wide. Just 
“) miles east of the north end of this group 
* 4 second smaller group of mines. 

_, he center of the diamond field is about 
: south of the Equator and in consequence 
re Climate is humid and relatively warm. 
*easonal division of precipitation results in 
1 vet and a dry season. For a tropical one, 
Me climate is by no means unhealthy as is evi- 





NATIVE EMPLOYES 





PICKING DIAMONDS 

ment of the field only began in 1911, and 
production, two years thereafter. The engi- 
neers of the mother company rapidly ex- 
tended the known diamond-bearing region 
radially from the original discovery and in 
consequence in 1917, the Diamang company 
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(Companhia de Diamantes de Angola) was 
formed to exploit the deposits found in 
Angola, a Portuguese colony across the 
Congo border. In 1920, the Beceka (Société 
Miniére du Beceka), the Kasai Société 
Miniére du Kasai) and the Luebo (Société 
Miniére du Luebo) companies were formed 
to exploit extensions of the original field in 
the Belgian Congo. These companies all 
possess large concessions with favorable 
prospecting and mining rights. The parent 
company is owned by the Colony, the great 
3elgian bank (Société Générale de Belgique) 
and two American financiers, Messrs. 
Thomas F. Ryan and Daniel Guggenheim 
and their associates. The Diamang is owned 
by the Portuguese colony, the American and 
Belgian interests above mentioned and their 
Portuguese, French and English associates. 
The Beceka, Kasai and Luebo companies are 
controlled by the Société Générale de Bel- 
gique, 
TOPOGRAPHY 

Topographically, the diamond field is a 
plateau, sloping gently to the north, which 
has been cut rather deeply by the northward 
flowing rivers. The plateau in northeastern 
Angola is some 3,000 ft. above sea level and 
in the northern part of the field about 1,700 
ft. above sea level. The rather narrow river 
valleys are incised from 200 to 600 ft. in 
the plain. The streams are marked by a 
narrow band of heavy timber and dense un- 
dergrowth, and the ridges are covered by 
grass with a stunted tree here and there. 


GEOLOGY 


The plateau is formed of sedimentary 
rocks of Jura-Triassic age, which are flat 
lying or which dip very gently to the north. 
These rocks are predominantly soft sand- 
stone, but contain some beds of shale and a 
few lenses of conglomerate. They were pre- 
sumably in part laid down on an ancient land 
surface, but are largely fresh or brackish- 
water deposits. Older rocks have beén un- 
covered in some of the deeper valleys; they 
in parts of the plateau protrude through the 
sandstones as hills and they cover consider- 
able areas near the Kasai river divide where 
the sandstone has been removed by erosion, 
These old rocks, which before the Jura- 











ROCKING SCREENS USED DURING WORLD WAR AT SOME OF THE SMALLER MINES 
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Triassic rocks were laid down, had been 
arved into an undulating land-surface, are 
presumably of pre-Cambrian age. They 
consist of sedimentary rocks (mica and 
other schists, quartzites and banded jaspery- 
ion ores) and igneous rocks (basic and acid 
gneisses and granites and basic igneous 
rocks). : F 

The commerc al diamond deposits are all 
of alluvial origin and are either creek 
gravels of the present day drainage systems 
or terrace or bench gravels, deposited by the 
streams when at a higher level. Some of 
these are 65 ft. above the present stream 
levels, The creek deposits are narrow, but 
often a mile or more long; the gravel is 
ysually under a yard in thickness and the 
over-burden from 2 to 6 ft. thick. The ter- 
race deposits are more equidimensional in 
plan and both gravel and over-burden are 
somewhat thicker. On thé average, the 
tonnage of the terrace deposits exceeds that 
of the creek type. The pay gravel consists 
of sand and well rounded pebbles with, in in- 
stances, some large boulders. Although in 
places there is no over-burden, most of the 
gravel is covered by barren sand, sandy clay 
or silt, which on the average is thicker than 
the pay gravel. Two to three cubic meters 
of over-burden are handled to one cubic 
meter of gravel. The exploitable diamond 
deposits already known are numerous, and 
as development increases, more will be 
found. The deposits vary in size from those 
containing a few thousand carats to others 
containing over a million carats. The grade 
of the deposits is equally variable, ranging 
from a fraction of a carat to patches which 
will produce over 10 carats per cubic meter. 
In a single deposit, the diamond content may 
vary markedly from one month’s mining to 
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dition, there are a number of heavy and 
resistant minerals which are the satellites of 
the diamond; of these black staurolite is by 
far the most abundant, but the following are 
relatively common: Brown staurolite, cya- 
nite, ilmenite, tourmaline, chrysoberyl and 
garnet. The following occur less abundant- 
ly: Spinel, rutile, pyrite, gold, monazite, 
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erals, it is poor in diamonds. Of course, 
quartz, felspar and mica are abundant con- 
stituents of the sands. Next to the diamond, 
the most interesting constituents of the 
gravel are large well-shaped flints. These 
are relatively abundant and occur from top 
to bottom of the gravel. In other words, 
primitive man hunted along the banks of 








TRANSPORTING GRAVEL TO THE MILL. 


sapphire, ruby, epidote, diopside, magnetite, 
hematite, opal, amethyst, zircon, topaz, 
emerald, molybdenite, andalusite, olivine, 
actinolite, sapphirine, sahlite, bronzite and 
spodumene. If the gravel does not contain 
a fair percentage of these associated min- 











MINE SHOWN IN THE DISTANCE 


these Central African rivers when the 
streams were depositing the diamond-bearing 
gravel. 


PRODUCTION 


Production of the field in metric carats 
follows: 





another. ————_—--- —_——-—Belgian Conge-—_—___—_—__ Angola 
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CLASSES OF DIAMONDS FOUND 

The diamonds in most cases are well de- 
fined crystals, dodecahedra and octahedra 














THE MILL OF THE KISELE MINE 


predominating. Cubes, tetrahexahedra and 
trisoctahedra also occur. Twin crystals are 
common. (Interpenetration twins with the 
octahedral face the twining plane and also 
after the spinel law.) Triangular vicinal 
faces characterize most crystals. During 
transportation from their source, a number 
of the. stones were forced against other peb- 
ples and boulders and in consequence, cleav- 
age fragments are fairly common. Water- 
worn crystals, however, are most unusual. 
A large proportion of the stones are trans- 
parent and colorless, others are slightly 
tinted brown or yellow; still others are de- 
cidedly yellow or brown or green or bluish; 
intense greens, blues and reds occur, but are 
rare. Honey yellow translucent cubes also 
occur as do some globular masses of bort 
of more or less radiate structure. Good 
cized shipments are divided into as many 
as 200 lots giving a complete assortment of 
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Continuous Shipments 
Direct From the Mines 




















HE «best seller” in the jewelry 
trade for some time past, has 
been the straight-row Bracelet and 
it bids fair to retain the favoritism 


bestowed upon it. 


We are pleased to state that we 
have a choice selection of Sapphires, 
Emeralds, Diamonds, Rubies and 
Siam Rubies arranged in layouts 


suitable for this purpose. 




















GEM SAPPHIRES STAR RUBIES 
GEM EMERALDS CALIBRE SAPPHIRES 


GEM RUBIES CALIBRE EMERALDS 


STAR SAPPHIRES CALIBRE RUBIES 
BRACELET RANGES 


ALBERT RAMSAY & CO. 


2 WEST 47TH STREET 
NEW YORK 


LONDON OFFICES: Telephone FACTORIES: 


4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. London, E. C. 


INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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gamonds from bort and rubbish through 
he browns, silver capes and bye-waters to 
gones of the most beautiful shades, whites, 
‘ne whites and blue whites. The latter 


jbound and in quality are equal to the best 


in the world. ‘ 
In size the stones vary from “sands” to 


stones of over 44 carats. 


The run of the 
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been derived from three distinct sources: 
first, an unknown, but very ancient source 
(Cambrian or pre-Cambrian) from which 
the detrital diamonds recovered in crushing 
the Rand gold ore are derived; second, the 
andesite of the Ventersdorp Series (early 
Paleozoic age) and, third, the kimberlite 
pipes from which directly or indirectly most 
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EXCAVATIONS SHOWING OVER-BURDEN AND GRAVEL 


mine stones go from 8 to 12 per carat, ship- 
ments from the more southerly mines being 
as a rule of larger average size than those 
of the more northerly mines. In the various 
deposits, the average varies from 30 to the 
carat to 3 to the carat. On the average 
stones of 1 carat or over make up 10 per 
cent. of a shipment and those of one-half to 
one carat a further 20 per cent. “Closed” 
goods form some 30) per cent. of the average 
shipment. 

In the Bushimaie mines of the eastern 
group, the associated minerals differ from 
those in the other deposits (ilmenite and 
garnet predominate and diopside is confined 
to this deposit, while staurolite is absent) 
and in addition the percentage of gem ma- 
terial is much less than in other deposits. 
The difference is sufficiently great to sug- 
gest one source for these stones and another 
source or sources for the diamonds of the 
other deposits. The Bushimaie concentrates 


resemble those of the South African pipe 
mines, 


ORIGINAL SOURCE UNKNOWN 


The original source of the Central Afri- 
can diamonds is as yet unknown, although 
certain of them at least, as mentioned above, 
appear to have been derived from ancient 
vasic gneiss rocks. The Bushimaie dia- 
monds were derived from a different source 
and perhaps from a different type of source 
tian the other deposits. The other diamond 
nr Presumably originated from a single 
tee pigs but the stones doubtless were 
one rom a number of different similar 
on — over a Telatively wide 

a atever was the original source of 
aoe they appear to have been con- 
Triassic cm sen gravel lenses in the Jura- 
a sandstone and were thereafter re- 
oa. in the present stream gravels. 
ea Age writer has emphasized the 

€ South African diamonds have 


of the South African diamonds are obtained. 
The Belgian Congo-Angola stones are older 
than the kimberlite pipes; whether they be- 
long to one of the other two sources is un- 
known. In passing, there is a striking simi- 
larity between the geology of these diamond 
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acting as bosses. The native as an indi- 
vidual is a poor workman, but in view of 
the wage paid, many items in the mine cost 
sheet are surprisingly low. That mining in 
Central Africa and in the United States is 
two distinct propositions is indicated by the 
fact that the Forminiere and its associated 
companies run a steamer up river from the 
rail head at Kinshasa some 500 miles and in 
addition operate not only a narrow gauge 
railroad but about 1,100 miles of automobile 
road. Many square miles of plantations are 
required to furnish food to the black em- 
ployes and the herds of the companies con- 
tain over 10,000 head of cattle. The com- 
panies further operate a number of wireless 
stations. 

In the early days of the district, practi- 
cally all transport was by native porters, 
but now they have been almost entirely sup- 
planted by motor cars, motor trucks and 
convoys of ox-teams. The advantage to the 
native of the company’s medical service and 
its sanitation program is indicated by the 
relative immunity from epidemics enjoyed by 
the company employes as compared to the 
natives of the other villages. The company 
has a trade’s school, in which are trained 
quite competent native carpenters, masons, 
blacksmiths, chauffeurs and other artisans. 

The first stage in mining is the determina- 
tion of the diamond content of the deposit. 
Self-draining deposits covered by shallow 
over-burden are prospected by trenches and 
pits. Water-logged deposits and those with 
unusually deep over-burden are developed by 
pits in which special steel casing is used or 
by hand drills of the Empire type. Pits or 
drill holes, as a rule, are placed on the 
corners of 10-meter squares. 








SORTING A CONGO SHIPMENT AT ANTWERP 


deposits and those of the Somabula Forest, 
Rhodesia. 


CONDITIONS OF PRODUCTION 


The Congo-Angola diamond mining com- 
panies employ about 200 white men and some 
23,000 natives, the white men, of course, only 


The reserves, it is reported, are sufficient 
for production at the present rate for well 
over a decade. 

The Congo-Angola companies operate 
some 40 different mines. First, the deposit 
is cleared of trees and underbrush, and only 
after this has been done can open cut mining 
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begin. The over-burden is usually ex- 
avated with pick and shovel and either re- 
soved in mine cars or wheelbarrows or 
thrown back into parts of the pit from which 
the gravel has previously been milled. The 
gravel is then shovelled into wheelbarrows 
op mine cara and trammed to the mill either 
»y hand or on endless cables. As the bot- 
wm of the gravel is frequently rich, the bed 
sock is cleaned with brushes and all gravel 
in joint planes or in pot holes carefully 
picked out. Drainage is obtained by ditch- 


ing or by steam or electrically operated 
pumps. In the mills, the gravel is first sized 
ty trommels, the coarse and fine being dis- 
arded. Pans of the South African type 
(ranging in diameter from 4 to 9 ft.) are 
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Facetting Precious Stones Chemically 





L beste might appear to be possibly prac- 
tical and seems to be novel in the way 
of treating gem-stones is set forth in a recent 
article by M. Seebach of Leipzig in a re- 
cent issue of Deutsche Goldschmiede-Zeitung. 
Its length prohibits translation in extenso, 
so we confine ourselves to an exposition, in 
brief, of the more striking features given by 
the writer. 

After an extended explanation of the main 
factors in crystalography, he continues with 
a description of a system of rendering facets 
on a sphere of synthetic corundum (the ma- 
terial lost in the process having “inconsider- 
able value” in the case of such substances). 





CONGO DIAMONDS OF 15 TO 20 CARATS COMPARED WITH SIZE OF BELGIAN FRANC 


then used to produce a concentrate which 
after sizing is treated in Harz jigs. Fre- 
quently the concentrates are re-treated in 
Harz jigs before the diamonds are picked 
out by hand. Due to the difference in the 
size of the deposits, the mills vary from ex- 
perimental hand-operated plants used in de- 
velopment to fair-sized plants operated by 
steam or electricity. 


MARKETING THE PRODUCT 


The company maintains at Antwerp a 
sales office at which the output of the 
Forminiere, the Beceka, the Kasai and the 
Luebo companies is sold. The Anglo- 
American Corporation handles the Diamang 
sales, One of the factors which after the 
World War notably aided Antwerp to re- 
gain its position as the premier diamond- 
cutting city of the world was the supply in 
is own city of Congo diamonds, ready to 
le cut. This supply of rough goods, suitable 
for the diamond jewelry recently in fashion, 
has also been responsible for the high rate 
of employment enjoyed during the past two 
vears by the Antwerp cutters as opposed to 
their confreres in Amsterdam. 


OTHER OCCURRENCES OF DIAMONDS IN THIS 
SECTION 

In addition to the main diamond region, 
a number of other occurrences of diamonds 
are known in the Belgian Congo and An- 
gola. Diamonds have been found in isolated 
streams over a wide area in the northeast- 
‘m part of the Belgian Congo and in 


South-Central and Eastern Angola. In the 
Katanga (southeastern 3elzian Congo), 


diamonds have been found in several streams 
and in addition there are a large number of 
pipes of kimberlite which are contemporane- 
‘us with the South African pipes. Certain 
ol these are known to contain diamonds but 
none have as yet at least been proven of 
commercial grade. 








; The Bullen Jewelry Shop is the name of 
“ new jewelry store opened by Alfred R. 


Palen, in the Hotel Androy, at Superior, 
is, 


He places the corundum material in a plati- 
num crucible “in which molten commercial 
bisulphite of potash (KHSQO,) covers the 
bottom to a depth of about %4cm., then add- 
ing further solvent till the ‘Praparat’ is en- 
veloped in it. Then the crucible is slowly 
heated by means of a Bunsen burner or elec- 
tric oven till at about 200° the KHSO, melts, 
then stronger till heated to a rich red glow. 
Already at the beginning of the red heat 
there appears a noteworthy effect of the 
solvent on the ruby. By raising the tem- 
perature one is enabled to hasten the dissolu- 
tion process. Above the decomposition tem- 
perature of about 600° the potassium bisul- 
phite strongly attacks the corundum. The 
first effect of the dissolving medium is 
shown at the equatorial zone,” which becomes 
covered with numerous corrosion figures, 
which extend, after five minutes all over the 
ruby sphere, while already ridges arise at 
the equatorial zone, round the North and 
South poles of the sphere rounded corrosion 
surfaces in their first stage. He says: 
“After about two hours further action of 
the solvent medium on ruby spheres of about 
5 mm. diameter solution bodies are formed 
which on account of their beauty, graceful 
facetting, which, through these determined 
powerful interior reflexes and through their 
crystalographic orientation lend themselves 
to expression of color effects and without 
further ado can be used as jewel stones of 
unique form. From smaller pieces the dis- 
solving bodies are created in a shorter period. 
The non-spherical original bodies take longer 
time, naturally; thus a dissolving body of a 
large ruby drop was created in seven hours. 
By more prolonged heating in the melt the 
dissolving body, of course, becomes smaller 
but retains, aside from slight changes, its 
form in the main, which for the solvent in 
question is characteristic. The latter is to 
be taken in the sense that each solvent me- 
dium produces in a crystal body a special, 
quite definite, facetting and etch-figures, 
which, inversely, permits distinguishing the 
solvent employed through its peculiar 
form * * * 
“In order to avoid bursting of the mate- 
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eral to be facetted (which, however, I have 
only experienced in a large ruby drop that 
already originally had small cracks), it is 
advisable not to take the dissolving body 
out of the melt but to allow it to cool off 
very gradually. The cooled melt dissolves 
easily in hot water. If one’s platinum cru- 
cible be not too small, several bodies can be 
dissolved simultaneously in the same crucible, 
only, in order to obtain beautiful regular 
facetting of the dissolving body, it is neces- 
sary to see that they are so disposed in the 
melt that they do not get into contact with 
one another. By using sufficient potassium 
bisulphite it is unnecessary to stir the melt.” 
Concerning other precious stones as sol- 
vent bodies the author says he will give in- 
formation in a later issue. Ce 








Reputation 





(THE greatest asset that the jeweler can 

have is his reputation. It is as true to- 
day as it was in the days of Shakespeare, 
who said in one of his works that “he who 
steals my purse steals trash, but he who robs 
me of my good name robs me of that which 
not enriches him, and makes me poor in- 
deed.” 

The jeweler’s reputation is based upon his 
good name, the quality of his merchandise, 
his service, his honesty and ability to please 
and highly satisfy his customers. To have 
a good name is priceless, and yet it is some- 
thing which can be bought by the jeweler 
for not even a penny. It may cost him 
something in effort, in energy, in judgment, 
and in ceaseless vigilance, but will not re- 
quire the opening of his purse strings and 
the expenditure of a farthing of his capital. 
His attention to business each day, if such 
attention is meritorious and his service 
honest and trustworthy, will earn for him a 
lasting and valuable reputation, such as only 
one or two of the leading jewelers enjoy in 
each sizable community, 

A good name will take the jeweler 
through lean years, when there is not suffi- 
cient business for every merchant, providing 
for him a turnover when jewelers not so 
well established find it difficult to maintain 
their businesses. It is his security for the 
present and the distant future, and the 
largest element of his “good will.” It is a 
better protection than fire or burglary in- 
surance, or loss of any other character, for 
while insurance protects and will replace the 
cash value of a loss, the jeweler’s reputa- 
tion has an inestimable potential value which 
cannot be weighed by material scales, and 
which increases through the years. 

While his reputation represents his great- 
est claim to success, is an asset which will 
serve him when everything else has failed 
or disappeared, and is therefore of immense 
worth, it is something which every jeweler 
can secure by conscientious work, if he pro- 
ceeds along proper channels, not permitting 
himself to join the ranks of the “get-rich- 
quicks” and merchant quacks, who usually 
lose their reputations before they have 
gained the smallest fraction of success. 


C. mS. 








l)worsky’s jewelry store has begun busi- 
ness in its new and spacious quarters at 109 
Fayetteville St., Raleigh, N. C. 






































































vada leuanihe cakes ESSGST ee oe 5 ONLY Oe ee 


A a met 9 naan: Soba las et 





THE JEWELERS’ CIRCULAR June 10, 1925 

















Diamonds and Sapphires in Platinum Jewelry 


That discriminating, careful-buying customer of yours will be delighted 
with the intrinsic beauty of this Wheeler Bracelet. Its richness of design and 
superb quality of stones show that indescribable Wheeler Quality found in 
all our Diamond Platinum Jewelry. 


When you sell a piece of Wheeler Platinum Jewelry you can rest assured 
that it cannot be better made and that it presents the latest style develop- 
ments in fashion’s ever changing trend. 

And, equally important to you as a good merchant, you pay no added 
premium for Wheeler Quality and Style. If you have not already found this 
out from experience just send for an item and compare. 

Our stock always contains the newest ideas for your selection in plati- 
num diamond Bracelets, Bar Pins, Fancy Rings, Wedding Rings, Wrist 
Watches, etc. “ 


ESTABLISHED 1852 


This Trade Mark is H of Quality, Service 


your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


Hayden. Wheeler & Co.Inc 


OFFICE AND FACTORY 


- 58 West 40th Street - New York , 
Telephone Longacre 7300 
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The News from England 





Wonderful Display of Gems at Opening Court at Buckingham Palace— Pincus 
Jewel Robbery Case Again in Court on Claim Brought Against Lloyds 
—Diamond Stolen from London Store—Latest Vogue in Jewelry 
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Loxpon, May 24.—The wonderful display 
of gems was a feature of the opening Court 
of the season at Buckingham Palace the 
her evening when 700 debutantes, re- 
lendent in be-jeweled gowns and headgear 
yere presented. The queen wore a gown 
soft silver, the train being of Indian 
dlver and jeweled brocade. She wore the 
mous Koh-i-Noor in the center of her 
diamond crown. Princess 
omaments of diamonds and rubies. Jeweled 
faras were everywhere. The first Court is 
, diplomatic and official one and wonder- 
fully picturesque. The blaze of gorgeous 
dresses sparkling with pearls and precious 
tones blends with the brilliant uniforms of 
the Diplomatic Corps, Indian princes and 
other potentates of the empire. Lady Maud 
(amegie wore a dress of white georgette 
embroidered in silver and white beads; the 
Duchess of Grafton appeared in ivory satin 
wih a train of net trimmed with ivory 
slumes. The Duchess of Hamilton wore 
black satin embroidered with rose and 
aquamarine. Lady Salisbury’s lace gown of 
gold was trimmed with blue and green 
heads. The French ambassador’s wife was 
in yellow satin with gold train. The Ameri- 
can ambassador’s wife wore silver lamé and 
lace with a train of blue velvet embroidered 
with brown fox fur. The British prime 
minister’s wife (Mrs. Baldwin) wore black 
embroidered with jet ornaments. And so 
on. All wore jewels to conform to the 
color scheme of the dress, 

x * * 

At a recent sale at Hurcomb’s, the Pic- 
cadilly jewelry auctioneer, some excellent 
prices were obtained, silverware realizing 
an average of $3 per ounce. A silver center 
with figure and basket by Paul Storr (1815) 
sold for $750 and a set of four George III 
oblong plain entree dishes brought $700. A 
IS-karat gold belt set with diamonds, pre- 
sented to “Kid” Lewis some time ago, sold 
lor $600. A diamond fringe necklet was 
purchased for just over $2,000. 

x * * 


_The S. Pincus jewel robbery case is again 
" court, a claim now being brought against 
4 Lloyd's insurance underwriter on an in- 
surance policy for $223,000 in respect of the 
loss by theft at a Harrogate hotel 18 
months ago of some $225,000 worth of 
lewelry. The defense denies that the 
revelry was stolen, the plea being advanced 
vat since the claim is a fraudulent one the 
wilicy is void. Mrs, Zella Pincus, who 
trades as S. Pincus, and is a wholesale 
gg diamond and pearl merchant of 
- Holborn, brings the suit. Her hus- 
Mr P; tephen, manages the business for her. 
, incus, it seems, became bankrupt when 
e usinéss as a general merchant, several 
‘8 ago. Mrs. Pincus then got together 
“10 savings and launched out in jewelry, her 
a acting as her manager. Things 

' well and in 18 months the net profits 
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let tore thati $15,000. ~Piricuis’ concen= 


Beatrice wore 


trated on pleasure resorts and traveled 
around these rendezvous of the wealthy with 
considerable jewelry stock of his wife’s as 
well as stocks of other jewelers on a “sale 
or return” basis. The jewelry was insured, 
three policies totaling $235,000. While at 
the Prospect Hotel, Harrogate, Mr. Pincus 
was called downstairs to the telephone to 
talk to a local jeweler. The call proved a 
bogus one. When Pincus reached his room 
again he could not get his key into the lock. 
Eventually a porter walked the parapet of 
the hotel and got into the room by a win- 
dow. The jewel merchant’s bag, which had 
been placed behind a wardrobe, was found 
sliced open and more than $200,000 worth 
of gems gone. A master key and a lino- 
leum knife were on the bed. About the 
time that the jewel merchant “was “itr the 
telephone booth a man who had the next 
room to him walked out carrying a green 
suit case. He registered in the name of 
Maxwell, but was really a Russian, known 
as Moischa Natensohn. Inquiries showed 
that he lived in Bow and paid $4 a week 
lodgings. He was arrested and charged 
with the theft of the Pincus gems at Leeds. 
He was discharged on purely circumstantial 
evidence. The foregoing are the facts of 
the case as outlined by counsel in the King’s 
Bench Division before Justice Horridge and 
a special jury. The case has already lasted 
a week. Pincus indignantly denies that he 
slashed his jewelry bag before going down- 
stairs to the telephone or that he obtained 
jewelry on credit and then pawned it. Trade 
witnesses so far called give the jewelry mer- 
chant a good character. Alfred Greenslade, 
director of Carrington & Co., Ltd., the 
Regent St. jewelers, said that since 1918 his 
firm has purchased some $500,000 worth of 
goods from Pincus and had sold him in re- 
turn some $200,000 worth. His firm, he 
said, had entrusted Mr. Pincus with valu- 
able jewelry on approval and he had always 
fulfilled his obligations. There was nothing, 
Mr. Greenslade said, to indicate that the 
High Holborn jewel merchant was not car- 
trying on business along legitimate lines. 
Adolph Kempler, a diamond and pearl mer- 
chant of Holborn Viaduct who has had ex- 
tensive business dealings with the Pincus 
house, said he had always found the plaintiff 
very straightforward in his business trans- 
actions. Some of the jewelry that was 
stolen at Harrogate, Kempler said, had been 
entrusted by him to Pincus. 
x * * 


While traffic was held up near White- 
chapel the other day a man grabbed a large 
suit case from an automobile and made off 
down a side street with it. Evidently he 
presumed the bag contained a jewelry 
traveler’s samples. The owner of the bag, 
a company director, jumped from the car 
and gave chase, firing two shots at the thief 
from an automatic pistol. One shot hit a 
curb and the other perforated 10 pairs of 


pants “hanging outside a~ deater’s shop: ~ The” 


“are the proprietors of the store. 
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thief dropped the bag and decamped. The 
owner of the bag was arrested by the police 
and fined $10 for firing the automatic (for 
which he carried a license) and as well as 
being informed the revolver would be con- 
fiscated. 

* * * 

For various decorative purposes Brittania 
metal is now in increasing demand accord- 
ing to Sheffield plate and cutlery manufac- 
turers who see this metal eventually taking 
the place of electro-plate. Electro-plate, 
they say, has in the past been generally used 
for decorative effects, but that the popu- 
larity of the Britannia metal, as it is known 
here, now appears to be usurping it. 


*x* * 


A $3,700 blue-stone diamond ring that was 
stolen from the jewelry store of S. Smith 
& Son, Trafalgar Square, the other day has 
not yet been traced and the Bow St. magis- 
trate has granted a remand in connection 
with the arrest of a man charged with the 
theft and who, it is thought, may have had 
an accomplice. The man under arrest 
smashed the jewelry window with a brick. 
There was a gem display in the trim at the 
time worth $125,000. Nothing in addition to 
the diamond ring was taken. The thief was 
grabbed by an assistant at the jewelry shop 
before he could escape. He says he dropped 
the ring in a recess of the doorway. 


* * * 


The latest ideas in hair bracelets here is 
to have the bracelets of gold and platinum 
incorporated with hair cut from the wearer’s 
own head. Women who keep their hair 
bobbed or shingled can provide sufficient 
hair for this purpose, jewelry made up with 
individual tresses being considered more ap- 
propriate than the elephant hair rings and 
bracelets which have had a vogue. 


* * 


A new fashion in shoulder ornaments is 
likely to be set as a result of a whim of 
one society leader here who sat for an 
Academy portrait in oils with a jeweled 
chain and gemmed pendant of fine workman- 
ship twisted in and out of one shoulder 
strap of her gown. 

* * * 


The premises of Osaka & Co., the Regent 
St. imitation pearl merchants, were again 
broken into during the week-end. A glass 
bottle was used to smash a window and 
necklaces to the value of $250 were taken. 


* * xX 


Sheffield reports that the export trade in 
cutlery is evidencing signs of a decline while 
plated ware and silver hollow-ware business 
is very discouraging. German competition 
in cheap goods is being felt. The small 
manufacturer of stainless steel who, during 
the enormous demand for same in recent 
years, further stimulated business with con- 
sistent price-cutting is now up against the 
rocks, demand having temporarily spent it- 
self. Few factories are on full time, most 
of them having few orders. 








The new Bengale jewelry store was form- 
ally opened for business at 343 Washington 
St., Portland, Ore., recently. It occupies 
the former location of Davids Jewelers, Inc. 
Benjamin Reingold and Harry H. Prezant 
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Supreme Court Upholds Work of Trade Association 








Decision in Test Case Against Maple Flooring Manufacturers Association 
and Cement Manufacturers Protective Association Reverses Former 
Decisions Under Anti-Trust Law and Holds that Activities of These 
Bodies Did Not Restrain Interstate Commerce. Three 
Judges Write Dissenting Opinions. 














Wasnincton, D. C., June 3—Uncer- 
vinty as to the legal status of trade associa- 
son activities, particularly the current sta- 
saical service rendered by many of them, 
ws removed on Monday by the Supreme 
‘wut in opinions on two test cases brought 
wy the Government involving the operations 
‘the Maple Flooring Manufacturers’ Asso- 
vtion and the Cement Manufacturers’ Pro- 
«tive Association. Associate Justice Stone, 
iomer Attorney General, delivered the 
NS§ Bf sujority opinion in both cases reversing de- 
sions in lower courts. Chief Justice Taft 
ad Associate Justices McReynolds and San- 
- wor dissented. Both Secretary of Commerce 
Hover and Attorney General Sargent 
gated on Tuesday that they preferred to 
reserve comment on the court’s decisions 
wtil they have had an opportunity to study 
them but both officials said that the court’s 
ation has wide implications bearing upon 
trade association problems. 
Associate Justice Stone incorporated in 
te court’s opinion a general discussion of 
tade association practices and pronounced 
the conclusion that such organizations are 
wt engaged in unlawful restraint of trade 
when they openly and fairly gather and 
disseminate information as to the cost of 
ther product, volume of production, actual 
prices involved in past transactions, stocks 
{ merchandise on hand, and the approxi- 
mate cost of transportation from the prin- 
ipal point of shipment to the points of con- 
sumption, nor when they meet and discuss 
uch information and __ statistics without 
reaching or attempting to reach any agree- 
ment with respect to prices, production or 
restraining competition. 
"The natural effect of the acquisition of 
vider and more scientific knowledge of 
isiness conditions on the minds of the indi- 
duals engaged in commerce and its con- 
“quent effect in stabilizing production and 
pice can hardly be deemed a restraint of 
mrerce,” said Justice Stone, “or if so, 
‘tan not, we think, be said to be an un- 
‘asonable restraint, or in any respect un- 
awtul,” 
Justice Stone stated that the court was 
isted in previous cases in sustaining the 
‘ernment’s contention because the sta- 
tical service rendered was made _ the 
is lor concerted action for the control 
| Production and price. Justice Mc- 
Keymolds, in his dissenting opinion con- 
re that the court should adhere to the 
Hecedent established in the linseed and 
Ardwood cases because, he said, “carefully 
am Plans had been adopted by the 
sociations (the present defendants ) 
<hr ge competition in inter- 
the poliey - commerce and to defeat 
‘ y of the law without subjecting 
te Selves. to punishment.” ’ 
R seems to me,” continued Justice Mc- 
“molds; “that ordinary knowledge of 








human nature and of the impelling force of 
greed ought to permit no serious doubt con- 
cerning the ultimate outcome of the ar- 
rangements. We may confidently expect 
the destruction of that kind of competition 
long relied upon by the public for establish- 
ment of fair prices and to preserve which 
the anti-trust act was passed. The govern- 
ment ought not to be required supinely to 
await the final destruction of competitive 
conditions before demanding relief through 
the courts. The statute supplies the means 
for prevention. Artful gestures should not 
hinder their application.” 

Justice McReynolds contended that the 
Maple Flooring Manufacturers’ Association 
and the Cement Manufacturers’ Protective 
Association were “definite and unusual 
combinations and agreements whereby each 
is obligated to reveal to confederates the 
intimate details of his business and is re- 
stricted in his freedom of action.” 

Chief Justice Taft and Associate Justice 
Sanford filed a joint dissent in which they 
stated that the two cases, in their opinion, 
squared with the hardwood and linseed oil 
cases, in which the court declared that the 
American Hardwood Manufacturers’ Asso- 
ciation and the Armstrong Bureau of Re- 
lated Industries were unlawful combinations 
in restraint of trade. 





STATEMENT OF ATTORNEY GENERAL SARGENT 

The Supreme Court’s decisions make plain 
the legality of the statistical function per- 
formed by trade associations, said Attorney 
General Sargent on Tuesday, but do not 
detract from the application of the Sherman 
Act where statistics are used as a means of 
controlling production and prices by con- 
certed action. In such cases, the Attorney 
General said, the Department of Justice will 
prosecute as heretofore. 

The Attorney General’s statement reads: 

“These decisions make it plain that the 
mere collection and dissemination by a trade 
association of statistics relating to prices on 
past transactions, production, stocks in hand 
and sales is not in and of itself illegal. Both 
the cement and maple flooring associations 
maintained an elaborate system for gather- 
ing and distributing such statistics. The 
court plainly decided these cases against the 
Government upon the ground that the 
records did not disclose any or sufficient 
evidence of an agreement between the mem- 
bers to make use of the statistics in fixing 
prices, curtailing production or otherwise 
restraining trade, 

“The court did not overrule but expressly 
distinguished the former decisions in the 
Hardwood Lumber and Linseed Oil cases, 
so that the Sherman law remains effective 
as to associations which may use a statisti- 
cal service as a mere means of facilitating 
the fixing of prices, etc., by agreement. The 
Department of Justice will continue to be 
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alert to detect and prosecute associations 
whose operations go beyond the mere dis- 
semination of knowledge, now sanctioned by 
the Supreme Court, and actually result in 
combinations, conspiracies and agreements 
in restraint of trade in violation of the law. 

“Trade associations now have a clear 
definition of the law and can govern them- 
selves accordingly within the limits of these 
decisions and not operate in an agreement to 
the detriment of the public and in violation 
of the law.” 


i 








Department of Justice Will Advise Trade 
Associations As to the Legality 


! 


of Their Activities 


WASHINGTON, D. C., June 3.—The De- 
partment of Justice, at the direction of At- 
torney General Sargent and upon request, 
will advise trade associations on the legality 
of their activities. Assuming that the asso- 
ciations are acting in good faith, the Depart- 
ment will review any projected program 
that is voluntarily submitted by an associa- 
tion for an informal opinion on whether the 
Department considers the plan or any of its 
features as transgressing beyond the law. If 
it develops subsequently that the association 
has converted a plan legal in itself to illegal 
purposes, the Department reserves the right 
to prosecute. 

Attorney General Sargent’s invitation to 
the trade associations to lay their cards on 
the table will, it is hoped, effectively remove 
the doubt which attaches at present to the 
legality of association activities, particu- 
larly the current statistical service rendered 
to members. To the Attorney General is 
attributed a willingness to help in bringing 
to an end the harassment to which trade 
associations as a group have been subjected 
by reason of the uncertain legal status of 
their operations. It remains for the associa- 
tions to act upon the suggestion of Mr. 
Sargent. ; 

The new Attorney General has assumed 
good rather than evil intent on the part of 
business. He has evinced his willingness to 
attempt to reconcile trade association activi- 
ties and the law out of court by acting as 
the counselor rather than the prosecutor of 
business to the extent that the conduct of 
the associations warrant him in so doing. 
In effect, he is seeking to encourage rather 
than discourage associational activity within 
the limitations imposed by statute. By de- 
fining for the associations individually where 
those limitations lie, the line of demarcation 
between associations engaged in legitimate 
pursuits and those which are using associa- 
tion methods to accomplish illegal ends will 
be clear in the future. 

Any association may learn where to draw 
the line by submitting its proposed plans in 
detail to the Department of Justice. If the 
Association respects the advice of the De- 
partment it will have nothing to fear. As 
the agency of the Government charged with 
prosecution for illegal acts, the Department 
naturally reserves that right but the At- 
torney General’s attitude is assurance that 
it will not exercise it without first having 
given trade associations an opportunity to 
learn how far they can go without forcing 
the hand of justice. By Mr. Sargent’s 
moderation, the policies of the Departments 
of Justice and Commerce have been har-~ 
monized. 
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TAX ELIMINATION WORK 





Quirman Roessler Urges President Coolidge 
to Have Five Per Cent. Excise 


Tax Abolished 
Newark, N. J., June 5.—Very active 


work has been taken up by the special ex- 
e tax elimination committee of the Ameri- 
an National Retail Jewelers’ Association, 
» bring about the repeal of the excise tax 
» the next session of Congress. 

is presenting this matter to the Ways and 
Yeans Committee, very encouraging results 
te been obtained. In a short time the 
wmmittee will be in a position to announce 
ist how each member and the expected 
ditions to the committee stand, 

Following is a letter sent by Chairman 
Roessler to President Coolidge which was 
xknowledged by the President. A similar 
tter was sent by the chairman of the tax 
committee to Secretary Mellon, presenting 
filly the many arguments why this tax 
could be repealed. A very courteous reply 
was received from the Secretary of the 
Treasury, in which he stated that this mat- 
tr would be given due and proper attention. 
The letter to President Coolidge is as 
follows : 


Honorable Calvin Coolidge, 
President of the United States, 
The White House, Washington, 
Dear Sir: 
As chairman of the Special Tax Committee of 
the American National Retail Jewelers’ Association 
my I respectfully call your attention to the state- 
ments recently made by the Honorable Isaac Bach- 
arch of New Jersey, relative to the repeal of the 
fve per cent excise tax, a relic of war days and 
vhich we believe is not applicable at the present 
time, 
During the stress of war times and in an emer- 
gency that was apparent, this form of taxation was 
accepted in a patriotic spirit, in full belief that, 
wth the passing of the emergency, equalization 
would naturally come about. This did not come, 
though in the passage of the 1924 Kevenue Act 
wme relief was accorded. 
In the vying for the consumers’ dollar competi- 
ton between industries has become so keen that 
te one bearing the heaviest tax burden naturally 
s the first to suffer, and this is plainly shown 
inthe heavy slump of business in the past few 
care 
Much could be said in facts, figures and statis- 
lics, showing the effects of*this tax, the many who 
have gone out of business as a direct result, how 
those industries untaxed could “better withstand 
‘tt shock of depression, but there is one thought 
would like to respectfully impress upon you. 
If governmental needs demand a special emer- 
tncy form’of taxation applied upon thé. sales of 
tchandise, with the given reason for this appli- 
ation the classification of the articles sold, is 
den to select but one industry to bea#’the entire 
‘den’ Is.it not fair to apply this tax equally 
«n all businesses where the classification is the 
‘me’ If this is not done there is a violation 
“Principle as sacred as any tenet in the Consti- 
ae itself. That principle is—equal rights and 
at taxation, Tf but one industry is selected 
aoe 18 discrimination, if there is’ discrimination 
Lag, edustice, and if there is injustice there 
aed be rectification, 
“te reason given for the partial continuance of 
“On in the framing of the 1924 Act was that, 
te Gorn the Budget, it would be impossible for 
1 vy —, to give up the entire amount of 
fon gs we find, according to Secretary 
1 ay aoe nd, according to Secretary Mellon, 
w doubt pd surplus in the Treasury today. This 
notnies $ due to excellent management and the 
there — saage by the Administration, but 
be thig $ the fact that no economic demand 
Yea, ing arr sacrifice exists today. 
ridress in ‘ecco have stated in a recent 
me Getter were hopeful that the remaining 
. y taxes will be repealed in the next 
gress. Mr. Bacharach has made 


D.. C. 


by 


Certain 


THE JEWELERS’ 


§ : . tse 
"ggestions relative to tax tevision incor- _ 





porating, in justice to business in general, the re- 
peal of these excise taxes. May we ask that you 
give consideration to the facts presented in his 
recommendations to the end that favorable action 
will be taken in behalf of this most important 
industry. 

Fully appreciative of the contributions you have 
made to the welfare of this great country, our in- 
dustry has every reason to believe the justice of our 
plea will meet with ready response, and should 
such response be forthcoming, you are assured of 
the gratitudte of every individual in this great in- 
dustry and every branch of it. 

I am, Sir , 
Very respectfully yours, 
Ralph Roessler, 
Chairman. 
Special Excise Tax Elimination Committee 
of the American National Retail Jewel- 
ers’ Association. 








ROBBERIES IN PITTSBURGH 





Three Establishments Visited by Crooks 
Who Obtain Diamond Rings and 
Other Articles 


PittspurcH, Pa., June 5.—Three jeweiry 
robberies occurred in one block in Pitts- 
burgh this week, one of them a bold broad 
daylight hold-up in the store of S. H. 
DeRoy & Co., 408 Smithfield St., where the 
thief got away in quick order with two dia- 
mond rings valued at $775. As the thief 
rushed from the store as “Al” DeRoy was 
returning from the barber shop, he nearly 
knocked the jeweler over. The same chap 
had been in the store before and acted sus- 
piciously, but the second attempt did not 
cause any concern. 

One of the six young women clerks waited 
on the man, who said he wanted to see two 
diamonds. The robber was well dressed. 
He asked Mrs. James Laffey, who showed 
him the rings, to let him see the two particu- 
lar ones on display in the case, and natu- 
rally she showed them to him. While he 
was examining the ‘stones, he commanded 
the woman in a low tone of voice to “keep 
your mouth shut” and then pulled an auto- 
matic revolver and leveled it at her. It is 
believed he had the pistol, which was not 
very large, in the upper pocket of his coat. 
\nyhow, he so held the revolver it was 
partly concealed. The young woman was 
terribly frightened, but as the thief darted 
out of the door she let out a scream, and 
then it was that the five other women clerks 
saw at a glance what had happened. Mrs. 
Laffey, who was recently married, was ter- 
ribly nervous because of the incident, and at 
the store today THE JEWELERS’ CIRCULAR 
correspondent was informed she has not re- 
covered from her fright. One of the rings 
stolen was valued at $450 and the others at 
$325, but the firm will not be out of pocket, 
for the house carries burglary insurance. 
The firm has been somewhat unfortunate in 
the matter of thefts, having been the victim 
of four robberies within a year, three of 
which have been window smashings. 

As soon as the robbery occurred the firm 
communicated with police headquarters, ‘and 
two detectives were soon on the scene. The 
man who committed the theft was described 
as being a man about 30, of blonde complex- 
ion and weighing, perhaps, 175 pounds. His 
description was flashed to all police precincts 
and the pawnshops notified of the theft. 

The man who robbed the DeRoy estab- 
lishment is believed to have been the same 
one who snatched a $300 diamond ring from 
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the man who waited on him at the store of 
the Crescent Jewelry Co. at 641 Smithfield 
St. earlier in the week. The man, entered 
the store, posing as a customer, and fled when 
he got the stone. He diverted the attention 
of the clerk, in order to make his getaway 
more easy. The man darted out of the place 
before the clerk could reach the sidewalk 
and, as in the case of the DeRoy robbery, 
disappeared in the crowd. 

Jewelry said to be valued around $500 was 
stolen from the window of the Williams 
Jewelry Co., 625 Smithfield St., Tuesday 
when the robber broke the glass with a 
padded brick and made off with the mer- 
chandise. He scooped up watches, rings and 
other articles. The glass broken was val- 
ued at $150. 








Four Men Arrested on Charges of Failing 
to Report on Gems Obtained on Paris 
Curb Market 


Paris, May 25.—Strangers to Paris have 
long wondered at the immunity enjoyed by 
the frequenters of the curb diamond mar- 
ket, now restricted to the interior of the 
cafés, in the Rue Lafayette. There small 
fortunes change hands in the course of a 
morning. Strangely enough if anything 
untoward ever happens the police never 
hear about it, probably because there is no 


desire to attract the attention of the 
authorities to the somewhat irregular 
market. 


Men come and go, a diamond is wrapped 
in a bit of tissue paper, and pushed into a 
waistcoat pocket. Unguarded, dealers take 
journeys with unpretentious bags contain- 
ing the value of a king’s ransom. Curiously 
enough, although the history of calm, un- 
ruffled days has been broken of late, it is 
not by outsiders, for it is men within the 
trade that are accused of swindling, not of 
robbery. : 

Four men, all dealers in diamonds, have 
been arrested on the charge of fraud at 
the instance of seven Hindu diamond mer- 
chants, who accuse them of having appro- 


priated 700,000 French francs worth of 
diamonds, 
The dealers” arrested hung about the 


diamond cafe in the Rue Lafayette and got 
merchants to put them into possession of 
valuable stones that they undertook to sell. 
They are accused of having pawned‘or sold 


‘the stones, thus given them to self? and 


when required to return them they, were 
anable either to produce the money or. the 
stones, ms 
Other dealers have now made* claims 
against the four ‘men. One  Pafisian 
jeweler says that he let them have stones 
to the value of 1,200,000 francs, while 
another entrusted a sapphire worth 92,000 
francs to one of them. Several Antwerp 
diamond merchants who did business ‘in’ the 
Paris cafe, state that they also have been 
robbed. The fact that merchants and 
alleged swindlers speak half a dozen dif- 
ferent languages, and that most of them do 
not understand French is _ complicating 
things greatly. ’ 








L. H. Besse, who was formerly with. the 
Kinsella Jewelry Co., Biloxi, Miss., shas 
opened a jewelry and novelty store at Biloxi, 
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President Brotherly Urges Support of Publicity Campaign 





Head of A.N.R.J.A. Makes Strong Plea for Cooperation of All Branches of 
the Industry in Creating a Greater Consumer Demand for Jewelry 
and Allied Products 

















Newark, N. J., June 4—Many requests 
tave come to President Conrad J. Brotherly, 
of the American National Retail Jewelers’ 
Association, from wholesale jewelers in at- 
tendance at the recent convention in Chicago, 
for a more elaborate outline of his re- 
marks, which he has consented to give. In 
attendance at the convention were many 
representatives of the wholesalers’ organiza- 
tion. 

“The two associations have much in com- 
mon,” said Mr. Brotherly, “but particularly 
the welfare of the jewelry industry as a 
whole. This should be the basis for many 
of the operations we are to follow in the 
future if we are to progress to the degree 
that the industry deserves. We _ have 
reached a point in our business history at 
which our various branches must come 
closer together for the purpose of mapping 
out the courses and policies that will be the 
most advantageous for us all to pursue. 
There are admittedly, numerous problems 
with which we must deal. A few of them 
we can remedy as separate organizations. 
“There are others, however, of such 
magnitude, and so far reaching in their in- 
fluence that all branches of the industry, 
from production down to final distribution, 
are equally affected. Consequently, such 
problems require our combined effort if a 
proper solution of them is to be brought 
about. We, as distributors, can cope with 
many phases of distribution, and while we 
cannot entirely penetrate the field of pro- 
duction, we can, however, stimulate dis- 
tribution and sales. 

“We realize, however, that there is a 
limit to the stimulus that we can give to 
our distribution. We are faced with the 
problem of adding to that distribution, to a 
point where not only it is profitable, but 
where production also can be carried on, on 
a profitable basis. My own study of pro- 
duction and distribution leaves no doubt in 
my mind as to the imperative need for con- 
siderable improvement at this time. 

“The American National Retail Jewelers’ 
Association, during the several years in 
which I have been one of its officers, has 
n doing everything in its power to 
stimulate the sales of jewelry and its allied 
Products, in the retail jewelry stores. As 
Most of you know, we have urged our mem- 

$ to adopt modern methods of merchan- 
dising, beginning with the installment of 
accurate bookkeeping systems, passing 
through the various display methods, etc., 
and ending with teaching him to obtain 
more consumer-patronage by more attractive 
and more frequent local advertising. The 
wigeting of his buying, management ot 

x store, and other subjects too numerous 

mention have constantly been developed, 

: with the purpose of securing greater 

ume of sales and reducing our cost of 
ovethead, 

Ph 4 taken an active part in trade 
a general nature, such as the 





excise tax question, nation-wide auction 
legislation, helping to obtain workable 
stamping and branding laws, and, in other 
ways, helping to elevate the character of 
our business by dealing directly with 
problems that arise immediately from unthin 
the industry itself. Your association, I 
know, has been working with the same idea 
in mind, and with success. 

“But there are two features of our busi- 
ness that, to my mind, have been and are 
being overlooked. The first is that of doing 
more business. The second is reducing the 
high cost of the business we do today. 
The second is contingent upon the first, be- 
cause the greater the volume of business 
we are able to do, the lower the cost of 
overhead becomes as a natural consequence. 
The Harvard Bureau of Business Research 
tells us, as retailers, that it cost us on an 
average of 42 per cent. last year to put our 
merchandise in the hands of the consumer. 
Our average turnover was less than one 
time in 15 months. It is plain that in order 
to remedy this condition, we must do more 
business if we are to survive as retailers, 
if you are to survive as wholesalers, and 
if the manufacturer is to survive as a pro- 
ducer. We want, and must have, the 
volume of sales; we want, and must have, 
every buying advantage that the industry 
gives to our competitors. And when I speak 
of competitors I do not mean other retail 
jewelers. You, as wholesalers, are vitally 
interested and concerned in these matters, 
and we feel that we have a right to look 
to you to help us get these things. 

“Despite the activities of our association, 
which I have briefly outlined to you, we 
find that the consumer is spending more of 
his money for other things, and is less in- 
clined to think of jewelry, silverware, 
watches, clocks, and so forth as a posses- 
sion. Every other industry in our com- 
mercial life is speeding up its efforts to sell 
more of its products to the exclusion of ours. 
And their efforts are being rewarded, be- 
cause they have seen the necessity of mak- 
ing the public want their goods by creating 
a national desire for them in the buyers’ 
minds. Rather than think of their businesses 
as beginning with the retailer, passing 
through the wholesaler, and on to the re- 
tailer, they have reversed the process, and 
begun with the consumer, who dictates to 
the retailer what he shall sell, and to the 
manufacturer what he shall produce. The 
amount of the goods manufactured and sold 
depends solely upon the degree to which the 
consumer desires them. 

“Competition begins with the conquest to 
conquer the consumer’s state of mind, and 
include our kind of commodities in his 
budget. 

“If we were to ask: ‘Has anybody all 
the money he wants?’ the number that 
would make such an admission would be so 
negligible that they would hardly be worth 
considering. 
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“Tn reality, nearly everybody has a great 
many more wants than they can satisfy. 

“If the cost of the things we each want 
were listed as liabilities against our re- 
sources, both of capital and income, most 
of us would be insolvent. 

“The market in which all of us do busi- 
ness, regardless of what our line of business 
may be, is simply a market of wants. 

“The transactions that take place in the 
business world in any one year are simply 
a measure of the wants that are gratified 
during that time. 

“The purchasing power in this market of 
wants finds its unit in the dollar—the con- 
sumer’s dollar—and no two _ consumers 
divide their dollar just alike. 

“But, as every consumer has more wants 
than he can gratify with his dollar, he begins 
at this point, the balancing of his budget. 
And at this point there also begins the 
competition between all those who want a 
share of that dollar. 

“It is this budget, whether of the in- 
dividual, of the family, or of the business 
concern, that is the real battleground of 
competition. Each merchant or manufac- 
turer wants that budget to provide a place 
for his product. 

“If an industry fails to secure a proper 
share of patronage, and wants to determine 
the basic reason for insufficient interest in 
its product, it only needs to review the 
commercial battleground—the consumer’s 
dollar—and the influences that determine 
how it is divided up. 

“Men spend—women spend—according to 
their state of mind. As new wants are 
created in the buyer’s mind, a new balancing 
of his or her budget is brought about. 
Both, when they buy, buy what they want 
most, and what they want most is deter- 
mined by their state of mind. If we are 
going to sell them our products, or rather, 
if we are going to influence them to include 
our products in their budget in preference 
to some other, that is where we must reach 
them. 

“Competition takes on broader dimensions 
to those industries that look below the sur- 
face. It doesn’t do the jeweler any good 
if a family spends more than it needs in 
other lines and less, and less than it should 
with him. The state of mind of that family 
has led them to balance their budget at the 
expense of the jeweler. 

“The industry that aims to influence the 
mind and create in it a predominating desire 
for its wares, gets more business than the 
one that merely competes for the trade of 
individuals that voluntarily give its wares 
first preference. 

“Nearly every other industry today has 
realized this paramount necessity for con- 
centrating its forces upon the consumer, 
and creating a desire for its products in 
his mind. The jewelry industry is doing 
little or nothing in this direction. It is for 
the purpose of remedying this situation, so 
as to create the desire for jewelry products 
in the buyer’s mind that I am speaking to 
you at this time. All other steps in the 
mental processes of buying and selling fail 
when we do not concentrate upon desire, 
which must first take root firmly in the 
mind of the public before any sale can be 
made. 

“The method that these other industries 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold peace with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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are using so successfully is that of making 
eir products constantly known to the pub- 
fie by persistent and effective national pub- 
ficty. We in the jewelry industry must 
gow take recourse to this powerful medium 
for stimulating production and distribution 
of our products, 

“You, as wholesalers, have, in the final 
gnalysis, concentrated your efforts upon the 
retailers, depending upon them to create 
ad develop the consumer market in their 
territories, in spite of the fact that other 
industries have, as industrial units, already 
gcured their markets which consist of con- 
gmers who are sold on their goods to a 
fr greater purchasing degree than they 
are on ours. We, as retailers, have been 
devoting our efforts to making the public 
wy from us instead of other retailers in 
our same line of business. But nothing is 
teing done to make more people buy more 
jewelry and its kindred products. In the 
end, most of our serious problems would 
eventually be remedied if we were doing 
more business. But as I see the situation 
(and I think I view it in its true light) we 
must now join our forces and bring all 
possible pressure to bear upon developing 
our consumer-market. I am urging you, 
as members of a trade unit, to join with 
ours in bringing this about by supporting 
the work of the National Jewelers Publicity 
Association. 

“For your information, I might say that 
our association is conducting a campaign 
among the retailers to raise their quota to 
the funds needed for publicity purposes. 
We are progressing very satisfactorily be- 
cause our members are sold on the subject. 
We now ask you to join with us and support 
the entire industry in a financial way that 
will bring up the results we so badly need. 


“It has been argued that the retailer should 
do all the advertising that is required. In 
the first place, this is impossible, and does 
not serve the purpose. Direct advertising 
simply conveys the advertiser’s selfish de- 
sire and need to sell at a profit. But pub- 
licity is a totally different subject from 
advertising. Publicity aims to produce a 
desire to buy. In our case it aims to pro- 
duce a desire to buy our products in prefer- 
ence to those of other industries. It is a 
form of selling that is injected into the 
mind at a time when no manufacturer, no 
dealer, no salesman, can get at it. It is a 
form of selling that works on the mind 
when it is in the drawing out process of 
forming its wants, and deciding which ones 
‘o gratify. And this publicity is of so large 
a dimension that one branch of the industry 
cannot possibly handle it alone, and success- 
fully, Such a proposition would be eco- 
tomically unsound and obviously imprac- 
teable. The same argument has been used 
to the effect that the burden should be borne 

the manufacturer or by the wholesaler, 
and it should be dismissed for the same 
teasons. It is a favorite answer given by 
People whose habit it is to do what is known 
a "passing the buck.” Let us, therefore, 
agree that we need national publicity if we 
are to survive as an industry. And let us, 
% retailer, manufacturer, wholesaler, and 
importer, join hands here and now in 
‘timulating our sales by this method. 

I have taken this opportunity to de- 
ately omit any references to the con- 
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dition of our business today, insofar as 
sales are concerned. These are well known 
to you. I have thought it better to look 
upon the matter as constructively as pos- 
sible, with the idea in mind of what we 
can do if we will, to bring about improve- 
ment. But I do present, in all seriousness, 
and for your most careful thought, the 
prospects of our not far distant future if 
we do not get to work at once to compete 
with other industries that are slowly but 
surely taking the public’s dollars away 
from the jewelry industry.” 








CONVENTION DATES CHANGED 





Members of Pennsylvania Retail Jewelers’ 
Association Will Meet at Pittsburgh 
July 14 and 15 Instead of June 
30 and July 1 


PHILADELPHIA, June 5.—F. L. Davis, of 
this city, president of the Pennsylvania Re- 
tail Jewelers’ Association, has sent the fol- 
lowing card to all members as well as all 
other retail jewelers in the State who are, 
unfortunately for themselves, not members 
of the association: 

“Your vacation time has been changed to 
July 14 and 15. 

“Great time in store at the Jewelers’ Con- 
vention in Pittsburgh.” : 

The change in dates was made. imperative 
by the fact that the Ohio retailers are hold- 
ing their convention June 30-July 1, which 
were first set for the Pennsylvania retailers 
and some of the speakers it was desired to 
hear at the Pittsburgh gathering, including 
the national president, would be at the Ohio 
session. President Davis now is making ar- 
rangements for speakers, and details of the 
program of what is expected to be one of 
the most interesting and profitable conven- 
tions ever held by «the State retailers are 
well under way, while the change in the 
dates will aid in rounding up the plans for 
a gathering that will make every non- 
member jeweler in the State wish he was in 
the organization. 

Pictures will have a big part in the pro- 
gram and some will be shown that should 
interest every jeweler and watchmaker. 
One will depict the evolution of the silver 
teaspoon from the clumsy first ones to the 
graceful specimens of the silversmiths’ art 
in modern days. Another will show the 
process of watchmaking in a modern plant. 

Meantime retailers in this city and vicinity 
are showing considerable interest in the 
automobile caravan plan of attendance at the 
convention, and indications point to a long 
line of motor cars leaving here and adding 
to their number along the route until by the 
time Pittsburgh is reached there will be a 
sizable procession that will show that retail- 
ers are after all interested in their organiza- 
tion, which stands for their mutual protec- 
tion and advancement. 








A kerosene lamp tipped over in the room 
of Mrs. Michael Recuper, on the second 
floor at 212 W. Water St., Elmira, N. Y., 
recently caused a fire which resulted in total 
damage of about $70,000. Among the suf- 
ferers from the fire was the Sherman 
Jewelry Store, which occupied quarters on 
the ground floor at 210 W. Water St. The 
damage was about $1,700. 
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WHOLESALERS’ COMMITTEES 


President Cooper of National Wholesale 
Jewelers’ Association Appoints Members 
of Committees for 1925 


PHILADELPHIA, Pa., June 5,—Secretary 
George A, Fernley, of the National Whole- 
sale Jewelers’ Association, has just sent out. 
a list of the committee appointments made 
by President Cooper. They follow: 

June 2nd Conference Committee.—Jonas 
Koch, chairman, New York city; Marcel 
M. Mirabeau, Lissauer & Co., New York 
city; Wm. J. Ward, Wm. J. Ward Co., 
New York city. 

Overhead Expense Committee—R. J. 
Petersen, chairman, Petersen Max & Co., 
Buffalo, N. Y.; R. P. Coates, of L. P. 
White, Philadelphia, Pa.; A. F. Smith, A. 
F. Smith & Co., Omaha, Nebr.; A. C. 
Possin, Boszhardt-Possin Co., Milwaukee, 
Wis. 

Resale Price Legislation Committee.—D, 
J. Gleeson, chairman, Gleeson Jewelry Co., 
Louisville, Ky.; Louis C. Gaus, Louis C. 
Gaus & Co., Minneapolis, Minn,; E. A. 
Kiger, C. A. Kiger Co., Kansas City, Mo.; 
Joseph B. Bechtel, Joseph B. Bechtel & Co., 
Philadelphia, Pa.; Joseph Stein, Stein & 
Ellbogen Co., Chicago. 

Publicity Committee——Sidney Y. Ball, 
chairman, the Norris-Alister-Ball Co., Chi- 
cago; W. J. Ward, Wm, J. Ward Co., 
New York city; Emanuel’  Grafner, 
Grafner Bros. Co., Pittsburgh, Pa.; Walter 
Mayer, Wallenstein Mayer & Co., Cincin- 
nati, O.; A. C. Becken, A. C. Becken Co., 
Chicago; W. H. Joers, Hoefner Jewelry 
Co., Kansas City, Mo.; C. B. Norton, C. B. 
Norton Jewelry Co., Kansas City, Mo. 

Membership Committee—Chas, T. Gus- 
tafson, chairman; C. H. Knights-Thearle 
Co., Chicago; H. R. Arnold, Henry R. 
Arnold, Boston, Mass.; L. B. Bach, Sigler 
Bros, Co., Cleveland, O.; N. R. Fuller, 
Edwards-Ludwig-Fuller Jewelry Co., Kan- 
sas City, Mo.; Joseph Curcio, Norris- 
Alister-Ball Co., Chicago, III. 

Tax Elimination Committee—Joseph 
Reagan, chairman; Baldwin-Miller Co., 
Indianapolis, Ind.; Wm. H. Juergens, 
Juergens & Anderson Co., Chicago; H. W. 
Burdick, H. W. Burdick Co., Cleveland, O. 

National Stamping Act Committee — 
Marcel M. Mirabeau, chairman, Lissauer & 
Co., New York city; Jacob Engel, J. Engel 
& Co., Baltimore, Md.; Jonas Koch, New 
York city; H. R. Arnold, Henry R. 
Arnold, Boston, Mass.; T. James Fernley, 
advisory secretary, Philadelphia. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 6, 1925 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,086,018.70 
Gold bars paid depositors........... 69,983.03 


"TESS alo ddiaid wan citasmes tanicane ce $1,156,001.73 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
Tune 1 $360,387.05 
June 2 ... 193,824.65 
June 3... 8665.81 
Tune 4 152,991.46 
Tune 5 86,497.95 
June 6 206,253.78 





lon i etdidnnnwasamataeetill $1,086,018.70 
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THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 


pi TELEPHONE BRYANT 8967 


Louis J. SCHOOLHOUSE 


EMERALD CUT MARQUISE 


DIAMONDS 
\ 20 West 47th St. New York f 
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Bankrupt Indicted and Missing Assets Found 





Simon Sieger Charged with Concealing Assets and A. Ritt and Nathan Shapiro 
Charged with Conspiracy—Some of Missing Merchandise Discovered 
Hidden in the Sand at Seashore 














— 
Another chapter in one of the most sen- 
gional bankruptcy cases which has_ been 
ought before the United States District 
‘wrt for the Southern District of New 
Vork was written last week when Simon 
ciger, who was formerly in business with 
vc father, Morris Seiger, under the firm 
«me of Morris Seiger & Son, with offices 
r 9 Nassau St., and a store at 136 E. 
Houston St., was indicted on charges of 
wncealing assets from the trustee in bank- 
notey and a conspiracy to conceal. At the 
me time Seiger was indicted true bills 
were also handed down against Abraham 
Rit and Nathan Shapiro, who are engaged 
a the diamond business at 87 Nassau St., 
mer the style of Ritt & Shapiro. The in- 
fitment against this pair charges them with 
wnspiracy to conceal assets which is a vio- 
tion of Sections 37 and 332 of the U. S. 
(riminal Code. 

With the anouncement of the finding of in- 
dictments against these defendants came the 
information that a barre! of diamonds, 
jewelry and watches, assets of the bankrupt 
concern, was dug out of the sands at Coney 
lland. The valuables are worth between 
000 and $30,000, and are said to be part 
{the merchandise concealed by Seiger from 
his creditors. When the barrel of valuables 
was uncovered many of the watch move- 
ments were found to be rusty from the 
dampness of the sand. 

The defendants named in the indictments 
were arraigned last Monday before Judge 
farvin in the United States District 
Court, at which time they pleaded not guilty. 
lal was fixed at $3,000 each. 

The previous chapter in these proceedings, 
stituted against the Seiger firm last Feb- 
tary, was written several weeks ago when 
Morris Seiger committed suicide by jumping 
tom a 12th-story window of the Knicker- 
ocker building, at Broadway and 42nd St. 
The act of the elder Seiger took place while 
‘and his son were conferring with the at- 
‘meys for the National Jewelers Board of 
‘fade. While the conference was in progress, 
Mr. Seiger walked unnoticed from the at- 
umeys’ office and, after climbing several 
“ights of stairs, reached the 12th floor, 
sere he jumped from the window, landing 
"a roof of a building many floors below. 
Readers of THE JEWELERS’ CrirCULAR will 
ndoubtedly recall that in the latter part of 
‘ehruary of this year a petition in bank- 
‘uptty was filed against M. Seiger & Son. 
“Ne assets that came into the hands of the 
“elver, Lawrence Berenson, who was ap- 
vinted by Judge Julian W. Mack, were 
“minal, perhaps of the value of $1,500. On 
“eother hand, the liabilities of the defunct 
re were about $116,000. This wide di- 
a. between the assets and the liabili- 
httnlarh excited considerable comment, 
ee in view of the fact that the 
_“tupts had issued a financial statement 
~ ‘niting to the Irving Bank-Columbia 
Must Co. in the early part of the month 


of June, 1924, in which the concern showed a 
surplus in excess of $140,000. 

Application was promptly made to the Na- 
tional Jewelers Board of Trade for an ap- 
propriation from the “fighting fund,’ and 
such appropriation was made and Green- 
baum, Wolff & Ernst, general counsel for the 
Board, were instructed to investigate the 
case from every angle. Joseph H. Frier, of 
that firm, in association with Archibald 
Palmer, representing creditors and the re- 
ceiver, have been working most diligently on 
the case for many months, and it is largely 
as a result of their combined efforts that 
the evidence was adduced which led to the 
indictments. 

Another very important development in the 
case is that by reason of a long series of 
examinations and other lines of inquiry, these 
attorneys have been successful in locating 
assets of a cost price of about $20,000. 
These assets are now in the possession of 
the trustee. 

It is understood that Simon Seiger, one 
of the defendants named in the indictments, 
has made a complete and written confession 
to the Board’s counsel and to the United 
States District Attorney, and undoubtedly 
this confession will play an important part 
at the trial of these defendants, which is 
scheduled to take place in the early Fall. 
The case was presented to the Federal Grand 
Jury by Assistant United States Attorney 
John R. Blake, who, it is understood, will 
also try the case on behalf of the Geovern- 
ment. 

Joseph H. Frier, of Greenbaum, Wolff & 
Ernst, general counsel for the Board of 
Trade, when interviewed concerning the case, 
said: “There is no question in my mind but 
that the evidence which has been adduced 
against the defendants named in the indict- 
ments is of such an overwhelming character 
that a conviction must necessarily follow. 
There is every indication that a monstrous 
fraud was perpetrated on the creditors, and 
every effort will be made by our office work- 
ing with the Federal authorities to bring 
to justice those who were implicated therein. 

“It must be a source of satisfaction to 
those creditors who stoutly refused to be 
tempted by an inadequate offer of settlement, 
and who took the firm position that a case 
as fraudulent as this one could not be set- 
tled by even the payment of 100 cents on 
the dollar. If creditors in the jewelry trade 
more often took a firm position such as was 
taken in this case, there is no question in 
my mind but that fraudulent failures would 
decrease materially. 

“IT wish to express my appreciation for 
the excellent co-operation which has been 
given to our office by our associate counsel, 
Archibald Palmer, and by the United States 
Attorney’s office through Mr. Blake. Louis 
Galenson, certified public accountant, has 
been of invaluable assistance to those of us 
who have been working on the case, and has 
helped in many ways in the case.” 
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HELD UP ON STREET 


Bandits Take Over $10,000 in Diamonds 
from New York Dealer in Broad Day- 
light—One Robber Shot and 
Captured 





In one of the most daring daylight hold- 
ups ever accomplished on the East Side sec- 
tion of New York, Samuel W. Halper, dia- 
mond broker, 87 Nassau St., was relieved of 
a wallet containing between $10,000 and 
$15,000 worth of diamonds last Thursday 
morning. The hold-up took place on Essex 
St., and the timely appearance of a policeman 
who was off duty and who was passing the 
scene of the robbery in a trolley car, resulted 
in the shooting and arresting of one of the 
bandits who is now confined to the Prison 
Ward of Bellevue Hospital. A bullet from 
the gun of one of the bandits wounded a 
woman who was passing by in the leg. The 
wounded bandit’s “pal” succeeded in making 
his escape. 

Mr. Halper who had the wallet of unset 
stones on memorandum, called on one of his 
customers on Essex St. After leaving the 
store he walked along this thoroughfare 
which is rather narrow and on which a 
trolley line runs. When he reached the 
building at 145, one man walked up to him 
and began talking. In the meantime, 
another man came from behind and before 
the diamond broker realized what was hap- 
pening, two guns were placed against his 
stomach. They commanded Mr. Halper to 
turn over his diamonds and when he began 
to shout, one of the men put his hand over 
the diamond broker’s mouth while the other 
struck him on the forehead. The victim fell 
to the sidewalk and as he did, the men went 
through his pockets and found the wallet 
of stones. 

In the midst of the hold-up, Patrolman 
Henry Erickson was passing on an Essex 
St. car and saw the crime. He jumped from 
the front platform and pulling his gun from 
his pocket, fired at one of the men, knocking 
him to the ground. The other bandit, who 
apparently had the loot, fled and as he was 
running away, turned around and fired a shot 
which struck a woman in the leg. 

The wounded man gave his name as Jack 
Cohen, 28 years old and after being sent to 
Gouverneur Hospital, was removed to the 
Prison Ward of Bellevue. Cohen, it is said 
had a police record, and despite his youth has 
served a number of terms in prison. While 
Mr. Halper had the stones on memorandum, 
it is understood that the owner of the gems 
is fully covered by insurance. 








Held Up and Robbed of Diamonds and Cash 

DAVENPORT, Ia., June 5.—Jacob M. Sie- 
gel, 1321 Main St., this city, said to be 
a diamond broker, was held up and robbed 
of unset diamonds valued at $3,000 and 
$1,950 in cash the night of May 26 at his 
home, 

The burglar gained entrance on the pretext 
of using the phone. Mr. Siegel had just 
returned from Peoria, IIl., where he dis- 
played the jewels to a prospective customer. 
He said he did not believe that he had been 
followed. The police were furnished with 
a detailed description of the robbery but have 
made no arrests. 
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AONE wish to announce to the trade that we 

) WE have purchased the stock of the estate 

* of A. Roseman and will continue the 
business under the firm name of 


A. ROSEMAN 


Importer of Diamonds 
9 Maiden Lane New York City 


Sol. Roseman Louis Roseman Harry Bloch 
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PHONE: CORTLANDT 5486 


Do You Need Anything CARLONE & VITIELLO 


IN: 
CORAL 
IMPORTERS 
SILVER FILIGREE | 21 Maiden Lane 
SEMI-PRECIOUS STONE NECKLACES New York, N. Y. 
or FINE IMITATION STONE NECKLACES? 


If you do, do not lose time in trying to get these articles from somebody who does not usually carry 
them, but come or write to us and save time and money. 
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THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelers’ Circular, 11 John St., New York 
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Jewelry Work at the Pratt Institute 





Thirty-Eighth Annual Exhibition of School of Applied Arts of the Brooklyn 
Institution Includes Many Representative Works from Students in the 
Jewelry Class 














Despite the unusually hot weather, the 
fh annual exhibition of the work of the 
gdents of the School of Fine and Applied 
irs, which opened at Pratt Institute, 
trooklyn, N. Y., on Thursday afternoon, 
wtracted an unusually large attendance. 
The display made by the students of the 
welry class which, while not quite as large 
4 in previous years, was unusually repre- 
yatative and caused a great deal of favor- 
le comment among those who attended the 
whibit, which came to a close on Saturday 
evening. 

As in the past, the work of the students 
of the jewelry class was shown in a huge 
dass case in the classroom on the fourth 
for of the main building of Pratt Institute. 
(al Hamann, who has been the instructor 
ofthis class for many years, was present to 
aplain the work of the students and to an- 
ger any questions asked by the onlookers. 
The day class this year contained 10 students, 
while at the night class 15 students were 
gven instruction. The day class was in 
yssion five days each week, while the night 
dass held forth three nights each week. The 
whibit this year was made up of a number 
of beautiful pieces of silverware, as well as 
a large variety of jewelry, including cuff- 
links, rings, brooches and necklaces. Most 
of the jewelry articles shown by the students 
were set with colored stones, while a num- 
ter of the articles of silverware were still in 
a unfinished state. 

The largest and probably the most attrac- 
tve display made by any student was that 
shown by Elsa Bachman, whose handiwork 
«cupied a conspicuous part of the exhibit. 
Swe displayed a beautiful hammered silver 
puder jar, which was unfinished, as well 
aa long-pronged silver fork of plain de- 
‘ign, and a sugar spoon, the upper: part of 
te handle being embellished with an open 
‘sign. Miss Bachman, likewise, displayed 
a attractive pair of silver shoe buckles and 
‘wo umbrella handles, on one of which was 
‘vel her initials. The same student 
“owed two beautiful watch fobs, one bear- 
™ a Masonic emblem and the other three 
‘axed initials on a strip of gold. Other arti- 
“es included in Miss Bachman’s display were 
ereral pairs of odd-shaped earrings, some 
cl in an unfinished state, a double chain 
ttcklace in which was ‘set a number of large 
noonstones, as well as a gold pendant, in 
Which was mounted another large moonstone, 
ind ‘everal pairs of cuff-links, a silver bar- 
mand a number of rings. A piece of sil- 
ao executed by Miss Bachman and 
rch attracted unusual attention was a rose 
ae was hammered and the top of 
rm was enameled. It stood on a low, 
nin 4 Pedestal, which had several small 
Pg to allow flie olor of rdse leaves to 





1 \ 





ae Laggren was another conspicuous 
bing $5 ne of her most attractive pieces 
dae lant. This was made in gold, 

“in open design and set in the cen- 


ter w} 5 
with a large diamond surrounded by four 





small pearls. She also displayed a number 
of attractive pairs of cuff-links, as well as a 
beautiful gold ring and an unfinished gravy 
boat made of silver. The latter piece was 
hammered and had a peculiar shaped handle 
which made it attractive and practical. 

Another student whose work attracted a 
great deal of attention was Mrs. Blumen- 
schein, who showed a fancy napkin holder, 
bearing a floral design and a beautiful gold 
pendant still unfinished. This same student 
also exhibited a bracelet made of twisted 
silver wire, bearing an attractive snap. 

A beautiful cameo brooch was exhibited by 
Margaret McMurray, who also showed an 
unusually attractive pair of cuff-links, set 
with /apis lazuli and a shallow silver bowl. 

Helen Springstied showed among her 
handiwork an attractive barpin, bearing a 
plain design and set with peridot. She also 
displayed a white gold ring, with a prong 
setting and an odd-shaped pendant set with 
an abalone shell. This latter piece was still 
unfinished. 

Margaret Neilson had on exhibition a pen- 
dant and chain executed in dull gold and 
containing a conventional design, set with a 
large oval-shaped piece of jade. It was alsc 
mounted with innumerable pearls. She like- 
wise displayed a number of rings, all deli- 
cately executed. 

Among the other exhibitors was Orie 
Marvin, who showed a barpin worked in 
green gold, bearing a floral design, and an 
unusually beautiful silver porringer with 
handle. Laura Otis attracted attention with 
a large hand-hammered copper bowl and 
stand, while Mrs. Mazet showed an un- 
usually beautiful silver bowl, still in an un- 
finished state. Around the edge of this bowl 
and at the bottom of it was mounted a num- 
ber of oblong-shaped blue and green stones. 
A hand-hammered bowl was displayed by 
Edith Biggs, who also showed attractive 
rings. 

The articles of jewelry which were 
mounted with stones contained, principally, 
lapis lazuli, topaz, black onyx and jade and 
a few with sapphires. 

As is the custom each year, four medals 
were awarded to students for excellency in 
design and workmanship. The Ludwig Nis- 
sen medal, which is considered the highest 
award of the group, was given to Elsa Bach- 
man, for the best design and workmanship 
in the mounting of precious: stones and 
pearls. To Dorothy Laggren was awarded: 
second prize, a large silver medal, offeréd by 
Albert M. Kohn, of Theodore A. Kohn & 
Son, which is given for excelling in work- 
manship. A smaller silver medal, also do- 
nated by Mr. Kohn, went to Mrs. Blumen- 
schein, while the Herpers gold medal, do- 
nated by Herpers Bros., of Newark, N. J., 
was won by Margaret Neilson. These 
awards were all made last Friday afternoon. 








T. R. Moore has opened a jewelry store 
at 430 Main St., Peoria, Ill. 
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CHARGED WITH MAIL FRAUD 





Two Members of Providence, R. I, Firm 
Plead to Federal Indictments and Will 
Be Sentenced July 23 


Provipence, R. I., June 6.—Pleading nolo 
contendre to an indictment charging them 
with using the United States mails to pro- 
mote a scheme to defraud Thomas A. Pettis, 
29 years old, and his brother, Louis Petro- 
sinelli, 21, were held under bail of $5,000 
each for their appearance on June 23 for 
sentence, by Judge Arthur L. Brown, whem 
they appeared betore the court on Wednes- 
day. 

The operations of Pettis and his brother, 
charged with sending cheap fountain pens to 
persons whose deaths were just announced 
in the newspapers, were made the subject of 
exhaustive investigations by the Providence 
Journal, assisted by the Post Office in- 
spectors. 

On the night of Feb. 9, 1924, a reporter 
for the newspaper, while in the offices of 
the National Mfg. Co., Washington St., this 
city, was assaulted and suffered a broken 
nose. On March 4, 1924, Judge Howard B. 
Gorham, in Sixth District Court, fined Pettis 
$200 and costs for the assault. 

The scheme which the two men are said 
to have worked was to mail a parcel post 
package collect, addressed to a person whose 
death had recently been announced in the 
newspapers. Relatives of the dead person in- 
variably would accept the parcel, paying 
$1.22 to the postman on delivery, thinking 
the package had been ordered. 

Names and addresses of persons to whom 
pens had been mailed by the National Mfg. 
Co. were furnished the United States District 
Attorney here by the paper, with the result 
that Pettis and his brother were indicted. 
Federal officials allege that Pettis was for- 
merly known as Petrosinelli. ; 

At the time of their arrest Pettis gave his 
address as 2432 Pawtucket Ave., East Provi- 
dence, while Petrosinelli gave his residence 
as 80 Atwells Ave., this city. 








One of the most attractive advertising 
pamphlets that have been issued by the 
jewelry trade in some time is the paper- 
bound pamphlet, “The Romance of the Sil- 
ver Craft,” by J. Earl Birks, vice-president 
of Ryrie-Birks, Ltd. Toronto, Can., and 


* prepared for the customers of that concern. 


Though intended for the consumer, this 
pamphlet has so much matter of general in- 
terest that it really should be in the working 
library of every jeweler for the benefit of 
himself and his clerks who handle and sell 
silverware and Sheffield plate. In brief and 
clear form, the pamphlet gives an idea of the 
hall-marking of Silver, illustrations of char- 
acteristic marks, a word about the salt cel- 
lar and the ,evolution of etiquette at the 
table, with a brief history of the develop- 
ment of the knife and the fork. There is 
also an outline history of the company of 
cutlers, some practical information on old 
Sheffield ware and some excellent points on 
reproductions and spurious Sheffield plate 
that has appeared on the-market. The book- 
let. ends. with adyice to the purchaser of 
silver as to the reasons why he should pos< 
sess silver articles and a brief history of the 
Birk firm. 
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RAISE LARGE FUND 





Rhode Island Credit Men Oversubscribe 
States Quota for National Protection 
Fund—New England Association 
Convenes in Providence 
Provipence, R. L., June 6.—The Rhode 
Island Association of Credit Men, at the end 
of an intensive drive to raise Rhode Island’s 
quota of $20,000 in the $1,000,000 credit pro- 
tection fund which is being raised by the 
national association, found at a luncheon of 
the canvassers held last week at the Bilt- 
more Hotel that, as usual, the fund had 
gone over the top, and that an excess of 
more than $3,000 had been pledged, where- 
upon it was unanimously voted to raise the 

State’s quota to $25,000. 

The national association estimates that 
more than a quarter of a million dollars was 
lost last year through the operations of or- 
ganized gangs of credit criminals. It hopes 
to take summary action in suppressing their 
activities when the $1,000,000 protection fund 
is available. 

The Associated Retail Credit Men of New 
England, held their convention a few days 
previously at the Biltmore, with the largest 
attendance in its history, and unanimously 
resolved to support the national campaign. 
More than 200 men and women attended this 
conference, delegates coming from scores of 
cities throughout New England. 

The argument of the national association 
in favor of the protective fund is summed 
up by Thomas H. West, president of the 
Rhode Island Hospital Trust Co. of this 
city, who declared: “The campaign for a 
credit protection fund deserves the whole- 
hearted support of every business man in our 
community. Prosecution of fraud after its 
commission may enable us to punish the of- 
fender, but prevention of fraud through 
proper organization and publicity should 
have in this State alone many thousands of 
dollars for the legitimate uses of business.” 

In a communication to Frederick S. Sib- 
ley, chairman of the executive committee of 
the fund for Rhode Island, the Manufactur- 
ing Jewelers Board of Trade, through its 
secretary, Horace M. Peck, said: “We wish 
you and your committee a large measure of 
success in the work that you have under- 
taken.” 

Alfred K. Potter, vice-president of the 

Gorham Mfg. Co., said: “I believe that the 
matter is worthy of the support of every 
business house.” 
_Many of the manufacturing jewelers and 
silversmiths of this city, especially those in 
the retail end of the industry, are vitally 
interested in the campaign, and representa- 
tives of these concerns have been among the 
most active workers for the success of the 
movement. 

Of the nine teams that were organized to 
Canvass the business firms of Rhode Island, 
the One captained by Charles FE. Austin, Jr., 
gained the largest amount, $2,980. As prizes, 
each member of the team received scarf 
Pins offered by the William C. Greene Co. 
The team captained by Edgar M. Docherty, 
of the William C. Greene Co., reported 
$2,550, and that headed by Ralph L. Griffith, 
of the R. L. Griffith & Son Co., had $1,965. 

Among the subscribers were the following 
representing the manufacturing jewelry in- 
dustry or its allied branches : $500—N ichol- 
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son File Co.; $250—Silverman Bros.; $200 
—Gorham Mfg. Co., Theodore W. Foster & 
Bros. Co., Spear & Susskind, the Shepard 
Co., Providence Paper Co. and L. J. An- 
shen Co.; $150—J. J. White Mfg. Co, 
Manufacturing Jewelers’ Board of Trade; 
$100—Kenney Mfg. Co., Blanding & Bland- 
ing, George H. Cahoone Co., Blanchard & 
Young Co., W. H. Coe Mfg. Co., J. Sam- 
uels & Bro., Inc., Saacke-Schmidt Co., J. C. 
Harlacker, Gladding’s; $50—Livermore & 
Knight Co., Young, Leonard & Harrald Co., 
Ernest H. Lohrmann Co., Thomas McGrath, 
Rueckert Mfg. Co., Imperial Knife Co.; $25 
—R. L. Griffith & Sons Co., George L. 
Claflin Co., F. H. Buffington Co., S. & B. 
Lederer, Conley & Straight, Inc., Alfred 
Vester Sons, Inc., Harvey & Otis, J. M. 
Carpenter Tap & Die Co.; $10—Otis Bros., 
Albert Walker Co. and Charles S. Bush Co. 








State Jewelers Convention to Be Held in 
Philadelphia in 1926 During Sesqui- 
Centennial Exposition 


PHILADELPHIA, Pa., June 6.—Decision of 
the Maryland-Delaware Retail Jewelers’ As- 
sociation to come to this city next year for 
its annual convention, the expected similar 
action by the Pennsylvania Retail Jewelers’ 
Association and by the New Jersey body, 
has revived local interest among jewelers in 
the possibilities of an appropriate showing 
of the jewelry trade at the Sesqui-Centennial 
of the 150th anniversary of the signing of the 
Declaration of Independence in this city. At 
the annual dinner of the Jewelers’ Club in 
February a glowing word picture was painted 
by one of the speakers, who drew an en- 
trancing vision of a “palace of jewelry” and 
exhibits from all over the world. Since then 
then nothing has been heard of the project, 
and it apeared as if it had been given up, 
but the action and the expected action of the 
retail associations as well as plans on foot 
by the wholesale jewelers’ association of this 
city are indications that the affair may yet 
be put on a concrete basis and rank among 
the star exhibits of the exposition. 

Nothing definite in the way of actual plans 
has as yet been mapped out, but the move- 
ment is becoming definite, and it begins to 
look as if jewelry will come into its own at 
the anniversary. 








Death of Gabe Felsenthal 


LouISsVILLE, Ky., June 8.—News was re- 
ceived a few days ago of the death in Chi- 
cago of Gabe Felsenthal, 69 years of age, 
formerly in the retail jewelry business on 
Market St., between 4th and 5th Sts., Louis- 
ville. Death occurred at the Chicago Beach 
Hotel. 

Thirty years ago Mr. Felsenthal went to 
Chicago, entering the jobbing business, and 
later going into the jewelry manufacturing 
end of it. Mr. Felsenthal was born and 
raised in Louisville, the son of the late Mar- 
cus Felsenthal, a retail merchant. 

- He is survived by a widow, two sons, and 
four brothers, including Isaac Felsenthal, 
Louisville; Adolph and Lee Felsenthal, Chi- 
cago, and J. C. Felsenthal, Memphis. Lester 
and Irving Felsenthal, sons, live in Chicago. 








E. N. Doane has purchased the jewelry 
store of W. E. Merrill, Ovid, Mich. 
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MURDER CASE CLOSED | - 





Life Imprisonment Sentence for Two Men 
and Fifteen Years for a Third Follow 
Trial for Murder of Baltimore 
Jeweler 


Battimore, Md., June 6.—Life imprison- 
ment for two of the principals in the slaying 
of Louis Cohen, Baltimore jeweler, was the 
sentence meted out in Criminal Court this 
week by Judge Henry Duffy as a climax to 
a sensational trial which lasted for two 
weeks. Claude E. Dobbs and Thomas J. 
Foran were sentenced to the Maryland Peni- 
tentiary for life, and Charles Mullen, an ac- 
complice who was found guilty of murder in 
the second degree, was sentenced to 15 years. 
No indication of an appeal from the sentence 
has been made by counsel who defended the 
accused men. 

At a previous trial, Dobbs and Foran 
were sentenced to death for first degree mur- 
der and Mullen was sentenced to life im- 
prisonment. On a new trial granted by the 
Maryland Court of Appeals the jury found 
all three defendants guilty, but the jury’s 
verdict was “without capital punishment in 
respect to Dobbs and Foran.” The three 
prisoners are now in the penitentiary. 

Mr. Cohen, who was widely known here, 
was shot to death in front of his store on 
E. Baltimore St., May 13, 1924. Testimony 
showed that Dobbs was the man who fired 
the shot. George Gross, another member of 
the gang, was shot to death by detectives 10 
hours after he had escaped from the city jail 
while waiting trial. 

An idea of the cost of the trials of crimi- 
nals of the Dobbs-Foran type is gleaned from 
the fact that the two trials cost the State 
of Maryland over $18,000. This cost was 
borne by the taxpayers. A bitter fight was 
made by counsel for the defense, but the 
jury—one of the most intelligent juries ever 
selected for a murder trial here—compli- 
mented State’s Attorney Herbert R. 
O’Conor and his assistants, Deputy State’s 
Attorneys Rowland K. Adams, Eugene A. 
Edgett and Bernard A. Wells for their clean- 
cut manner of prosecution. Judge Duffy, 
one of Maryland’s ablest jurists, enthusiasti- 
cally thanked the jury for its patience, its 
verdict and its public service in the case. 

For 12 days the jury was not permitted 
to leave the courthouse, and at all times, 
day and night, the jury was attended by a 
corps of bailiffs. Detective Captain Charles 
H. Burns, who worked incessantly on the 
case, declared that the verdict was a triumph 
for the administration of law in this State. 
The most strenuous effort by counsel for the 
defense to create flaws in the prosecution’s 
case and to obtain acquittal for their clients 
failed. The persistent effort to prove through 
alibis that Foran and Dobbs were in Phila- 
delphia at the time of the murder failed, 
although many alibi witnesses were produced. 








Miss Dorothy Martin, whose attendance 
at many conventions has made her well 
known in the jewelry trade, returned to her 
home in Edwardsville, Ill, May 27, from 
New York, having attended the annual meet- 
ing of the Horological Institute of America 
in Washington, D. C., May 13 and 14, and 
having later been the guest of friends in 
Pawtucket, R. I. 
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“BUY FROM THE CUTTERS” 


GEMS 


EMERALDS 
RUBIES 
SAPPHIRES 


AQUAMARINES 

CHINESE JADE 

BLACK OPALS 
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AMERICAN GEM @> PEARL Co. 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 


PEARLS for JUNE 


We Carry Complete Stocks of Pearls in 
ROUND — BUTTON — HALF — SEED 


in Desirable Sizes and Qualities. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-ping, 


for all sizes of scarf- etc. 
pin wire. Guaranteed, 


EAR WIRES BH 


for unpierced ears. 


ZY SAFETY CATCH 
for Brooches, etc, 
Can be applied to any 
work where pin tongues 
are used. 


Open. Closed. Open. Closed, 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


“Jewelers Block” 


Policies 
and 
“All Risks” Policies 


on Jewelry and 
Personal Effects 


Pendleton & Berger 


Incorporated 


INSURANCE 
15 William St. New York 


Members National Jewelers Board of Trade 





























‘Whatever 
Your 
Question 


Be it the pronunciation of vitamin or mar- 
quisette or soviet, the spelling of a puzzling 
| word—the meaning of overhead, novocaine, 
etc., this ‘‘Supreme Authority’’ 


Webster’s New International Dictionary 
407,000 





contains an accurate, final answer. i 
words. 2,700 pages. 6,000 illustrations. 
Constantly improved and kept up to date. 
Copyright 1924. Regular and India Paper 
Editions. Write for specimen pages, prices, 
ete. Cross Word Puzzle workers should be 
equipped with the New International, for it 
is used as the authority by puzzle editors. 
FREE Pocket Maps if you name The Jewel- 
ers’ Circular. 


G. & C. MERRIAM COMPANY 
Springfield, Mass., U. S. A. 




















Attention — Manufacturers 
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Trade Council Formed to Aid Business Revival 





Delegates of More Than 20 Organizations in the Jewelry Industry Meet at 
New York and Form a New Cooperative Body 
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A new note was sounded at a conference 
of retailers, wholesalers and manufacturers, 
called at the Hotel Waldorf-Astoria, New 
York city, by Conrad J. Brotherly, at 10 
4 M. June 2, The results accomplished 
at this meeting presage an era of construc- 
tive progress for the entire jewelry industry 
in all its branches. The conference was 
well attended, and continued until 5 o’clock 
in the afternoon. Over 20 organizations 
were represented in the 50 or more dele- 
gates who attended. 

Mr. Brotherly, who is the president of 
the American National Retail Jewelers’ 
Association, opened the meeting with the 
following remarks: 


This meeting has been called solely, for the pur- 
pose of getting together to discuss problems affect- 
ing our entire industry, and with a view to finding, 
if possible, some concrete solution or solutions that 
will give substantial impetus to the production and 
distribution of our products. 

For a long time it has been probable that to do 
our best along these lines we should some day 
meet as a group of leaders of our representative 
organizations. It was suggested to me by several 
gentlemen in the various branches of the industry 
that I put the co-ordination of our many possibili- 
ties before you. Acordingly, invitations were ex- 
tended to the presidents of 27 national and local 
associations to come here today with their represen- 
tatives and endeavor to work out some constructive 
measures that will be practical and workable on the 
part of all, 

As a retailer, representing a retailers’ organiza- 
tion, I am familiar with most of the problems that 
touch our branch of the industry. Such familiarity 
characterizes the office that each of you holds in 
your branch. We have to give considerable study 
to these problems. It is my sincere hope that by 
coming together today we may be able to work them 
out by voicing and studying them. 

_ Since my election to the presidency of the Amer- 
ican National Retail Jewelers’ Association I have 
given considerable attention to the distribution of 
our preducts. I have tried to eliminate the per- 
sonal equation, and rather to look upon the situa- 
tion as broadly as possible. 

I have endeavored to picture the whole jewelry 
industry aS a competitive unit that is striving to 
maintain its position against the ever-increasing 
activities of other units that make up the industrial 
and commercial life of the country. It is becom- 
ing more clearly evident every day that as such a 
unit, composed of manufacturers, wholesalers, re- 
tailers and importers, our competition is with 
similar units that produce and distribute other 
products. The amount of business that we do each 
year depends upon how aggressive we are in plac- 
ing more of cur goods on the market in preference 
to other lines. 

As each of you knows, our respective efforts in 
~ Arta industry are governed largely _by the 
hes 7 ge we do. Our immediate activities have 
ietaiine 4 yo ae be confined to the 
Pe In which we are engaged. I know each 

s is sufficiently experienced and broad minded 
hits ts otters oe = ort to joining with his asso- 
Sit eeamn hes — SO as to compare notes and 
cit. An th et — te the extent to which we 
rr on om = ry _ are in a rather unique 
mand thet are © ~oommgid have an appeal and a de- 
the setintien a y their own. _We cannot, with 
Gittins thee oe mechanical pieces, justly 
tie Wile tree - itarian or intrinsic values’ with 
rede poli = merchandise on the market. For 

Sadeoes He nc’ retail jeweler will continue in 
speaking sy fn 7 jeweler, and will not, generally 
chandise’ the. 4 rom the recognized lines of mer- 
his ability to 2 pec in his stock. It is with 
abil; sell more ‘of these wares, and your 

ity to produce more of them that we have t 
deal. As a retailer who h i f 
the thay 1 : who has studied our branch of 

y; ave naturally come to certain con- 


clusions as to a few things we ought to do. How- 
ever, I realize it is impossible for all of us to ac- 
cept any one particular definition of what may be 
the best thing to do first. I, therefore, am going 
to ask éach of you to voice your own thoughts that 
are based upon your experiences in your particular 
branches. The ultimate purpose is to revive our 
business, and stimulate the production and distribu- 
tion of jewelry and its allied products, 

I realize the magnitude and scope of the work 
before us. I do not believe that we can do proper 
justice to all features of it during this conference. 
But it is my opinion, that we can bring out many 
of the most essential questions, discuss ways and 
means for settling them, and begin to work on the 
most important. 

In order that there should be a permanence to 
our basis of future operations, I offer you the fol- 





BROTHERLY, PRESIDENT OF THE 


CONRAD J. 
A. N. R. J. A.. WHO PRESIDED 


lowing tentative suggestions for your approval or 
rejection before the day is over: 


First—That if agreeable, there be formed a 
trade council of national associations repre- 
sented at this conference. Its chief purpose 
would be, briefly, to stimulate the production 
and distribution of jewelry and its allied prod- 
ucts by whatever methods are deemed most 
efficient. 

Second—To appoint trade committees from 
this council, the personnel of which would con- 
centrate with each other upon those subjects 
brought out at this and subsequent meetings of 
the newly-formed council. 


Relative to the first suggestion it may at first be 
looked upon as impracticable, but I do not think 
it is. We stand in such evident need of securing 
more business that it can do us no harm. On the 
contrary, it may do us great good. At least, such 
a council is worth trying for a year or two. If it 
suceeds we will indeed have opened the way for a 
greater and better business. If it fails to fulfill its 
expectations we will at least have learned much 
more about our industry than we know today. The 
kind of Trade Council that presents itself to my 
mind is one composed of associations, such as the 
Sterling Silver Manufacturers’ Association, the 
New England Manufacturing Jewelers’ and Silver- 
smiths’ Association, the National Wholesale Jewel- 
ers’ Association, the American National Retail Jewel- 
ers’ Association, and, in fact, ‘every large organiza- 
tion that exists within the trade. Each association 
would be ‘represented at meetings and conferences 
by its officers. We would merely require a chair- 
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man to preside, who could be selected as often as 
desirable. The individuality of each member asso- 
ciation need in no way be hampered or encroached 
upon. 

With respect to the appointment of committees, 
it is my thought that such groups might begin by 
confining their studies solely to various methods 
of increasing production and distribution. The 
betterment of trade relations with the public, and 
the cure of present ills within each branch of the 
industry, are being worked out now by our several 
associations. Such matters as the Stamping Laws, 
the platinum situation, the excise tax question, and 
others should in no way be affected. I have great 
faith in round-table discussions that deal with im- 
portant subjects. These committees could get to- 
gether whenever desirable and be of inestimable 
value to the trade. Each could be given a special 
problem to work upon, and the results should be 
reported to the council for action. 


Mr. Brotherly enumerated the activities 
of his association as they have been directly 
applied to research work, the installation of 
accurate book-keeping systems, the budget- 
ing of buying and selling, and many other 
subjects that have been undertaken for im- 
proving the retailer’s selling possibilities. 

These, he continued, have all been done 
for the purpose of teaching the retail 
jeweler to become a better and more modern 
merchandiser. There is much more to be 
cone along similar and other lines. He 
continued : 


This year we are impressing our members par- 
ticularly with the necessity for selling more of our 
products by showing them that the public is spend- 
ing more:and more money for other things, and 
less, in proportion, for jewelry and its kindred 
products. We are pointing out especially that 
competition is not between retail jewelers, but be- 
tween industries that make the strongest bid for 
the consumer’s dollar. We are seriously and ear- 
nestly advccating ‘national publicity, because we 
realize the necessity of making more people buy 
more diamonds, watches, clocks, silverware, 
jewelry, etc. We believe that in the final analysis 
it is the consumer who dictates to the retailer, 
wholesaler, importer, and manufacturer, how much, 
and what kind of, goods to distribute and produce. 
Unless we secure a greater share of the consumer’s 
dollar than we are getting today we cannot very 
well expect to do more business. In this day of 
industrial competition it is the ultimate consumer 
who is the final reckoning of all of us. 

I do not say that all the foregoing subjects have 
been developed to anything like a maximum degree 
of efficiency. It is often difficult to cope with 
human nature. But persistence in education even- 
tually brings good results. 

Despite the activities of our association, outlined 
thus briefly, we find that we are not doing the 
amount of business we should. We, therefore, be- 
lieve that the unification of thought and action on 
the part of all our trade leaders is vitally neces- 
sary to place the industry on a better business 
foundation. 


The speaker then stated that the re- 
tailer’s average cost of overhead, determined 
by the Harvard Bureau of Business Re- 
search, was 42 per cent. in 1924; that the 
average rate. of turnover was less than one 
time in 15 months. He pointed out that 
business methods of today made it impos- 
sible for the retailers, as one branch of the 
industry, to reduce this high overhead with- 
out the wholehearted and active co-opera- 
tion of the manufacturer, wholesaler and 
importer. His statement further showed 
that such co-operation and co-ordination of 
thought and effort must eventually stimu- 
late the greater production and distribution 
of jewelry and its kindred products. 

In closing, Mr. Brotherly said: 

I would like to suggest that we also take under 
advisement the possibility of a thorough trade sur- 
vey that would .begin at the market of raw ma- 
terials and extend! throuch the fields of manufac- 
ture and distribution, down to the ultimate con- 


sumer. Such a survey would be a preliminary 
step toward enabling ts to put our fingers on many 
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Each season sees some new pattern establishing the mode in Silver Tableware. Through some 
outstanding feature, some particular individuality, its design expresses a new, responsive note 
in the taste of discriminating buyers. This season the mode is expressed in the new MARY II. 
Never before has a pattern so quickly and positively been proclaimed the choice of smart 


people. 
Treasure ROGERS, LUNT & BOWLEN CO. Treasure 


$8. Silversmiths ~, Creators of Distinctive Tableware $9... 
—— GREENFIELD\, MASSACHUSETTS mee 
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that we are now trying to find in the 


remedic 

dark. esearch work, done by a reputable or- 
ganizatio! has greatly benefited the retailer. He 
js in a position to contribute valuable data to a 
survey made by the other branches of the industry, 
which would be both time-saving and helpful. It 
is impossible to judge how much time would be re- 
quired for a survey to be. developed and perfected 
to the point where it would be available for use. 
Perhaps two years, possibly three. While that 
work is in the process of formation our Trade 
Council and its committees might be following other 
suggestions brought out here that will help to pro- 
duce immediate results that will be beneficial until 
the completion of the survey cpens other avenues of 
approach 


I have tentatively outliped these suggestions to 
you for your consideration when the proper time 
, this meeting. Before yielding the floor I 
would like te urge everyone to give a full and 
frank expression to his own opinions. If we will 
view our several problems in a national light, as 
pertinent to the entire industry, and not as curable 
by any one branch, or applying to any particular 
local section, I am sure we will be able to lock 
back upon this conference as a great step forward 
in the right direction. 


comes It 


A discussion centering directly upon the 

formation of the suggested trade council 
immediately took place. Perhaps one of 
the most outstanding examples of the need 
for such an organization and the results 
that co-operation within the industry can 
produce, was voiced by George C. Lunt, of 
the Sterling Silverware Manufacturers’ 
Association, who said in part: “I see 
present here, four men who first met with 
the silversmiths at Buffalo some four years 
ago. Perhaps at that time their relations 
with the silver industry were just what you 
are discussing today. The jewelers did not 
understand them, and they did not under- 
stand the jewelers. With this committee 
of those four gentlemen that represented 
the National Retail Jewelers’ Association, 
and with Mr, Kinsman, myself, and one or 
two others who met them at Buffalo, it was 
very easy to form a point of contact. I 
think, as Mr. Kinsman has said here, if 
you could encourage in this meeting, among 
the different organizations represented, the 
forming of an association and start with a 
survey, if you will, as we did; then you 
would be accomplishing some real things. 
[am very proud to say that since the time, 
four years ago, we have enjoyed very sub- 
stantial results.” 

mil Scheer, president of the New York 
State Retail Jewelers’ Association, stated : 
“l feel quite confident that with the co- 
operation of all branches of the trade, this 
Jewelry business will become all that we can 
hope for it to be. The retailers welcome 
this co-operation. It is a mutual matter. 
You need us, and we need you.” 

Harry Larter, of the’ Jewelers Vigilance 
Committee, said: “I am thoroughly in 
favor of co-operation, and am heartily in 
favor of such a council that will help solve 
many of the problems of the industry. I 
hope we will get started on some of them 


today.” 
Emil Zolla, secretary of the American 
Watch Importers Association, remarked: 


“There are many things that come up con- 
tinuously in the trade that cannot be solved, 
and never will be solved, by any unit 
Organization. An advisory council can get 
together and discuss these things, come to 
conclusions, and pass them on to other 
Organizations, that will know that the prob- 
lems have been thoroughly discussed, and 
the opinions given are those of the best 
minds in the trade, who form the council.” 
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Expressions of similar sentiment were 
voiced by many others present. 

The following motions were 
seconded, and unanimously carried: 

1. “That the condition of the jewelry 
trade today is such that it is necessary for 
some co-ordination and co-operation between 
the various branches in the industry; that 
a council of some kind be formed to arrange 
for such co-ordination and co-operation to 
survey the general field of production and 
distribution of the jewelry lines; and to 
discuss today, and report back, a_ plan 
which will be submitted .to the various 
organizations in the jewelry trade, which 
will outline how best the interests of the 
industry can be served under the present 
conditions.” 

2. “That the chair appoint a steering 
committee of 10 men, representatives of 
the various industries within the jewelry 


made, 


. trade, as a committee to formulate a pro- 


gram for later presentation to a conference 
of the council, and at that conference there 
be represented the members of the various 
associations and representatives of the other 
industries within the trade that are not 
organized.” 

Before adjourning at 4.30 p. M. a vote of 
thanks was tendered to Mr. Brotherly for 
his foresight and wisdom in calling the 
conference. It is understood that the 
committee of 10 men will be appointed in 
the very near future. Their names will 
be announced at a later date. 

The organizations represented at the 
meeting and the delegates they sent were as 
follows: 

New England Manufacturing Jewelers’ 
and Silversmiths’ Association, by Ralph K. 
Stone, president; Mr. Steer. 

Jewelry Crafts Association, by Meyer L., 
Robbins. 

Silverplated Hollowware Bureau, by L. 
Hall, C. W. Leavenworth, Louis W. Rice. 

New York Wholesale Jewelers’ Associa- 
tion, by Jonas Koch, 

Retail Jewelers Association of Greater 
New York and Vicinity, by Emil W. Kohn, 


president. 
Brotherhood of Traveling Jewelers, by 
Leon D. Reynolds, president, and A. L. 


Woodland, secretary. 

Jewelers Vigilance Committee, by Harry 
C. Larter, chairman, and T. Edgar Willson. 

Bronx Retail Jewelers’ Association, ‘by 
A, Landau, president; M. L. Korsunsky, 
A. J. Bluming. 

National Jewelers Publicity Association, 
by Gustav Niemeyer and Wm. H. Joers. 

Metropolitan Retail Jewelers’ Association, 
by Henry Astor, president; Jacques LeRoy, 
Mr. Wolff, Mr. Bergman, Mr. Edelman, Mr. 
Goodman, 

Traveling Jewelers’ Association, by W. 
A. Brown. 

Pennsylvania Retail Jewelers’ Association, 
by Frank L. Davis, Philadelphia. 

Sterling Silverware Manufacturers’ Asso- 
tion, by A. W. Kinsman, Alexander Vincent, 
George C. Lunt, Wm, F. McChesney. 

Manufacturing Jewelers Board of Trade, 
by H. C. Baker, president; Henry Wolcott, 
Ellis McAllister, Joseph Finberg. 

National Jewelers Board of Trade, by P. 
J. Coffey, acting vice-president. 

National Wholesale Jewelers’ Association, 
by Jonas Koch, M. Mirabeau, Wm. J. Ward. 
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American Watch Importers’ Association, 
by Emil N, Zolla, secretary. 

Jewelers 24-Karat Club of New York City, 
by W. H. Joers, president; John W. Sher- 
wood. 

New York State Retail Jewelers’ Asso- 
ciation, by Emil J. Sheer, president; Ed- 
ward Leininger. 

Watch Case Manufacturers’ Association, 
by Alexander Vincent, secretary. 

American National Retail Jewelers’ Asso- 
ciation, by Conrad J. Brotherly, president; 
Charles T. Evans, treasurer; Edward H. 
Hufnagel, past president; Ellis Gifford, 
vice-president. 








$30,000 THEFT IN NEW ORLEANS 





Bandits Strike Down Manufacturing Jewel- 
ers’ Employe Carrying Valuables 
from Safe Deposit Vaults 


New OrLEANS, June 6.—Two_ bandits 
waylaid Robert Cairns, an employee of 
Joseph Traverse, manufacturing jeweler, 725 
Common St., this city, struck him with a 
blackjack and tore from his grasp a box 
containing diamonds and pearls valued at 
$30,000. Cairns, who has worked for 
Traverse 25 years, was taking the gems from 
a safe deposit vault in a nearby bank to 
the shop for the day’s work. The thieves 
forced Cairns to mount the steps to his 
shop and then leaped with their loot into 
a machine in which a third man was wait- 
ing for them at the curb. 

Gabe Hausmann, Canal St. jeweler, had 
just started out of a barber shop and saw 
the bandits getting into their car. Mr. 
Hausmann said one of the bandits carried 


an immense pistol which he was with diffi- ; 


culty endeavoring to shove into his hip 


pocket. 

The loss will fall completely upon Mr. 
Traverse, as he did not carry -insurance. 
He kept the jewels at his shop only during 
working hours, each afternoon they were 
taken to the bank from which they were 
taken each morning shortly after 9 o’clock. 

In their get-away, the bandits drove their 
car against traffic for several squares, and 
a policeman, who was directing traffic a 
square away, jumped on the running board 
of the bandits’ car to arrest the driver for 
violating the traffic rules and he was kicked 
off the car into the street and injured so 
badly that he had to be taken to the hospital. 

The bandits’ car continued for several 
squares, still moving against traffic, and 
was forced to halt by smashing into another 
auto. The men then left the machine and 
made their escape. 

By getting the license number of the car 
the police traced the ownership to Alvin 
Habidhoost. He with his brother was 
arrested later in the day. Habidhoost 
denied any knowledge of the robbery, stat- 
ing that the car was stolen from his garage 
early that morning. He is known to the 
police and has been arrested a number of 
times but never convicted. He and _ his 
brother are now held under $25,000 bond. 

A small part of the loot was picked up 
by persons along the route taken by the 
bandit car. Police have a tip that the 
stolen goods were taken to Chicago that 
night by the third man in the car. The 
Chicago police have been notified. 
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NOTICE! |}. 


“Cdd- a-heark * the Trade-Mark of ; 


JUERGENS & ANDERSEN CO., and is : 
registered in the United States Patent Office. 





THE SALE OF ANY OTHER PEARLS 
AS'Udd-a-heard"1s UNLAWEUL. 


The co-operation of reputable jewelers is 
asked in our endeavor to suppress this 
practice. 





Juergens & Andersen Co. 


ORIGINATORS OF THE PLAN OF 
THE 


f 
Udd-a-hean 


REG. US. PAT OFF 


1916 











108 NortTH STATE STREET CHICAGO 
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SEARCH FOR CRIMINALS 





Buffalo Police Broadcast Report of Hold 
Up and Robbery at Levy Store—Sus- 
pects Arrested in New York 


BurraLo, N. Y., June 6.—Intensive search 
is being made by police for two criminals 
whose phctographs have been singled out of 
the Rogues’ Gallery of the local Bertillon 
files by employes of Solomon L. Levy, 
whose jewelry store at 483 Main St. was 
looted of gems valued at $50,000 early on 
the morning of June 1, by five unmasked, 
armed bandits. Four clerks and a customer 
were shackled to the cashier’s cage by the 
daring robbers, who proceeded to leisurely 
select the choicest jewelry. 

The pair being sought in particular are 
known as ‘‘stick-up”’ men and each has a 
long criminal record. Both have been under 
arrest in this city, and one is known as a 
resident of Buffalo, according to police. It 
is the belief of local authorities that a clue 
leading to the capture of the gang will be 
uncovered in local night life circies. 

Carefully conceived plans of the holdup 
men worked so smoothly scores of passersby 
walked by the store without observing any- 
thing unusual. The robbers left the scene 
without attracting attention, and it was not 
possible to obtain a definite description of 
the car in which they effected their escape, 
other than that a green sedan was parked 
on Mohawk St., around the corner from the 
jewelry store, with engine running and a 
young driver at the wheel, about the time 
of the robbery. 

The robbers timed the holdup to take 
place before girl employes reported for work. 
Evidently they feared girl clerks would 
scream. A few minutes after their de- 
parture Emil Wittig, one of the women em- 
ployes, reported for work and discovered the 
handcuffed men. She summoned police. 

Detective Chief James W: Higgins dis- 
patched to police chiefs in 250 cities in this 
country and Canada circulars describing the 
stolen jewelry and the two men suspected 
by police of having been members of the 
bandit quintet. 

The first man was described in the cir- 
cular as Frank Colton, alias “Nathan Zlat- 
nick,” alias “Frank King,” 32 years old, 
five feet eight and a half inches in height, 
weighing 152 pounds, and having blue eyes, 
curly hair, light complexion and of medium 
build. He was sentenced to the Western 
Penitentiary in Pennsylvania in 1919 for a 
term of eight to 10 years for holding up a 
Philadelphia jewelry store, and is now want- 
ed in that city for a similar robbery on Dec. 
11, 1924, 

The other man is described, according to 
the circular, as Casmir Przybl, 25 years old, 
five feet seven inches in height, weighing 
133 pounds, having hazel eyes, dark chestnut 
hair, medium complexion and build, and 
several gold-filled teeth. 

Word was received today by Buffalo po- 
lice that three men answering the descrip- 
tion of members of the gang which staged 
the Levy holdup were being held for iden- 
tification in New York city. Fingerprints 
and Bertillon measurements of the men are 
being awaited, but Chief of Detectives Hig- 
Zins is inclined to believe that none of them 
are wanted in connection with the Buffalo 

Job. He based his conclusion on the fact 
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that the trio had been working the eastern 
part of the country for the past few months. 

The first tip that the men were arrested 
came frem Philadelphia detectives. They 
were informed, it is said, that the trio were 
in New York and were wanted in connec- 
tion with a jewelry holdup. Thinking they 
were wanted in Philadelphia, detectives from 
that city went to New York. Accompanied 
by New York detectives, they went to a flat 
where the three men were staying, and kick- 
ing in a door arrested three. A companion 
escaped. Some 38-calibre revolvers were 
seized in the raid, police said. 





Part of Loot Stolen from Levy Store Re- 
covered by Police Who Get Good 
Description of Bandits 


BuFFALo, June 8—A part of the $50,000 
worth of jewelry and valuables taken from 
the Levy jewelry store, 483 Main St., one 
week ago today, by a band of daring bandits, 
has been recovered by headquarters detec- 
tives, it was announced by Detective Chief 
Higgins today. 

Recovery of the loot, consisting of items 
of relatively minor value, has served to 
furnish the police with definite clues, which 
it is believed will lead to several arrests 
soon in connection with the case. 

The loot was found in an Ellicott St. 
boarding house. Neglect on the part of 
two of the hold-up men to return keys for 
their room, led to the discovery. The 
landlady seized black and tan traveling bags 
and a mahogany box when the keys were 
not returned. She did not open them until 
Sunday because the rent for the rooms had 
been paid a week in advance and she be- 
lieved her roomers might return. 

Opening the bags, the landlady found 
trays containing 114 14-karat gold rings, 
eight leather jewel cases, three silver 
watches, one band ring and 15 empty 
wooden jewel trays. She at first believed 
her two roomers were jewelry salesmen and 
would return but the name “Levy” on the 
trays convinced her they were involved in 
the recent hold-up. She reported her find 
to police. 

She gave the police an accurate descrip- 
tion of the two roomers. One was about 
40 years old, the other, 25. Both were well 
dressed. The younger man was foreign- 
looking. 

Three men recently arrested in New York 
on suspicion of being connected with the 
local robbery are not wanted here, Chief 
Higgins declared today. 








New England Jewelers to Hold Golf Tourna- 
ment at Shenecossett Country Club 
June 29 and 30 


Hartrorp, Conn., June 8—Albert M. 
Kohn, secretary and treasurer of the New 
England Jewelers’ Golf Association, has sent 
out an announcement of the tournament to 
be held Monday and Tuesday, June 29 and 
30, at the Shenecossett Country Club ad- 
joining the Griswold Hotel at Eastern Point, 
near New London, Conn. 

The tournament is to be played as match 
play handicap, and is in accordance with a 
vote passed by the handicap committee last 
June. Only three-fourths of the handicap 
is allowed in match play, but full handicap 
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is allowed in all medal play tournaments of 
the association: 

The qualifying round will be played Mon- 
day morning, June 29. The semi-finals will 
be played on Tuesday morning and the finals 
on Tuesday afternoon. 

A banquet will be held at 8 Pp. m., with 
distribution of prizes. 





DEATH OF CHARLES B. BROWN 





Veteran Omaha Jeweler Succumbs to Sudden 
Heart Attack 

OmaHa, Nebr., June 6—Charles_ B. 
Brown, veteran Omaha jeweler and head 
of the C. B. Brown Co., at 320 S. 16th St., 
died suddenly early this morning from heart 
disease. His death came as a complete sur- 
prise to his family and friends, who talked 
with him but a few hours before at his 
home, 132 N. 33rd St. 

Mr. Brown but recently returned with 
Mrs. Brown from a 10 weeks’ trip to Cal- 
ifornia. He spoke of the wonderful con- 
dition he was in and appeared jovial at the 
thought of being back to work at his store. 

Mr. Brown was born in Angole, Ind., 


Aug. 17, 1857, and while a boy moved t> - 


De Witt, Ia. He entered the employ of 
C. S. Raymond, a jeweler at De Witt, and 
when Raymond came to Omaha later to 
enter the jewelry business he brought 
Charles Brown along. 

The two came to Omaha in 1884 when 
Raymond opened a jewelry store at that 
time called the “Tiffany of the West” and 
remembered by all pioneer Omahans of to- 
day as the leading jewelry store of Omaha 
at that time. 

In 1898 Mr. Brown, together with L. A. 
Borsheim, opened a jewelry store in the 
store’s present location under the name of 
Brown & Borsheim. Later the store was 
reorganized as the C. B. Brown Co., the 
present name of the firm. , 

Mr. Brown was considered an expert 
jeweler. It is said he was the best judge 
of diamonds and pearls in the city. 

He was a member of the First Central 
Congregational Church, a member of Rotary, 
Athletic, Elks, Field Club and Chamber of 
Commerce. ° 

He was married at De Witt, Ia., to Miss 
Della Walrod in 1882. 

He is survived by his widow and one 
daughter, Mrs. Dan Gruenig, of Omaha. 

Funeral services will be held from the 
First Central Congregational Church Mon- 
day at 2:30 p. m. Rev. Frank G. Smith, 
pastor of the church and a brother Rotarian, 
will conduct the services. 

Burial will be in Forest Lawn Cemetery, 
with services at the cemetery strictly private. 

It was learned Saturday that Mr. Brown, 
accompanied by Mrs. Brown, on Memorial 
Day visited the cemetery and selected his 
burial plot near the grave of his son. 








The southwest corner of Elm and Har- 
wood Sts., Dallas, Tex., has been leased by 
Charles B. and Joseph B. Shaw of the Shaw 
Jewelry Co., for 99 years, following the pur- 
chase of the property from Mrs. Sarah 
Camphell by Mrs. Annette Campbell O’Don- 
nell, her daughter. A two story fireproof 
building will be erected on the property im- 


mediately. Plans are now being prepared. 
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Auction Law Dinner Held in New York 





Need of More Stringent Legislation Stressed in Addresses Delivered at Gathering Held at Hotel Astor Last 
Friday Night— Many Constructive Suggestions Offered — Representatives of Jewelry Trade, 
‘Auctioneers and Many Other Industries Applaud Speakers—Effort to Correct Trade 
Abuse Has Co-operation of All Branches of Business 

















Advocates of better auction legislation in 
New York city and State participated in the 
dinner held in the north ballroom of the 
Hotel Astor, New York, last Friday night, 
for the purpose of arousing interest in this 
subject and to call attention to the need for 
more adequate laws covering the auction 
situation. More than 250 jewelers and their 
guests attended, as well as a number of rep- 
resentatives from outside industries. While 
the hotel management did everything possi- 
ble to make the room comfortable, by in- 
stalling fans in every nook and corner of 
the banquet hall, many wilted collars were 

















DAVID BELAIS, WHO PRESIDED 


in evidence before the dinner had progressed 
very far. Despite the record-breaking heat 
for this time of the year, those in attendance 
were enthusiastic about the subject under 
discussion and listened with attention to a 
number of inspiring and enlightening ad- 
dresses. 

Activities started shortly after 7 o’clock, 
and owing to the perfect arrangements made 
by the auction legislation committee of the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade, under whose 
auspices the dinner was held, no confusion 
was experienced. As each one entered the 
banquet hall, he walked directly to his table, 
which was conspicuously marked with a 
large number. A seating list and program 
were handed to each of the banqueters, and 
after the jewelers and their guests found 
their places at the various tables, they stood 
while a quartette sang the “Star-Spangled 
Banner.” Along the north side of the room 
the speakers’ table was arranged, at which 


were seated: Robert S. Tipping, E. H. 
Quigley, M. L. Korsunsky, Jonas Koch, T. 
Edgar Willson, Edward H. Hufnagel, Mor- 
ris L. Ernst, Hon. George W. Simpson, 
David Belais, chairman; Hon. Joseph A. 
Faurot, Mortimer C. Foster, captain; Wil- 
liam J. Pedrick, C. J. Brotherly, Bartley J. 
Doyle, Emil W. Kohn, W. Calver Moore, 
Chauncey M. Mayers, Howard H. Hether- 
ington, Fred C. Backus and Arthur FEssing. 

In a few moments the first course of the 
dinner was served, and in quick succession 
each course followed. While the dinner was 
being served, a group photograph was taken, 
but, owing to the unusual weather conditions, 
the picture was a failure. 

After extending a few words of welcome, 
David Belais, chairman of the Good and 
Welfare Committee of the National Jewel- 
ers Board of Trade, who acted as toastmas- 
ter for the evening, presented Hon. Joseph 
A. Faurot, Deputy Police Commissioner of 
the City of New York, as the first speaker. 
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Commissioner Faurot gave a complete and 
comprehensive resumé of the auction laws 
and their provisions which had been passed 
in many of the cities throughout the United 
States. He paid especial attention to the 
decision of the Court of Appeals on Jan. 21 
of this year, confirming the decision of the 
lower courts in the case of Biddle vs. Police 
Commissioner Enright. This case, the 
speaker stated, was important to the entire 
jewelry industry. Not only was it a test 
case to determine whether the so-called sun- 
down auction ordinance was reasonable and 
within the legitimate scope of the police 
power of a municipality in the State of New 
York, but to a more or less extent was a 
test case for the whole country. Commis- 
sioner Faurot said that without doubt the 
acts of the New York State Court of Ap- 
peals will have a strong influence on the 
courts of final jurisdiction in every other 
commonwealth of the Union when the ques- 
tion comes to be decided in those States. 
At the conclusion of his talk, Commissioner 
Faurot summarized the situation and then 
made several suggestions. In his summary, 
he said, “There are four provisions of law 
regulating auctioneers in the City of New 
York. Thev are: Art. 3, Secs. 22. to 26 of 
General Business Law; Sec. 34 of the 
Greater New York Charter; Sec. 943 of the 
Penal Law, and Chapter 23, Art. 4, Sec. 30 
and 31 of the Code of Ordinances. In the 
City of New York, auctioneers are licensed 
by the City Clerk, and the license fee is 
$100 annually. Auctioneers must give a 
bond with two sureties in the sum of $2,000 
to guarantee faithful performance of duty. 
Complaints against auctioneers are made to 


and investigated by the president of the 
soard of Aldermen, or his designated repre- 
sentative. If the charge is sustained, license 
can be suspended or revoked. If revoked 
for cause, such person shall not again be 
licensed as an auctioneer in the City of New 
York. 

“Of these provisions of law, the ordi- 
nance prohibiting the exposing for sale at 
public auction of blubber, hides, cotton or 
wool should be repealed. It is obsolete, 
There has not been a whaler in the port of 
New York for more than half a century, and 
to continue on our statute books this par- 





















MORTIMER C. FOSTER, CHAIRMAN OF THE 
JOINT AUCTION COMMITTEE 
ticular provision of law borders on the 
ridiculous. 

“An outstanding disadvantage in Sec. 34 
of the Charter is, ‘The auctioneer’s license 
is personal to the holder.’ For example, a 
complaint made against an auctioneer 1s sus- 
tained and the license suspended or revoked. 
This action does not prevent the carrying 
on of the business of that particular indi- 
vidual. In such cases, the offender merely 
secures the services of another licensed auc- 
tioneer to act in his place of business, and 
the frauds merrily continue on as before. 
Were the law amended to provide that ‘upon 
the suspension of revocation of an auc- 
tioneer’s license, the auctioning of goods by 
any person from the premises where the 
fense occurred is prohibited,’ it would hare 
a more deterrent effect upon and go far to 
eliminate the dishonest auctioneer. 

“The fake auction has become a serious 
proposition in this city and drastic legisla- 
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on to weed out the swindling element is 
wecessary. Anyone can see for himself just 
shat this evil amounts to. Many places 
shere auctions are conducted are nothing 
more or less than a legalized swindle, and 
he sufferers are generally housewives or 
ysitors from out of town. * * * 
“Symmed up, the principal evils are the 
soosters’ and misrepresentation, although it 
. alleged that some of these unscrupulous 
gersons even align themselves with thieves, 
ai dispose of large quantities of merchan- 
jise stolen from out of town and shipped to 
this city for disposal. 

“Tt seems unreasonable that complaints 
should be investigated by the president of 
the Board of Aldermen. The board is en- 
tirely a legislative body, and where viola- 
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SIMPSON, OF THE 
COM MERCIAL FRAUDS COURT 


tions of the law occur, especially those re- 
lating to dishonesty or swindles, it is clearly 
a police matter for investigation and one 
that should finally be determined by the 
courts. Considering the honest auctioneers, 
of whom there are many, and the welfare 
of the public in general, the logical solution 
to the whole matter would be enactment of 
legislation covering every phase of this situ- 
ation and placing the licensing, supervision, 
etc, of auctioneers in the City of New York 
under the jurisdiction of the Police Depart- 
ment. This would at least insure an in- 
vestigation into the character of the appli- 
tant, and minimize the probability of persons 
ol questionable character securing licenses 
'o engage in this class of business, where the 
opportunities for fraud are so apparent. 
“Some auctioneers are practicing an eva- 
sion of the law, which provides that no auc- 
tion sales shall be conducted in the City of 
New York after sunset, by substituting a 
salesman for the auctioneer, and while they 
bractically use auction methods to sell goods 
they do not ask for or receive bids. Thev 
‘imply set a price on a given article and ask 
who wants to purchase it at the stated price. 
A number of sales in rapid succession are 
made in this manner, which simply amounts 
'0 a subterfuge to evade the sunset pro- 
‘ision of the law.” 

Among his suggestions the speaker made 
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the following: 1. Set a definite closing 
hour for auctioneers the same as pawn- 
brokers, junk dealers and second-hand deal- 
ers regularly (closing hour set at 7 P. M. 
who will be satisfied at 6 p. M.). 2. Exact 
a license for each auction sale. Permanent 
auctions to be licensed for a period of not 
more than one year. 

At the conclusion of this talk, for which 
the speaker was loudly applauded, Toast- 
master Belais next presented Hon. George 
W. Simpson, City Megistrate of New York. 
Magistrate Simpson is well known to the 
jewelry trade, as he has handed down a num- 
ber of important decisions regarding the 
proper stamping of jewelry. 

ADDRESS OF HON. GEORGE W. SIMPSON 


In opening his remarks, the magistrate 
pointed out that the aims of the jeweler are 
high. As a judge, he remarked that he has 
seen a great deal of fratid’ aid’ deception, 
and stated that any tradé_whjch' has as its 
object the betterment of conditiofis, such as 
the one for which this dinner was held, is 
evidence of good citizenship. He touched 
upon the stamping law cases which have 
come before him and made a number of im- 
portant remarks dealing. with this subject. 

He «stated that what is needed beyond the 
making of money is conscience in business 
and a desire to elevate industry and give 
other merchants and the public the equiva- 
lent for their money. He pointed out that 
recently he has handed down decisions af- 
fecting the cigar industry and told the 
jewelers at that time the defendants called 
his attention to certain terms, particularly in 
reference to “Mild Havana,” as they applied 
it to the tobacco trade. Magistrate Simp- 
son stated that it does not matter what these 
terms mean ‘to the trade, but really what 
they mean to the public and whether they 
deceive the consumer. 

He urged the jewelers to have laws passed 
covering the auction situation and that they 
go after the violators. After all, he stated, 
credit in business is based on character, and 
men like jewelers, who are looking for bet- 
ter laws to protect the public, are good citi- 
zens. He concluded by stating that if ade- 
quate laws are passed making illegitimate 
auctions a misdemeanor that his court is 
open to the jewelers and any other complain- 
ants and that their complaints will be given 
the greatest consideration. 

ADDRESS OF EMIL W. SCHEER 

This inspiring address was followed by a 
brief talk given by Emil W. Scheer, Roch- 
ester, N. Y., president of the New York 
State Retail Jewelers’ Association. He 
stated that the trade has suffered long and 
often in New York city, as well as through- 
out the State, as the result of “fake” auc- 
tion sales. Mr. Scheer claimed that this is 
not only a city matter but one for the State 
to deal with as well, and expressed the hope 
that adequate laws will be put on the statute 
books whereby these illegitimate auctions 
will be wiped out. “Protection of the pub- 
lic should be the first object in any ordi- 
nance adopted, while the second should be 
protection to the legitimate auctioneer and 
legitimate merchant.” said Mr. Scheer. He 
concluded by assuring the New York city 
jewelers that the State jewelers are ready 
to co-operate and work for the success of 
this new legislation. 
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ADDRESS OF CAPT. W. J. PEDRICK 

Captain W. J. Pedrick, vice-president and 
general manager of the Fifth Avenue Asso- 
ciation, was the next speaker presented by 
Toastmaster _ Belais. Captain Pedrick 
brought out an important point, and that 
was the effectiveness of an auction ordi- 
nance now in existence in Oneonta, N. Y. 
He also called attention to the fact that 
agitation against “fake” auctions was in- 
stituted no less than 250 years ago in New 
York. Captain Pedrick said, in part: 

This is not the first time that such a gathering 
has been called together for the purpcse of dis- 
cussing auction legislation. History tells us that 
away back in 1676 auctions were mentioned very 
prominently in New York city. 

In February of 1817 we find that two petitions 
were sent to congress, complaining of auctions and 
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pleading for protection against them, and in 1821 
a campaign was started by merchants in the city 
against auctions. * * * : 

In 1844 the various difficulties existing between 
the people engaged in the auction business and 
those in other lines seemed to have been adjusted 
as, at this time, the anti-auction war terminated 
and since then there has been very little opposition 
on the part of any person or organization to legiti- 
mate auctions. But there has been and always 
will be strong objection on the part of not only 
every merchant, but every person interested in the 
general welfare of the city, to those persons who 
are engaged in what we term illegitimate auction 
nwa > * * 

The present law requiring a yearly fee of $100 
and surety bonds to the amount of $2,000, as we 
all know, does not curb illegitimate auctions. From 
a study we have made of the varicus cities of our 
State we find that the city of Oneonta, N. Y., has 
an ordinance governing auction sales which, it 
seems to me, if properly carried out, should gu a 
long way toward the solution of our problem. 

Their ordinance requires that the applicant must 
file a written, verified application with the Mayor, 
setting forth his name and residence, the nature 
and quality of the goods to be auctioned and the 
actual values of each article. With this applica- 
tion he must submit at least three references. The 
Mayor appoints’ one or more persons thoroughly 
familiar with prices and quality of goods similar 
to those to be auctioned to make a very careful 
examination of the goods and then report in writ- 
ing to him. If the investigation proves to the 
Mayor that the man is entitled to his license he 
may then grant the same upon the payment of 
whatever sum the Mayor may deem favorable, but 
it shall not be more than $200 or less than $5 for 
a year. 

The goods covered by the license must be those 
covered by the inspection and, if the applicant 













































































eis aes Oe 


sis alta Peat 


ce en rn een arenes Sere t 


Saecn ce Sg ee 


SO ee ee ee 


Si INTO Bo 5 Ti a AEE can: 
















































































































































































90 


desires, during the course of the auction, to add 
to his stock, then it is necessary for him to make 
another application to the Mayor and another in- 
vestigation must be made and a supplemental li- 
cense issued. 

It is my opinion that in the drafting of any new 
proposed amendment to our present ordinance such 
an ordinance as the one I have just mentioned is 
worthy of consideration. * * * 

It is to be regretted that the many men who are 
engaged in legitimate auction business in this city 
must suffer because of the unscrupulous practice 
of men who classify themselves as auctioneers, 
* 


ADDRESS OF EMIL KOHN 

An inspiring address was delivered by 
Emil W. Kohn, president of the Retail 
Jewelers’ Association of Greater New York 
and vicinity, which he opened by stating 
that the trade owes the committee which had 
charge of this dinner a great debt, pointing 
out that their work is a contribution to the 
trade and should bear fruit. Mr. Kohn 
stated there are four interests to be con- 
sidered in an auction sale, the first being 
the owner of the merchandise; the second, 
the auctioneer; the third, the public, which 
means the bidder or buyer, and the fourth, 
the merchants dealing with the same class 
of goods offered at any auction sale. He 
called attention to the fact that a grave error 
would be committed if the idea went out 
that jewelers are trying to legislate against 
legitimate auctioneers. The adequate laws 
which the trade is seeking tend to raise the 
standards of the auctioneer and to increase 
his prestige. 

Mr. Kohn next called attention to the 
abuses which exist at fake auction sales, 
calling attention to that of “capping” or 
“secret bidding.” 

He suggested that a minimum price be 
placed on an article and this price be made 
known before the bidding begins. He also 
mentioned that an auctioneer who engages 
in illegitimate auction should be checked and 
dismissed, the sale stopped and the owner 
held responsible. Mr. Kohn favors the lodg- 
ing of a complete inventory with the authori- 
ties prior to the opening of any auction sale. 

The “sweetening” of stock is a common 
occurrence in auctions and this practice, he 
stated, should be stopped. All sales, he re- 
marked, should be limited to a specific time. 
He then called attention to one which had 
been conducted for two years on Maiden 
Lane. In conclusion, he asserted that the 
public should be safeguarded and that the 
jewelers should work to improve these laws. 

ADDRESS OF MORTIMER C. FOSTER 


Mortimer C. Foster, chairman of the com- 
mittee in charge of the dinner, who was 
largely responsible for the success of the 
affair, was next called upon by Toastmaster 
Belais to make a few remarks. 

He said that he never knew that New 
York was so slow until he had heard of the 
auction ordinances which had been passed 
by other cities and States. He then read a 
telegram from P. J. Coffey, acting president 
of the National Jewelers Board of Trade, 
who was scheduled to speak but was unable 
to attend owing to the fact that he was de- 
tained in Boston on important business. In 
the telegram, Mr. Coffey assured the com- 
mittee that the Board was in favor of bet- 
ter auction laws and was ready to give its 
assistance at any time. After informing the 
diners that only a few hours before the din- 
ner Tiffany & Co. had donated $500 toward 
a fund which is being raised to enact proper 
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auction legislation, Mr. Foster continued as 
follows: 


We of the committee have lived and talked auc- 
tions morning, ncon and night for the past few 
weeks, and we are sincerely grateful to all those 
gentlemen who so kindly assisted us and gave us 
the benefit of their experience and their advice. 
It seems that there are a number of gentlemen in 
the jewelry trade who are willing and able to give 
advice—and I might say right here that it is worth 
while advice. 

I am also deeply grateful and beg to acknowl- 
edge the assistance of our two trade papers, THE 
TewELers’ Circutar and The Keystone, who have 
been more than active in helping our committee in 
the active work we have done for the auction din 
ner, and who have promised to assist us matenially 
when it comes to the real work of our campaign. 
You will have heard from the various speakers 
here just exactly what we intend doing, and we 
intend to keep everlastingly at it until we are 
sucessful in our endeavors. 

Even then, if the Gcod and Welfare Committee, 
through its chairman, allows us to, we will form 
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ourselves into an auction committee for the prose- 
cution of offenders against the law which we in- 
tend to have passed. 

What was extremely gratifying to all of us was 
the fact that the jewelry trade could act as a unit. 
Many of you here tonight not only from the 
jewelry trade but from other trades have no par- 
ticular interest in this particular evil, but you are 
here because you know that the evil exists and you 
are here because you want to give your co-opera- 
tion and support, and we hope your financial 
assistance, to the passing of proper laws for stamp- 
ing out the evil which does exist and which ma- 
terially hurts the retail jewelry merchants in this 
city and State. 

First, our aim in this particular will be—To pro- 
tect the public against what I term fake or mock 
auctions. 

Secondly, to protect the legitimate dealer against 
the illegitimate or fake auction. 

Thirdly, to protect the legitimate auctioneer who 
auctions goods in the proper way and whose work 
is necessary in a business community from the ille- 
gitimate auction, which I hope you are all against. 

This meeting tonight shows me, and I hope it 
shows the rest of us, that the jewelry trade can 
act as a unit, and I hope will act as a unit in the 
future on all matters pertaining to the trade 
whether any particular part of the trade is in- 
terested or not. The old adage—“In union there 
is strength’—is just as true now as it was 150 
years ago, but there have been a number of speak- 
ers here tonight who have shown you just exactly 
what the auction evil is, and I need not now go into 
further details regarding same. I know that the 
jewelry trade will subscribe liberally toward the 
fund for the necessary expense of this campaign. 
The particular object of this dinner was to arouse 
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enthusiasm for our campaign in order that w 
obtain easily the necessary money for the g 
ful administration of the same. 

I personally feel that since the trade has moyes 
uptown our leaders have taken on a new lease of 
life, and that they are firmly convinced that the 
slow indecisive action of the past, with Particular 
reference to the problems confrcnting us, will 
now be supplanted by prompt decisive action re 
garding any problems confronting us. The Na 
tional Jewelers’ Board of Trade has today a very 
active far-seeing staff of officers. Its committees 
I believe are functioning properly and are More 
than anxious to assist the trade in every particular 

{n conclusion, I sincerely hope that this particy, 
lar work that has been started may be a fore. 
runner of other movements undertaken to lessen 
the evils confronting our trade, so that once more 
we are able to say that we have won and are hold. 
ws Hig confidence of the great American buying 
public. 


ADDRESS OF CONRAD J. BROTHERLY 

Conrad J. Brotherly, president of the 
American National Retail Jewelers’ Asso- 
ciation, was the next speaker. He ex. 
pressed the opinion that it seemed rather 
strange that the jewelry trade is only awak- 
ening now and ready to do something about 
the auction situation since the matter, as one 
of the previous speaksr said, had been agi- 
tated as long as 250 years ago. He ex- 
pressed his happiness at seeing the jewelers 
working together in this matter and assured 
them New York city and State would get rid 
of this evil in the same manner it has been 
put down in other localities. 

As president of the national organization, 
Mr. Brotherly stated that appeals from all 
parts of the country were coming to his of- 
fice for assistance and suggestions in con- 
nection with auction laws. As the result of 
this advice and aid, the national organiza- 
tion has assisted in correcting this evil in 
45 different cities throughout the country. 
“Jewelers in every State in the Union should 
work for better auction legislation and the 
protection of the public, as the goods offered 
at these illegitimate auction sales undermine 
the quality of the merchandise handled by 
legitimate jewelers,” said Mr. Brotherly. 

Mr. Brotherly warned against drawing up 
any ordinance before taking into considera- 
tion many of the essential and necessary 
facts which must be considered. Without 
proper knowledge, many laws have been 
drawn up and passed and as a result are in- 
effective and too drastic, he said. Like other 
speakers, Mr. Brotherly favored a time 
limit for auction sales and the filing of an 
inventory before the sale, as well as the pay- 
ing of a license fee and a bond from the auc- 
tioneer or the merchant to guarantee pro- 
tection to the public. He concluded by call- 
ing attention to the fact that it takes mor¢ 
than a committee to put this over, pointing 
out that the committee must have the fullest 
co-operation of the entire trade in the State 
and city desiring relief. The State legisla- 
ture must also be convinced of the fact that 
the law is wanted and if jewelers give the 
proper backing he is certain that such 4 
law will be passed. 
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ADDRESS OF EDWARD H. HUFNAGEL 


Following Mr. Brotherly, the toastmaster 
introduced Edward H. Hufnagel, member 0 
the executive committee of the American 
National Retail Jewelers’ Association an 
past president of that organization. Mr. 
Hufnagel touched upon the methods of dit- 
ferent auctioneers and expressed his opinion 
that a legitimate sale cannot be conducted 
without a loss to the merchant. He fe 
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mrked that he speaks from experience, as 
ie has held two sales and on both lost 
money. 

Mr. Hufnagel urged jewelers to conduct 
wn auction sale about once every five years 
in order to rid the store of dead stock and 
mke room for new merchandise. He as- 
grted that it is more important for a man 
in the jewelry business to see that the sale 
conducted properly than it is to make a 
profit. Mr. Hufnagel assured his listeners 
that his two sales, while not money making 
propositions, have brought him more busi- 
ness and at the same time have gained for 
him the good will of the public. 

In conclusion he remarked that there are 
three factors in business today which must 
te considered, those being politics, economics 
and religion. He assured the members of 
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the committee that he would work with 

them and do everything possible to make 

illegitimate auction sales a criminal offense. 
ADDRESS OF MORRIS L. ERNST 

The concluding speaker on the program 
was Morris L. Ernst, of Greenbaum, Wolff 
& Ernst, general counsel for the National 
Jewelers Board of Trade. 

Mr. Ernst briefly reviewed the Biddle case 
and told what the trade had done at Albany 
by submitting briefs and appearing at hear- 
ings. Continuing he stated that practically 
every large city and State in the country 
has enacted laws with the result that New 
York is being fiooded with trash and junk. 

“The profession of auctioneer,” said the 
speaker, “is an honorable one and the busi- 
ness is one of high calling. There can be 
no illegitimate auction without an_illegiti- 
mate jeweler, as the auctioneer is the em- 
ploye of the jeweler.” 

Mr. Ernst favors more power for the po- 
lice authorities, and assured the jewelers 
that the best safeguard in New York is the 
Commercial Frauds Court, at which Judge 
simpson presides, 

The speaker questioned the reason for 
limiting a sale, stating that this problem of 
“tting a time is not an easy one. He asked 
Whether the time limitation of a sale can be 
ased on the value of stock or the amount 
% goods on hand. The speaker also re- 
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marked that question of obtaining an 
inventory before the sale starts is another 
delicate problem. Goods, he stated, could 
be obtained on memorandum before the sale 
begins, which is something to be considered. 
Residence in a city is also an important 
aspect for consideration, he said. 

After touching on several other points 
which must be considered in drawing up a 
law, Mr. Ernst assured the jewelers their 
efforts would have support at Albany. 

A speech which the jewelers unfortunately 
missed was that which was to have been 
delivered by Thomas F. Burchill, a member 
of the New York Senate, who represents 
the lower west side district. Senator 
Burchill, who is also an auctioneer and had 
been vitally interested in the subject of 
auction legislation for many years, was one 
of the many guests of James L. Hand, the 
jewelry auctioneer, who -has been working 
with the committee in charge of the present 
movement for a proper auction law. Un- 
fortunately, Senator Burchill was called 
away from the meeting about half past nine, 
but before he left he sent word to Chair- 
man Foster to the effect that they would 
count on him in this work to the utmost, a 
message which Mr. Foster delivered to the 
assemblage. 

Before the.dinner came to a close, Morti- 
mer C. Foster, chairman of the auction com- 
mittee in charge of the dinner, announced 
that the Bronx Retail Jewelers’ Association 
had contributed $250 to the fund, the Retail 
Jewelers’ Association of Greater New York 
and Vicinity, $100, and V. S. Mulford, of 
THE Jewevers’ Crrcutar, $100. Toastmas- 
ter Belais then: called attention to the sub- 
scription cards placed at each diner’s plate 
and urged that those present give what they 
could and to send in their subscriptions as 
quickly as possible to Chauncey M. Mayers, 
treasurer, 170 Broadway, New York. 
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Men Alleged to Be Involved in Big 
Swindling Plot Against Commercial 
Houses Now on Trial Before United 

States District Court 


The trial of the defendants, whom it is 
alleged are involved in the failure of the 
Newmarket Trading Co., dealer in general 
merchandise, 26 W. 17th St., New York, 
was started last Monday morning before 
Judge Knox in the United States District 
Court. The impaneling of the jury was 
completed last Friday, and Judge Knox at 
the tim. adjourned the case until Monday 
morning. Several of the defendants in- 
dicted in this case have already pleaded 
guilty, but the remaining defendants are now 
on trial, and it is not expected that a verdict 
will be reached before 10 days or two weeks. 
Some of the defendants who changed thcir 
pleas from not guilty to guilty will, it is 
understood, be important witnesses for the 
government. The government’s case will be 
presented by Chief Assistant United States 
Attorney Maxwell S. Mattuck, who will be 
assisted at the trial by Assistant United 
States Attorney Siegel. 

The indictments against. the accused men 
charge them with swindling commercial 
houses throughout the United States out of 
more than $1,000,000 worth of goods in 18 
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months. According to postal authorities, the 
defendants operated at different places, re- 
maining in one locality only long enough 
to obtain large consignments of merchandise. 

It will :¢ remembered that an inve-tiga- 
tion of this case was first undertaken by 
Greenbaum, Wolff & Ernst, counsel for the 
National Jewelers Board of Trade. Upon 
instructions received from the finance com- 
mittee of that erganization, application was 
made for the use of the fighting fund. The 
evidence gathered led up to the indictment 
of 20 odd defendants in this case some 
months ago. 

The case has attracted particular attention, 
in view of the fact that it is believed that 
at least some of the defendants involved had 
planned other fraudulent failures during the 
past three or four years. In order to break 
up this alleged ring of bankruptcy sharks, 
the government is bending every legitimate 
effort to procure a conviction. On account 
of the large number of defendants, it is ex- 
pected that the case will take at least 10 
days or two weeks to try. 








BANKRUPT JEWELER INDICTED 


Chas. Horrall, Terra Haute, Ind. Charged 
With Using Mails to Defraud Creditors 


INDIANAPOLIS, Ind., June 6.—Charles Hor- 
rall, formerly engaged in the jewelry busi- 
ness at Terre Haute, Ind., was indicted on 
June 1 by the Federal Grand Jury sitting 
at Indianapolis, on the charge of using the 
mails to defraud. The indictment charges 
that on or about Nov. 1, 1923, Horrall, 
knowing that he was insolvent and having 
no intention of paying, devised’a scheme to 
defraud wholesale jewelers by ordering mer- 
chandise through the mails; that part of the 
scheme was to order diamonds and jewelry 
on memorandum; that he sold the merchan- 
dise received on open account or on themo- 
randum, not in the ordinary course of his 
business as a retail jeweler, but disposed of 
the same in bulk to various parties, below 
cost. 

The indictment charges specific instances 
of fraud committed by him against E. & J. 
Swigart Co., Cincinnati, Benjamin Allen & 
Co., Chicago, and A. Wittnauer Co., New 
York, but other creditors are also affected. 

Horrall filed a voluntary petition in bank- 
ruptcy on Feb. 27, 1924, with practically no 
assets and with liabilities of about $10,000. 

Some months after the bankruptcy, the 
finance committee of the National Jewelers 
Board of Trade, at the request of several 
of its creditor members, instructed that a 
careful investigation be made of the case. 
The investigation has been conducted by 
Messrs. Greenbaum, Wolff & Ernst, general 
counsei for the board; Frederick B. Hovey, 
the board’s representative in Chicago, and 
by Messrs. Stimson, Stimson & Davis, at- 
torneys at Terre Haute, Ind. 

It is understood that the United States 
Mistrict Attorney at Indianapolis is prepared 
to push the case to trial at an early date. 











The Danield’s Jewelry Co., Brewton, Ala., 
has recently had its showroom newly deco- 
rated. The concern reports a very good 
graduation business and is also selling quite 
a good many gifts for June weddings. 
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Annual Field Day of Maiden Lane Outing Club 


Exciting Baseball and Other Contests and Sumptuous Dinner Mark One 
of Most Successful Affairs of the Organization 

















While New Yorkers were suffering from 
the severe heat wave on Saturday, the 
members and the guests of the Maiden Lane 
Outing Club enjoyed a day in the open and 
the cooling breezes of Staten Island where 
the annual picnic of the organization was 
held. So refreshing was the atmosphere at 
Oakwood Heights, which is not far from 
the Bay, that it was with a feeling of re- 
gret that the jewelers and their friends 
were compelled to return to the city after a 
strenuous and most enjoyable day on the 
Island. 

The games were numerous and as_ usual 
the baseball game aroused the most interest. 
Handsome prizes were awarded to the win- 
ners of the various events and in the eve- 
ning the annual dinner was held in the large 
dining room at Oakwood Arms, one of the 
largest resorts on Staten Island, 
from the 


The first contingent departed 
“Lane” about 9.30 a. M., some going in 
buses and others in private automobiles. 


The run to Oakwood Arms took about one 
hour and gave the jewelers and their friends 
an opportunity to enjoy the scenery of 
Staten Island. Not long after the arrival 
of the picnickers liquid refreshments, as 
well as sandwiches were placed under a 
large tree on the edge of the baseball dia- 
mond and it was apparent from the manner 
in which the “boys” assaulted this lunch 
counter that the ride to the Island had cer- 
tainly helped their appetites. After refresh- 
ing themselves, all those who planned taking 
part in the various field events donned old 
clothes and in a few moments were on the 
field tossing around baseballs, pitching 
quoits or enjoying some other form of out- 
door exercise. 

Shortly after 11 o’clock the baseball game 
was started on its way. Al Betz’s aggrega- 
tion which won the game last year lined up 
against Harry Davis’ team of challengers. 
The game was rather long drawn out, but 
was certainly one of the best played and 
most interesting games that has been seen 
at any of the outings. Betz’s “Busy Bees” 
did their best to repeat last year’s victory, 
and to again capture the cup, but the 
efforts of Davis’ “Doves”? was too much and 
as a result the game ended with the score 
standing 6-3 in favor of the Davis aggrega- 
tion. Ben Staufenberg pitching and W. 
McElgun catching did excellent battery 
work for the Davis team, while Leo Potash 
performed in the box and A. Anderson did 
the catching for Betz’s team. The umpir- 
ing was, of course, of big league caliber and 
was done by Harry Anderson, Leo Trezy 
and A, C. Matthews. Each member of the 
winning team received leather key holders, 
donated by the William C. Greene Co. and 
in addition Captain Davis was handed a 
silver loving cup which goes annually to the 
winning aggregation. 

While the baseball game was in progress, 
the quoit fans were pitching the iron rings 
on a court set out on the outing grounds. 
After a series of games in which various 


teams were eliminated, the contest was final- 
ly won by Charles Paskow and F. N. 
Houser. The team finishing second was 
composed of Clarence k. Comfort and J. L. 


Keenan. The members of the first team 
were given Waldemar and_ knife sets, 
donated by the H. F. Barrows Co., while 


the runners up were presented with cigarette 
cases, the gifts of the Lyons Mfg, Co. 

The three legged race, of course, furnished 
its usual amount of excitement and amusing 
antics, and the prizes for this race were con- 
tested for by six different couple. The win- 





CHARLES PARKER, CHAIRMAN OF THE OUTING 
COM MITTEE 


ning teams finished in the following order: 
Lloyd Lassner and Louis Frank, first; Jim 
Theise and William Richards, second, and 
Dan Coffey and Frank McElgun, third. To 
the team finishing first in this contest belt 
buckles were awarded, these being donated 
by the H. W. K. Co. The members of the 
second team were presented with pencils as 
gifts from the A. T, Cross Pencil Co., while 
scarf pins were given to the third team, 
these being donated by the E. L. Spencer 
Co. 

Probably the most enjoyable and amusing 
contest of the afternoon was the parasol and 
box race, which is an innovation at these 
outings. Each contestant was given a set of 
nested boxes, such as are used by concerns 
in the trade, and a Japanese umbrella. At 
a signal they opened the umbrellas and held 
them while the boxes were separated and 
covered. After this was done the boxes 
were piled on top of each other and then the 
contestant was compelled to carry the boxes 
in one hand ard the umbrella in the other, 
walking a distance of about 40 feet. After 
returning to the starting point each umbrella 
was closed and the boxes were put back in 
their original condition. With a stiff breeze 
blowing across the picnic grounds, the con- 
testants found it somewhat difficult to bal- 
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ance the boxes and hold the umbrella at the 
same time. After a great deal of effort the 
event was finally won by William Schmidt 
with William Underwood finishing secon 
and Lloyd Lassner third. The first prize 
winner was given a Dorine, donated by the 

‘D. F. Briggs Co., while the second winner 

was awarded a match holder, a gift from 

Bates & Bacon. The contestant finishing 

third was handed a scarf pin, from the 

Waite-Thresher Co. 

A real strenuous contest was the tug of 
war which was won handily by a team cap- 
tained by Myron Green, the losing team be. 
ing headed by Harry Anderson, Captain 
Green was awarded a silver loving cup, this 
being given to the captain of the winning 
team annually to keep for one year. Each 
member of the winning team was also pre- 
sented with a Waldemar, which was given 
by the J. F. Sturdy’s Sons Co., Harvey Clap 
& Co., R. F. Simmons Co. and the S. 0, 
Bigney Co. 

A football throwing contest attracted a 
large number of entries, particularly among 
the baseball players who naturally thought 
their baseball ability would help. Much to 
their dismay, however, they found that 
throwing a football was much more difficult 
than tossing a baseball. This contest was 
finally captured by J. W. Wirth, who was 
awarded a Waldemar and knife set, donated 
by the H. F. Barrows Co. L. V. Trezy 
won second place and was given a cigarette 
case presented by the Lyons Mfg. Co., while 
Al Betz finished third and was given a glass 
paper weight, donated by Carl Keys. 

Equal in excitement and amusement to the 
parasol and box race was the cigarette 
smoking contest. A number of cigarette 
smokers entered this novel event, undoubted- 
ly figuring that they could walk off with first 
prize, but before they had half finished 
everyone was ready to quit. Never in their 
smoking existence were they compelled to 
“eat the weed” as fast as they did in this 
affair. Each contestant was placed a dis- 
tance of about 25 feet from a cigarette and 
bundle of matches, which were laid in the 
grass. At a signal they all started toward 
their destination, lighted a cigarette hurried- 
ly and then began smoking. They were 
compelled to devour the cigarettes so fast 
that many of the smokers burned them- 

selves and were ready to quit at any mo- 
ment. “Jim” Theise was crowned the cham- 
pion ‘weed eater.” With the honor went a 
belt buckle presented by Sykes & Strand- 
berg. For second place J. J. Schneider was 
presented an emerald scarf pin donated by 
the E. L. Spencer Co., while A. Anderson, 
who all but swallowed his cigarette in af 
effort to finish within the money, was given 
a cigarette case, which was donated by the 
Lyons Mfg. Co. 

The last field event of the day was the 
hop, skip and jump contest. This was won 
hy “Jim” Theise and the first prize winner 
was given a pearl shirt set, presented by the 
R. & G. Co. Second place in this event was 
won by William Underwood, who received 
a scarf pin from the Waite-Thresher Co. 
while A. Anderson finished third and was 
given a comb in a case from Carter, Qvarn- 
strom & Remington. 

After the field events had been concluded 
the jewelers and their friends were lined up 
for a group photograph. Before the picture 
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was snapped the members of the committee 
marched to a position in front of the camera 
and Charles Parker, chairman, announced 
that prizes would be given to those who 
to estimate the combined weight 
and ages of the committee. Two contestants 
estimated the same number. The first prize 
finally went to N. Fandel, who was given a 
14 karat gold signet ring, presented by the 
Crescent Ring Co., while J. Smolin won the 
second prize, which consisted of a Dorine 
presented by the R. & G. Co. A Waldemar 
chain, donated by J. F. Sturdy’s Sons was 
given to Louis Frank, the third winner. 

After the picture had been taken the 
picnickers were given an opportunity to re- 
fresh themselves under the shower baths 
and shortly after 7 c’clock were ushered into 
a large dining room at Oakwood Arms 
where they sat down to a sumptuous dinner. 
Charles Parker, chairman of the 1925 com- 
mittee acted as master of ceremonies and 
during the dinner the diners were enter- 
tained by a colored quartette. Shortly after 
the first course was served, Toastmaster 
Parker requested everyone to rise while he 
read the names of the departed members. 
After this solemn ceremony had been com- 
pleted, the serving of the dinner was re- 
sumed. It was during the dinner that the 
prizes were awarded to the winners of the 
different events. The point prize was given 
to “Jim” Theise who had piled up the 
greatest number of points during the day’s 
activities. He was given a flask which was 
presented by the Wightman & Hough Co. 

A number of other prizes were awarded 
at the dinner, including a belt buckle and 
chain set donated by Bates & Bacon which 
went to Charles Gilbert; a fountain pen 
from the L. E. Waterman Co., to Jerome L. 
Grant; a prize donated by the committee 
(which must be kept a dark secret) by Louis 
Nussbaum; a gent’s strap watch, donated 
by the Benrus Watch Co., to “Gus” Hauser; 
a traveling bag from Charles W. Wolf, 
which was won by Irving Nicoll; a stop 
watch, from the Keystone Watch Case Co. 
to B. Hunt; a leather cased traveling clock 
from the [. Ollendorf Co., of Pittsburgh to 
Max Stein; a Marquis-Autocrat watch from 
the Illinois Watch Co., to E. J. Witman; a 
signet ring from the Craft Co., to A. B. 
Kraus and a belt buckle from C. A. Marsh 
& Co. which was won by Sam Strauss. 

The committee which had charge of the 
affair this year was loudly cheered at the 
dinner for its efforts in making this one of 
the most enjoyable outings held by the club. 
The members of the committee left nothing 
undone to provide entertainment to the 
members and the guests and succeeded in 
introducing a number of new and _ novel 
contests at this year’s affair. This commit- 
tee consisted of Charles Parker, Howard 
Hetherington, Frank Somes, Frank Ryd- 
strom, Irving Eckstein and Fred Peixotto. 
Before the day was over Toastmaster 
Parker announced the following to serve on 
the committee for the 1926 outing: George 
Frey, chairman; Sam Bamberger, “Gus” 
Hauser, Raymond Meeks, Charles Tonry 
and A. McGie. At the conclusion of the 
dinner the picnickers hastened to their auto- 
mobiles and regretfully returned to the heat 
of the city. : 
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SE hse Larson is opening a jewelry store 
in Clintonville, Wis. 
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Report of Director Rowe and of Museum 
Committee 

ProvipENCE, R. I., June 6.—The jewelry 
and silversmithing department of the Rhode 
Island School of Design came in for especial 
consideration at the hands of L. Earle 
Rowe, director of the institution, in his 
annual report to the executive committee 
of the corporation last Wednesday evening. 
Mr. Rowe said: 

REPORT OF DIRECTOR ROWE 

“The close of the 48th year of the Rhode 
Island School of Design finds the institu- 
tion in a most flourishing condition, and 
the year just finished compares very favor- 
ably with any of the preceding ones. 

“One would expect that the general 
apathy of the market, whether textile, 
jewelry or mechanical, would have affected 
seriously the work of the school in every 
department. This, however, has not been 
the case during the case in all departments. 
In the textile department, for instance, the 
classes have been filled by students of fine 
quality. The jewelry and_ silversmithing 
department, on the other hand, owing to 
the apathy noted above, has not been filled 
to capacity, doubtless because of the fact 
that jewelry workers frequently move from 
place to place, and the work is often season- 
able. The reports of increased activity in 
the jewelry lines, however, is encouraging 
and gives promise of a busy school-year in 
1925-6. 

“The executive committee is now work- 
ing upon plans to still further spread the 
information about the facilities offered by 
the institution, and to make use of every 
piece of apparatus. To this end, an im- 
portant change in the apprentice classes in 
the jewelry and silversmithing section of 
the school is being considered by the 
School of Design and the other’ parties 
concerned, with good reasons for believing 
that the change will be brought about in 
time to become effective at the next school 
year. The mechanical trades have had little 
effect on the registration figures, but here 
again the outlook is promising. 

“Figures give no evidence of the quality of 
the work or the serious and _ successful 
effort of the teaching staff. They have 
their place, however, as indications of the 
size of the school and the wide-spread re- 
sponse to the unusual facilities which the 
school has to offer. It has been pointed 
out in previous reports that the rehabili- 
tation work was rapidly approaching com- 
pletion and that the reduced number of 
these students had its effect on the total 
figures. The total registration for the year 
was 1,646, of which 124 were in the de- 
partment of jewelry design and silversmith- 
ing and 77 were in the vocational classes. 

“In presenting these statistics the com- 
mittee wishes to point out the smaller 
number of rehabilitation students in the 
school than last year because of the rapidly 
approaching completion of this educational 
work of the Government. Next year, which 
closes the programme, will see only a few 
left in this group. The school has been 
glad to have had a share in this important 
work and is proud of the records which 
have been made by these students. 
graduation exercises last week there were 
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14 rehabilitation students who received 
diplomas. 

“Each year the figures giving the State 
and city scholarships are of ‘moment, as in- 
dicative of their endorsement of our work 
and of their co-operation by making the 
opportunities of the school available to so 
many worthy students. In the year just 
completed the State awarded 355 free 
scholarships, while the city of Providence 
gave 97 in the evening and Saturday 
classes. In this connection it is interesting 
to note that 77 students benefited by the 
Vocational Bill. 

“Of equal importance is the list of private 
scholarships made possible by the generosity 
and appreciation of friends of the School 
of Design. This list for 1924-5 includes 37 
by individuals and concerns associated with 
the manufacturing jewelry industry, includ- 
ing the following: B. A. Ballou & Co, 
Inc., two; Bassett Jewelry Co.,.two; George 
H. Cahoone Co., two; Gorham Mfg. Co., 
seven; Irons & Russell Co., one; New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, one; A. L. New- 
man & Co., four; the Ostby & Barton Co., 
eleven; Potter & Buffington Co., one; 
Providence Art Club, one; Providence 
Keramic Club, one; W. E. Richards Co., 
of Attleboro, one; Waite-Thresher Co., one, 
and Wilcott Mfg. Co., two. 

“The executive committee wishes to ex- 
press its sincere appreciation of this cordial 
support and also its thanks for the special 
prizes made possible by the New England 
Jewelers’ & Silversmiths’ Association and 
by the Herpers Bros. of Newark, N. J. 

“The building operations and changes 
have chiefly been centered about the new 
Museum building which is rapidly growing. 
The committee feels that all friends of the 
School will rejoice in this addition to our 
equipment, as it will exert an even more 
powerful influence on the classes and 
teachers when it is finished and the collec- 
tions installed. Other improvements in the 
buildings include a ventilation system for 
the class rooms. 

“Your committee has felt that it is in- 
advisable to operate a summer school this 
year, but has been glad to arrange for the 
rehabilitation students to continue their 
work up to July 1. 

“Among the Sunday afternoon gallery 
talks given were the following: By L. 
Earle Rowe, ‘The Mirrors of Former 
Days’; Harald W. Ostby, of the Ostby & 

Jarton Co. on ‘Old Shoe Buckles’; by 
Dana Rice on ‘Lamps and Candlesticks’; 
L. Earle Rowe on ‘Terracotta Sculpture’ 
and Augustus F. Rose on ‘Ancient Seals.’ 
At the Saturday morning story hour for 
children and their friends among the topics 
was ‘The Story of a Florentine Jeweler, 
-by Mrs. Mary A. Puech.” 


REPORT OF MUSEUM COM MITTEE 


The annual report of the museum committee 
for the past year covers a busy period and 
is unusually interesting, devoting consider- 
able attention to the new museum building 
that is rapidly nearing completion and will 
afford separate galleries and rooms for the 
various collection. Among these is a very 
valuable jewelry collection in memory of the 
late Englehardt C. Ostby for many years 
president of the Ostby & Barton Co. 

“The duty of a museum committee, 


” 


says 
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the report, “is to expend its available pur- 
chase funds wisely, and at the same time 
bring to the collections objects of superior 
merit. It frequently happens that an object 
of the highest importance is available for 
purchase, and it is the duty of the committee 
to secure this if possible when the chance 
is offered. A notable instance of this is 
the superb Egyptian head of the V 
Dynasty, a wooden portrait of a prince 
which is perhaps the leading acquisition of 
the year. Few museums in Europe or 
America have such a fine example of Egyp- 
tian art, 4,600 years ago, Other purchases 
made by the annual appropriation funds in- 
clude early American silver, Sheffield plate, 
Japanese metal work, etc. The total num- 
ber of purchases and gifts during the year 
is 2,615, which came from 48 sources. The 
attendance figures for the year total 76,597. 
The report of the librarian showed that 
there are at present in the library 5,886 
books, 5,001 lantern slides, 17,112 mounted 
reproductions and 3,663 post cards. The 
attendance and circulation in the library 
for the past eight months was: Attend- 
ance 8,960; circulation of books 3,940; of 
periodicals 595, and reproductions 13,160. 





Action of Rhode Island State Board of 
Vocational Education Makes Possible 
Desired Changes 


Provipence, R. I., June 6.—Action taken 
by the Rhode Island State Board of Vo- 
cational Education the past week makes 
possible and certain the important changes 
in the apprentice jewelry classes of the 
Rhode Island School of Design that were 
suggested by Director L. Earle Rowe in 
his annual report to the executive com- 
mittee of the corporation of the Rhode Island 
School of Design on Wednesday. 

This change marks one of the most im- 
portant steps in industrial education, in-so- 
far as the manufacturing jewelers are con- 
cerned that has ever taken place. As the 
result, a vocational class in the Jewelry De- 
sign and Silversmithing Department will be 
opened in the Rhode Island School of De- 
sign next Fall under the authorization of 
the State Board of Education, through the 
co-operation of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation, the manufacturing jewelers of this 
city and the Attleboros and the School of 
Design. 

The Vocational Board adopted the plan 
at its meeting Wednesday afternoon, and 
it will take the place of the part-time 
classes that have been held during the past 
few years on Saturday ‘mornings. The 
manufacturing jewelers will furnish the 
students, the School of Design will provide 
the facilities, and the State Vocational 
Board will pay for the instruction. By 
this arrangement, a class will attend school 
for a certain period and then work in the 
shop a similar period, alternating. 

Heretofore, boys sent from the manufac- 
turing jewelry plants have been receiving 
four hours training each Saturday morning 
in designing and modelling, a very small 
part of which period has been devoted to 
practical work for the boy. Two years 
ago, at the suggestion of Augustus F. Rose, 
director of the Jewelry Design and Silver- 
smithing Department of the School of De- 
sign, the President of the New England 
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Platinum Stamping Law Upheld in Test Case om 








Court of Special Sessions, New York, Convicts New York Manufacturers 
Charged With Violating Section 445 of Penal Law in Use of Mark 
“Plat. Top 14K” 

















A most importarit decision involving the 
marking of articles made of platinum and 
white gold was handed down last Monday 
in the Court of Special Sessions, New 
York, convicting two manufacturers of 
violating the Platinum Law. This is the 
test case in which Abram Suderov and Max 
Suderov, manufacturing jewelers, New 
York, are the defendants and which was 
instituted by the Bureau of Weights and 
Measures at the instigation of the Good and 


Welfare Committee of the National 
Jewelers Board of Trade. A _ dissenting 
opinion was written by Judge Edwards 


while Judges Fetherston and Herbert sus- 
tained the charge. The verdict of guilty 
was handed down last Monday by Judges 
Freshi, Voorhees and Murphy in the Court 
of Special Sessions before whom the accused 
will appear for sentence on June 22. 

The defendants were charged with vio- 
lating Section 445 of the New York Penal 
Law known as tke “Platinum Marking Act.” 
The instigators brought the action with the 
view of determining, finally, whether or 
not an article made of white gold combined 
with platinum might or might not be 


marked under the law with the word 
“platinum” and the karat quality of the 
gold. 


The action was originally brought before 
Magistrate Simpson of the Commercial 
Frauds Division of the City Magistrate’s 
Court, who, after hearing the arguments, 


held the defendants for trial. In the Court 
of Special Sessions, the case was argued 
last month before Judges Edwards, Fether- 
ston, and Herbert and at the conclusion of 
the arguments, the judges ordered the at- 
torneys to submit briefs. 

In an interview with a JeEweELers’ Cir. 
CULAR reporter, Newman Levy, of Green- 
baum, Wolff & Ernst, who represented the 
National Jewelers Board of Trade and the 
Jewelry Crafts Association, said: 

“The decision handed down by the Court 
of Special Sessions in the Suderoy case is 
the most important and most far reaching 
in its effect of any decision yet rendered 
under the Stamping Laws. 

“It is gratifying that thus far three of 
the four judges who have heard this case 
have sustained our contention that the mark 
‘Plat. Top, 14 K.” is illegal. 

“Great credit should be given to Assistant 
District Attorney Max Solomon, who con- 
ducted this prosecution from its inception, 
Mr. Solomon is in charge of the Bureau of 
Commercial Frauds and during the past few 
years has become well known to the mer- 
chants of New York city for his activities 
in behalf of better and more honest trade 
practices,” 

At the office of Jasie & Solomon, counsel 
for the defendants, it was stated Monday 
that the case will undoubtedly be appealed 
to the Appellate Division of the New York 
Supreme Court. 








Jewelers’ and _ Silversmiths’ Association, 
Edgar M. Docherty, invited the owners, 
superintendents, foremen and heads of de- 
partments of the jewelry factories of this 
city and the Attleboros to visit the School 
of Design for the purpose of studying the 
situation and conditions and making sugges- 
tions if they had any, looking to an in- 
creasing of the number of students, the 
efficiency of the department and the bene- 
ficial results to the manufacturers. Three 
of these meetings were held and numerous 
suggestions were made that proved of great 
benefit to those interested. 

Others were referred to the special com- 
mittee of the New England Association on 
School of Design and were given careful 
consideration. This committee consists of 
Harald W. Ostby, of the Ostby & Barton 
Co., Frederick A. Ballou, Jr., of B. A. 
Ballou & Co., Inc., and Howard D. Baker, 
of Baker & Manchester Co., who is also 
president of the Manufacturing Jewelers’ 
Board of Trade. Upon the recommendation 
of this committee the new president of the 
association, Ralph K. Stone, took up the 
matter of an increased efficiency in the 
department. The outcome of the matter 
has been the establishing of the new voca- 
tional classes. 

Under the new plan boys will be sent to 
the classes by manufacturing jewelers by 
whom they are employed, who will attend 
the School of Design an entire week of 30 


hours. <As it has been decided to make the 
experimental course in connection with 
jewelers’ tool making, three-fifths of the 
time will be devoted to that subject while 
one-fifth each will be given to modelling 
and designing. This will be for the first 
year, the entire course to be for two and 
possibly three years. Each succeeding year 
after the first the time for modelling and 
designing will be gradually decreased and 
that for the tool-making correspondingly in- 
creased. 

The number of boys will be divided so 
chat one class will be in the school for an 
entire week and the next week in the re- 
spective shops in which they are regularly 
employed, thus alternating during the 
course. 








Plainville, Mass. 


F, E. Sturdy was in Sherbrooke, Can, 
the past week visiting his firm’s plant in that 
city. 

Frank P. Daughaday, of the Freeman, 
Daughaday Co., Chartley, has been granted 
a patent on a golf tee. Mr. Daughaday 's 
one of the most enthusiastic golfers in the 
industry. 

The management of the Whiting & Davis 
Co.’s baseball team in the Twilight League 
is organizing a strong aggregation and ex- 
pects to be a leading contender fc’ this sea- 
son’s pennant. 
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Mr. and Mrs. Charles C. Darling are at 
Lake Mohonk, N. Y., for a vacation of sev- 
eral weeks. 

The Citizens Savings Bank has discharged 
a mortgage for $4,000 against property of 
Jakob Krasnow. 

Irons & Russell Co. closed down a portion 
of its plant last Thursday at noon on account 
of the excessive heat. 

E. L. Spencer & Co. closed their plant last 
Wednesday at noon for the day on account 
of the excessive heat. 

Mr. and Mrs. Paul C. Nicholson left the 
past week for Oyster Bay, L. I., where they 
are guests of relatives for a short stay. 

Among the latest subscribers to the fund 
for the Lakeside Summer Camp at Hoxsie 
are Frederick D. Carr and Miss Helen R. 
Ostby. 

A mortgage for $1,400 against property of 
Jacob Tannenbaum has been discharged by 
M. A. Murphy, according to the city hall 
records. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of Trade 
will be held at the Turks Head Club on Fri- 
day, June 19. 

Frederick A. Fairbrother, of the Provi- 
dence office of the National Jewelers’ Board 
of Trade, returned last week from a trip to 
Washington, D. C. 

The McDermott Mfg. Co., which has been 
located at 51 Empire St. for some months, 
has disposed of its stock and equipment and 
gone out of business. 

Harry Haas of New Orleans, La., and 
southern represcitative for the Wolcott Mfg. 
Co., is at the concern’s factory for one week 
to look over the new Fall line. 

Because of the death some months ago of 
William J. Holanetz, sole owner of the Wil- 
liam J. Holanetz Co., 4 Gillan St., the con- 
cern has recently discontinued business. 

Mr. and Mrs. Ernest W. Lakey have re- 
turned from an automobile trip over the 
Mohawk Trail and up the Hudson River. 
They had a short stop at Lennox, Mass. 

Max A. Schulze and Henry T. N. Schulze 
are the owners of the S. & S. Machine Die 
Casting Co., 113 Point St., according to their 
statement filed at the office of the City Clerk. 

Arthur Henius and George B. Champlin 
are members of the Board of Governors of 
the new Warwick County Club at Warwick 
— that had its formal opening Memorial 

ay. 

Charles B. Donle & Sons and Paul 
Shocker were among the past week’s sub- 
scribers to the fund for the Sunshine Island 
. the Providence Floating Hospital Associa- 
1on, 

Louis H. Greene, manager of the Chicago 
office of the Charles E. Hancock Co., whose 
has been making an extended visit at the 
‘irms plant in this city, has returned to his 
territory. 
ee Harold Price, with Tilden-Thurber 
TP., 18 chairman’ of the committee on 
a for the annual outing of the Town 
Criers of Rhode Island at Rocky Point, 
Saturday, June: 20. 

Pn = Mrs. William L. Mauran have 
ei: “‘ouse On Prospect St., and with 
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their children have gone to Wakefield, R. I., 
for the Summer months at Manor House, 
their Summer home. 

Ralph S. Hamilton, of Hamilton & Ham- 
ilton, Jr., Inc., was a member of the com- 
mittee in charge of the second annual horse 
show and gymkhana events of the Jacob Hill 
Hunt Club on Saturday. 

R. Livingston Beeckman, stockholder and 
director of the International Silver Co. who, 
with his wife, have been spending the Winter 
in California, are at their home at Land’s 
End., Newport, for the Summer. 

The firm of Brennan & Critchley, electro- 
platers at 227 Eddy St., has been dissolved 
by mutual consent, James S. Brennan with- 
drawing. The business will be continued as 
heretofore by Thomas J. Critchley. 

Among the latest subscribers to the $10,000 
for the erection of a memorial to D. Wally 
Reeves, the famous bandmaster of this city, 
are George F. Berkander, Edgar W. Mar- 
tin, Bernard M. Goldowsky and Miss Ellen 
D. Sharpe. 

William A. McCarthy, Past Exalted Ruler 
of the Woonstocket Lodge of Elks, and 
president of the McCarthy Dry Goods Co. of 
that city, has been appointed delegate to rep- 
resent that lodge at the annual convention of 
the order at Portland, Ore. 


The Endivory Corp. of Providence was 
incorporated last week under the laws of 
Rhode Island with a capital stock of 500 
shares of common without par value. The 
incorporators are Josef Adels, of Yonkers, 
N. Y.; Isidore Greengus and Joseph Zito- 
witz, of Providence. 

The second contest for the Walter B. 
Frost cup between Providence and Attleboro 
golf teams will be held at the Metacomet 
Golf Club, East Providence, on Tuesday 
afternoon, June 16, play beginning at 12:30 
o'clock. The losing team is to pay for the 
suppers for the party. 

Among the guests at the reception dinner 
tendered by ex-Governor Charles Dean Kim- 
ball to the officers of the First Light In- 
fantry Veterans, of which he has just been 
elected Colonel Commanding, were Herbert 
S. Tanner, Gregor Krichbaum, William H. 
Mason, Edward Lenau. 

Mr. and Mrs. R. Foster Reynolds and son 
left Friday for New York, and sailed on 
Saturday on the steamship Franconia for 
England. After a stay of a week or more 
they will cross to Paris, where they will be 
the. guests of Mr. Reynolds’ aunt, Princess 
Aymon de Faucigny Lucinge. 

The monthly meeting of the New England 
directors of ‘the National Jewelers’ Board of 
Trade was held at the Providence office on 
Monday afternoon, with Charles E. Hancock, 
honorary New England vice-president, pre- 
siding. Considerable business pertaining to 
the New England district was discussed. 

Henry G. Thresher, of the Waite, Thresher 
Co., left last Wednesday for a two weeks’ 
automobile trip through the White Moun- 
tains, later going to Poland Springs, Me. He 
is accompanied by Mrs. Thresher and their 
young granddaughter, Elinor Thresher, 
daughter of Mr. and Mrs. Dean Thresher. 

Frederick V. Kennon, of the J. T. Mauran 
Mfg. Co., and Edward N. Cook, of the E. N. 
Cook Plating Co., who have been at Capens, 
on Moosehead Lake, Maine, for a couple of 
weeks, returned last week and report some 
excellent strings of both salmon and trout. 





95 


Mr. Cook was high hook for a single day’s 
bag. They were all accompanied by their 
wives. 

Mrs. Caesar Misch, head of the Caesar 
Misch Co., left Friday for an extended trip 
abroad. She will cross Canada, stopping at 
Banff, Lake Louise and other points of in- 
terest, and will sail from San Francisco, 
June 17, on the steamship Tahiti for the 
South Sea Islands and Australia. Later she 
will go to New Zealand, then to Cape Town, 
South Africa, and will return through 
Europe. 

Eugene P. Gavitt, 54 years of age, of 281 
Lafayette St., Pawtucket, pleaded guilty in 
the Sixth District Court at a special session 
the past week to the charge of embezzling 
$68.84 from the Peerless Box Co. of this 
city. Last December he contracted with the 
firm to collect a bill, but after doing so 
failed to make return, according to the 
charge. He was ordered to appear for sen- 
tence on June 26. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Harry Levy and Ben Felsen- 
thal, of Ben Felsenthal & Co., Inc., New 
York city; Mr. Robb, of A. Eaton Co., To- 
ronto, Ont.; Mr. Foster, of Samstag & 
Hilder Bros., New York city; Aaron Meyer, 
of Philadelphia, Pa.; Mr. Kaskell, of Weiner 
Bros., New York city; Charles Brown, of 
Stein & Ellbogen Co., Chicago; Claude Rob- 
bins, of Harrisburg, Pa. 

The terrific heat had no terrors for the 
local golfers Saturday, and most all of the 
clubs carried out their scheduled programmes 
with large fields. A number of the jewelers 
were evidence in the events. In the big 
open handicap at the Wannamoisett Country 
Club among the 94 entrants were Eben F. 
Wilde, Andrew Doleman, Albert S. Venner- 
beck, Arthur L. Aldred, E. E. Codman. In 
the play for the Foster cup E. E. Codman 
won in the first round, but lost in the.second, 
while W. C. Foster lost in the first round 
of play. 
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Mr. and Mrs. Louis W. Wise left on Fri- 
day for Matunuck Beach, R. I., where they 
will remain at their Summer home until 
October. 

John F. Sullivan, one of the prominent 
business men of the town, died suddenly of 
heart failure at his home here last week. 
He was a member of the Board of Trade 
and financially interested in several of the 
manufacturing concerns, 

Among the subscribers to North Attle- 
boro’s quota of $1,000 for the American Le- 
gion Endowment Fund the past week were 
H. W. Fisher, H. K. Sturdy, F. E. Sturdy, 
Wallace D. Kenyon, W. G. Clarke & Co., 
Inc., Paye & Baker Mfg. Co., W. H. Bell & 
Co. and L. E. Freeman. 

Considerable disappointment is being ex- 
pressed because the General Plate Co., of 
Attleboro, has decided not to remove its 
plant to this place. The local Board of 
Trade took an especial interest in the: proj- 
ect. and Amos Follet offered the choice of 
two valuable sites for the factory. 
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Harry Sears, of J. B. Bechtel & Co., Inc., 
is on a fishing trip to Fortescue, N. J. 

John McPherson, Allentown, Pa., has re- 
turned to his home from the Pennsylvania 
Hospital here, where for two weeks he was 
under treatment for eye trouble. 

D. W. Kudekuntz, of the J. B. Bechtel & 
Co., Inc., sales force, has just returned from 
a trip through the coal regions and is now 
covering southern New Jersey for the firm. 

John B. Trudell, retailer of Frankford 
Ave., and his brother have sailed for a 
month’s visit to Europe, during which they 
will tour england, France and the Continent. 

Joseph Milner, the latest retailer to in- 
vade Sansom St., is making rapid progress 
on the alterations and renovations of his re- 
cently purchased properties at 706-8 on that 
thoroughfare, which he is having thrown 
into one building to be devoted to jewelers. 

Max E. Gordon, accompanied by several 
other jeweler members of the Independent 
Order B'rith Sholom, whose national head- 
quarters are in this city, went to New York 
to welcome back Sol C. Kraus, Grand Mas- 
ter of the Order, on his return from a long 
visit to Europe. 

Ray Ramsey, the latest prisoner to be ar- 
rested in connection with the burglary of 
the jewelry store of Ralph Marchione, of 
Camden, N. J., is being held without bail 
for requisition by the New Jersey authori- 
ties. The other two members of the gang 
had previously been held without bail for 
requisition. 

Among the suits filed in Municipal Court 
is one by the S. & M. Silver Co., New York, 
against Michael Rosenbaum, 529 South St., 
to recover $109 for labor and materials. 
Another is by the W. A. Sheaffer Pen Co., 
New York, against the Levinson Drug Co., 
1528 W. Venango St., to recover $270 for 
merchandise. 

A window smasher who hurled a padded 
brick through the display window of the 
jewelry store of Samuel Swift, 1345 South 
St., succeeded in escaping with a tray of 
watches, all of a cheap make and valued 
only at $52. He was frightened away from 
the window before he could haul out any of 
the more valuable contents. 

T. S. Mitchell, veteran retail jeweler of 
37 S. 8th St., was one of the gayest of the 
party at the wedding of Miss Florence Scull 
Mitchell, daughter of his son, David T. 
Mitchell, to James Edward Hearl 2nd, who 
is connected with Drexel & Co. The cere- 
mony took place at the Presbyterian Church 
of the Covenant and was attended by many 
jewelers and their families. 

Max FE. Gordon and S. Aisenstein, of the 
firm of Aisenstein & Gordon, were among 
the delegation from Mount Moriah Lodge 
of Masons who attended the opening of the 
Smith Home for Orphans of Masons at 
Elizabethtown, N. J., Mr. Smith being a 
member of Mount Moriah. Many jewelers 
are members of this lodge, which is noted 
throughout the Masonic fraternity for its 
deeds of philanthrophy. 

Parents of Thomas J. Foran, of this city, 
found guilty at Baltimore of the murder of 
Louis Cohen, East Baltimore jeweler, dur- 
ing an attempted holdup of his store in May 


of last year, have not given up hope of gain- 
ing his freedom, despite the fact that he was 
twice convicted and once sentenced to death. 
Now that his second trial resulted in a sen- 
tence to life imprisonment, the parents have 
sold their property in this city and announce 
they will devote the proceeds and their time 
to efforts to obtain a pardon for their son 
on the ground of his youth, also alleging he 
was led into crime by older associates. 

A little mystery and possibly a tinge of 
romance surrounds a Kashmir blue star sap- 
phire now being held by James W. Beath, 
lapidary and jeweler of 201 S. 12th St., 
which is one of the largest stones of this 
type he ever has handled here. It weighs 
121% carats, and is beautifully cut in ca- 
bochon. Mr. Beath calls it the most perfect 
stone of the size and type he ever has seen 
in his long experience, and it has attracted 
much attention from his patrons, many of 
whom are amateur experts in precious stones. 
The stone was left in Mr. Beath’s hands for 
sale by a customer, who gave but little in- 
formation about himself or the gem’s origin. 

John D. Enright, 3020 Kensington Ave., 
has started work on the alteration and reno- 
vation of his property he recently added to 
by purchase of adjacent buildings, with the 
objective of making it the most complete 
jewelry establishment in northeastern Phila- 
delphia. Plans call for 12 show windows, 
so built as to make effective displays. <A 
modern lighting system will be installed and 
the fixtures and equipment are to be of the 
most up-to-date type. Commodious work- 
rooms are to be arranged, as Mr. Enright 
plans to do most of his own manufacturing 
and repair work, as well as diamond setting 
and similar work, also general jewelry work. 
His intention is to make the store a com- 
plete plant in every detail. 

There was sorrow in local jewelry circles 
over the death of Mrs. Mae Findeison Sut- 
cliffe, wife of Roy Sutcliffe and sister of 
J. J. Findeison, manufacturing jeweler at 
722 Chestnut St., for Mrs. Sutcliffe was well 
known throughout the jewelry trade in 
which she had been very active until stricken 
with illness a little more than seven months 
ago. Her death occurred at the Hahnemann 
Hospital. Mrs. Sutcliffe had for years been 
associated with her brother in his jewelry 
business and knew it in every detail, having 
been in it from her girlhood. She was a 
member of several secret organizations af- 
filiated with Masonry, including Oriental 
Shrine, Eastern Star and Amaranth. For 
many years she had been an active member 
and worker in Springfield Memorial Church, 
58th St. and Springfield Ave. The funeral, 
which was held Monday at her home, 2043 
Cecil St., was largely attended by jewelers. 
She left, besides her husband, a mother, two 
sisters and four brothers. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 


London 1]. S. Gov't. New York 
Date Oficial Assay Bars Official 
ee eee 315@ 71 685% 
Wome S$ s0..00 3142 714 68% 
fo oe eee ee 31'4 70% 6814 
June 5 ....... 31% 70% 681% 
SS ane ee 3156 71% 6834 
Oe See ee 3154 71% 68% 
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Henry Charles, Meadville, Pa., was a re. 
cent visitor here. 

Samuel Bachofer, wholesale jeweler of 
Philadelphia, visited Lancaster last week. 

John H. Sensenig, New Holland, Pa., and 
J. M. Kreider, Ephrata, Pa., jewelers, were 
recent visitors to Lancaster. 

George Wiltshire, representative of the W. 
R. Cobb Co., Pawtucket, R. | 
cent visitor to the trade here. 

Alvin Herr, clockmaker at the Zook 
jewelry store, recently spent several days at 
Mt. Gretna as a member of a house party, 

Vincent Ewing, Lewistown, Pa., and H. 
B. Brubaker, Rheems, Pa., have enrolled as 
students at the Bowman Technical School. 

The president of the Lancaster Chamber 
of Commerce has appointed W. W. Appel, 
of W. W. Appel & Son, a member of a 
special city work committee. 

Jerome Nagle left on June 2 for Los An- 
geles, where he will take a position with a 
prominent jewelry firm, a member of which 
he met recently when he visited Lancaster. 

A. W. Moyer, president of the Non-Re- 
tailing Co., and wife and daughter, Sara 
Jane, have returned from an automobile trip 
through Maryland and western Pennsyl- 
vania. 

FE. H. Keller, of the FE. H. Keller concern, 
attended the funeral of his sister-in-law, 
Mrs. Philip Weller, in Altoona, accompanied 
by his son, Rev. H. FE. Keller, of Chambers- 
burg, Pa. 

The medals for the recent field meet of 
the Franklin & Marshall Academy were 
made by the J. F. Apple Co. Mr. Apple 
recently moved from Clay St. to his beauti- 
ful new home on Wheatland Ave. 
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It was with deep regret that many jewelers 
of New. England learned that Arthur G. 
Mansur, who for 30 years has been in the 
jewelry and art business at 71 Church St, 
3urlington, Vt., had arranged to retire from 
the trade, June 1. Mr. Mansur’s business 
has been taken over by P. G. Ellsworth, 
who will conduct the jewelry department, 
and George W. LaPierre, who will manage 
the art department. Mr. Mansur, in port 
of service, is one of the oldest jewelers in 
the section, and for years has been a domt- 
nant factor in the work of the national and 
State associations. He was for many years 
vice-president of the American National Re- 
tail Jewelers’ Association, was formerly 
president of the Vermont Jewelers’ Associa- 
tion, and at present is one of the heads of 
the New England Jewelers Institute of Mil- 
ford, Mass., of which he was one of the 
founders. Mr. Ellsworth, who will conduct 
the jewelry department, has been in business 
in Burlington for about 10 years and a num- 
ber of years ago was in Mr. Mansurs em 
ploy, while Mr. LaPierre has been connected 
with the Mansur establishment for 15 a 
and for the past 10 years has had charge © 
the art department. Mr. Mansur remains in 
3urlington, and will continue to devote his 
efforts to the work of the New England 
Jewelers Institute and the raising of the 

endowment fund. 
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T. C. Bayse, retail jeweler at ‘Rockport, 
Ind, was a business caller in Evansville 
a few days ago. 

William Blackman, of Blackman & Lun- 
kenheimer, dealers in cut glass, has returned 
from a business trip to Boonville, Ind. 

Carl Stocking, retail jeweler on Outer 
Division St., Evansville, was at Rockport, 
Ind. a few days ago visiting relatives and 
friends. 

Charles F. Artes, of the Charles F’. Artes 
Co. Inc. Main St., retail jewelers, will 
take an active part in the municipal cam- 
paign in Evansville this Fall. 

Evansville retail jewelers report that their 
repair business has been unusually good 
all Summer and many of the repair shops 
now have about all the work on hand they 
can handle. 

Mose Gans, formerly vice-president and 
general manager of the I. Gans & Co., 
wholesale and retail jewelers of Ist St., 
this city, has returned from a business trip 
to the east. 

William PB. Carleton, local correspondent 
for THE JEWELERS’ CIRCULAR, has accepted 
an invitation to make the Fourth of July 
speech at New Harmony, Ind. He will be 
accompanied to New Harmony by his wife 
and little daughter, Betty. 

Bitterman Bros., Esslinger & Salm, 
Kruckemeyer & Cohn and several other 
local retail jewelry firms, have hung up 
valuable prizes that will be awarded to 
members of the Evansville baseball team 
of the Three-Eye League, who will make 
certain plays during the season. 

Mussel shell camps along the lower Ohio 
river and the Wabash and White rivers 
are being operated steadily now and a good 
many men are engaged in the industry this 
year. The shells are being shipped to the 
various pearl button factories in southern 
Indiana and southern Illinois. The shells 
are bringing a good price. 

Former Mayor John F. Heinzle, of 
Heinzle & Nester, retail jewelers at Boon- 
ville, Ind., and a brother of Fred Heinzle, 
a retail jeweler at Tell City, Ind., con- 
tues to improve. He has been quite a 
sick man for several months and for a 
while his condition was regarded as critical. 
He is well and favorably known to the 
trade in southern Indiana. 

The water supply at Boonville, Ind., is 
becoming quite serious and the two lakes 
that the city gets its water supply from are 
now about dry. The Boonville Business 
Men's Association, of which P. Hebner, of 
the Hebner Jewelry Co., and Floyd Nester, 
ot Heinzle & Nester, are members, held a 
0 meeting a few days ago at which 

cient money was subscribed to build a 

new water works. 
"egg ei of the Evansville Retail 
iia o “ held a dinner meeting at 
shina ona” Tuesday, that was largely 
ful — to be a most delight- 
hdd Sollee; general business session was 
taethstine the program, | The new 
months ‘ , vg was organized several 
™ ole & is fast becoming one of the 
usiness associations of the city. 
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One of the main things practiced by the 
association is truthful advertising and better 
business methods, 











of Lemon & Son, 
Louisville, is spending a few days in New 
York and the east. 

R. Baude, Market St. retailer, has re- 
turned to the city after spending a few days 


Brainard Lemon, 


with friends in Cincinnati. Mrs. Baude re- 
mained in the “Queen City” for a few more 
days. 

John L. Milton, of Lemon & Son, Louis- 
ville, was in New York in May, for the 
wedding of Miss Abby Rockefeller and 
David Meriwether Milton, the two men 
being cousins. 

At New Albany, Ind., trial has been 
underway for some days of two men 
charged with the robbery of the jewelry 
store of A. J. Irion on Dec. 15, 1924, when 
a window was smashed and several hundred 
dollars worth of jewelry taken. Indica- 
tions are that a decision will not be reached 
in the case before the end of the week, if 
then. 

Retail business in Louisville as in most 
of the northern and eastern cities suffered 
during the week of June 1, to some extent 
on account of the extremely hot weather, 
the thermometer for several days going 
over the 95 degree mark. However, there 
have been a great many weddings, all 
records being broken for a single day on 
June 1, when a flood of license applications 
were handled by the License Bureau. 
There has also been a considerable amount 
of gift purchasing in connection with the 
commencements, and, as a whole, business 
is quite good, according to information gath- 
ered from local jewelers. 








Portland, Me. 





Frank Marrow, of Camden, attended the 
annual convention of optometrists in Water- 
ville. He has a large optical department 
connected with his jewelry store. 

George E. Frye, of Augusta, has on ex- 
hibition numerous old watches, ranging from 
100 to 250 years of age, many being of Eng- 
lish make. One of the watches has on the 
back of its case a card stating that it was 
repaired in 1845 by Mr. Pearson. The time- 
piece keeps excellent time. Mr. Pearson, 
who is 94 years of age, and who retired a 
year ago, worked for 72 consecutive years at 
his trade, the last 50 for William Senter & 
Co: 

3yron Keith, of J. A. Merrill & Co., 
visited Boston, where he is well known 
among the trade, especially in connection 
with the Maine State association. Mr. 
Keith, in talking with members of whole- 
sale houses, found that business conditions 
in the Hub were fair. He is much inter- 
ested in the Better Business campaign in the 
3ay State, which, under the direction of the 
Councilors’ Committee, is developing plans 
for Clock Week, Watch Week, Boy Scout 
Week and a number of other business 


booms. 








Mr. and Mr 
days the past week at North Falmouth. 

Mr. and Mrs. George H. Sykes spent the 
last week-end at their Summer home at Fal- 
mouth Heights. 

Mr. and Mrs. Stanley T. Rogers spent the 
last week-end with the latter’s parents at 
Meriden, Conn. 

Lawrence P. Keeler joined the gallery at 
the national championship golf tournament at 
Worcester on Thursday. 

Col. Sidney O. Bigney, of the S. O. Big- 
ney Co., has returned from an extended busi- 
ness trip through the middle west. 

Mr. and Mrs. Harold E. Sweet returned 
on Monday last from a 10 days’ enjoyable 
fishing trip at Tim Pond, in Maine. 

H. D. Seebeck, of Sykes & Strandberg, 
left last week on a business trip through the 
south in the interests of his concern. 

Mr. and Mrs. Charles Douglas and daugh- 
ter were the guests over the last week-end 
of relatives in Spencertown, N. Y., making 
the trip by automobile. 

Several of the manufacturing jewelry 
plants here closed down last Wednesday at 
noon on account of the excessive heat and 
remained closed the rest of the week. 

Charles Douglas, George L. Shepardson 
and Eben F. Wilde attended the Charity 
Boxing Carnival given by the Crossup- 
Pishon Post, American Legion, at the Braves’ 
Field last Friday evening. 

Miss Mildred M. Peasley and Remsen R. 
Patten, both of whom have been employed 
for some time by the D. F. Briggs Co., were 
married last Monday afternoon. They were 
the recipients of a purse of gold from their 
fellow employes. 

The nine representing the Balfour Co. 
swamped the Bay State aggregation in their 
postponed game last Thursday evening by a 
score of 12 to 4. The hitting of the Balfour 
club, combined with the number of errors 
by the opticians, tell the whole story. 

Lloyd Balfour is marshalling the golf play- 
ers of the local industry for the match game 
for the Walter B. Frost cup at the Meta- 
comet Golf Club on the afternoon of Tues- 
day, June 16. The Providence players paid 
for the last dinner, and the local golfers in- 
tend they shall pay for the next. 

Rathbun Willard, manager of the General 
Plate Co., last week notified the North Attle- 
boro Board of Trade that the concern had 
made arrangements to secure additional floor 
space in this city, and would remain here. 
For the past two or three weeks the firm has 
been considering North Attleboro in which 
to build a factory. 

Saturday at the Highland Country Club 
saw the usual weekly calendar of activities, 
starting with a tournament on the links at 9 
o'clock, tennis matches at the courts at 2 
o’clock, auction at the clubhouse for the 
ladies at 3:30 o’clock and ending with a din- 
ner dance at 6:30 o’clock, when among those 
assisting the hostess of the day were Mr. 
and Mrs. Stephen H. Garner, Mr. and Mrs. 
William H. Garner, G. Herbert French, 
Leon M. Flanders and Edgar French. 








The Faber jewelry shop is now located at 
412 Main St., Peoria, III. 
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Circulation That Is Guaranteed 





It must be borne in mind that circulation, as a purchasable 
commodity, differs entirely from any kind of merchandise. 
It is something you never can personally measure—in 
fact, the only tangible evidence of its existence is the copy 
_of the publication, containing your advertisement, which 


is sent you. 





SP Trie rire ero iore os 








In the case of merchandise you are able to have it checked 
with invoices. In the case of circulation you must take 
somebody's word for what it amounts to or insist upon 
a guarantee written in the contract. 


THE JEWELERS’ CIRCULAR guarantees its circulation 
on all advertising contracts. This guaranty of over 10,000 
copies a week is a contract condition. It means you not 
only know but can demand, at any time, proof of exactly 
how much distribution you are getting for each dollar 
you spend. 





Buying guaranteed circulation is buying a known quan- 
tity and, as you can readily see, it is entirely different 
from relying on faith, which must necessarily be the case 
when you buy circulation that is only claimed. 








Consequently, when buying advertising why not insist 
upon a guaranty of circulation written in the contract? 
Why not be sure of how much you are getting and how 
much, per thousand, you are paying? 
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HE action of the 

Supreme Court of 
the United States last 
week in rendering two 
decisions of far reaching importance to the 
business world in the cases of the Maple 
Floor Manufacturers’ Association and the 
Cement Manufacturers’ Association, will be 
hailed with pleasure and relief by trade or- 
ganizations generally throughout the coun- 
try; for in these the court has practically 
changed its position on the application of 
the Sherman Anti-Trust Law and has held 
that the work for which many trade bodies 
were formed and which has heretofore been 
believed to have been of doubtful legality, 
is proper and not inconsistent with our na- 
tional laws against monopoly. In an impor- 
tant part of the decision in the case against 
the Maple Floor Manufacturers’ Associa- 
tion, Justice Stone who writes both opinions 
says: 

“It is not open to question that the dissemination 
of pertinent information concerning any trade or 
business tends to stabilize that trade or business 
and to produce uniformity of price and trade 
practice. * * * But the natural effect of the 
acquisition of wider and more scientific knowledge 
of business conditions on the minds of the individ- 
uals engaged in commerce and its consequent effect 
in stabilizing production and price can hardly be 
deemed a restraint of commorce, or, if so, it 
cannot, we think, be said to be an unreasonable 
restraint, or in any respect unlawful. 

“Tt was not the purpose or the intent of the 
Sherman Anti-Trust law to inhibit the intelligent 
conduct of business operations, nor do we conceive 
that its purpose was to suppress such influence as 
might affect the operations of interstate commerce 
through the application tc them of the individual in- 
telligence of those engaged in commerce, enlight- 
ened by accurate information as to the essential 
elements of the economics of a trade or business 
however gathered or disseminated. 

“We can find no basis in the gathering and 
dissemination of such information by them or in 
their activities under the present organization for 
the inference ‘that such concerted action will neces- 
sarily result within the rule laid down in those 
cases.” (The American Column case and the Amer- 
ican Linseed Oil Company case.) 

“We decide only that trade associations or com- 
binations of persons or corporations which openly 
and fairly gather and disseminate information as 
to the cost of their product, the volume of pro- 
duction, the actual price which the product has 
brought in past transactions, stocks of merchandise 
on hand, approximate cost of transportation from 
the principal point of shipment to the points of con- 
sumption as did these defendants and who, as they 
did, meet and discuss such information and _ statis- 
tics without, however, reaching or attempting to 
reach any agreement or any concerted action with 
respect to prices or production or _ restraining 
competition, do not thereby engage in unlawful 
restraint of commerce.” 


Work of 
Trade Associations 
Declared Legal 


In the case against the cement manufac- 
turers, the government had charged that the 
association controlled prices and production 
in various ways which included the compil- 
ing and distribution of certain freight rate 
information, exchange of information con- 
cernings credits, etc., and by activities of 
the association at its meetings, and in decid- 
ing this case, Justice Stone said: 


“That a combination existed for the purpose of 
gathering and distributing these two classes of 
information is not denied. That a consequence of 
the gathering and dissemination of information with 
respect to the specific job contracts, was to afford 
to manufacturers of cement opportunity and 
grounds for refusing deliveries of cement which 
the contractors were not entitled to call for, an 
opportunity of which manufacturers were prompt 
to avail themselves, is not open to dispute. 

“We do not see, however, in the activity of 
the defendants with respect to specific job con- 
tracts, any basis for the contention that they con- 
stitute an unlawful restraint of commerce.” 


The Justice also said that the Court could 
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not regard “the gathering and reporting of 
information through the co-operation of the 
defendants with reference to production, 
prices in actual closed specific contracts and 
of transportation costs, as an unlawful re- 
straint of commerce, even though it be 
assumed that the result tends to bring about 
uniformity in price.” 

The decision of the court in these cases 
was not unanimous, Justice McReynolds 
submitting a dissenting opinion, holding that 
the organizations had been proved to have 
worked unlawfully under the previous de- 
cisions laid down by the Supreme Court. 
Chief Justice Taft and Justice Sanford also 
dissented on similar grounds. Nevertheless, 
the majority of the court held otherwise and 
it looks now as if trade and business asso- 
ciations which seek to develop their indus- 
try by the collecting of proper statistics and 
the dissemination of information to members 
need have little fear in the future that they 
are technically violating anti-trust laws 
as long as their work is done openly in good 
faith and for the genuine development of 
business in their line and not done pri- 
marily either for the purpose of increasing 
prices to the consumer or holding the busi- 
ness within the hands of any clique, section 
or division of the industry. 

These decisions combined with the an- 
nouncement of the new Attorney General, 
noted in another column, to the effect that 
the Department of Justice will advise trade 
associations on the legality of their activities, 
should mark a new day in association work 
and permit the development of many ac- 
tivities not heretofore deemed possible. The 
Attorney General has evinced a willingness 
to attempt to reconcile association work and 
the law out of court by acting as counsellor 
rather than prosecutor of business, to the 
extent that the conduct of the associations 
warrant him in so doing. By Mr. Sargent’s 
action in offering the aid of the Department 
of Justice to trade associations, the policies 
of the Department of Justice and the De- 
partment of Commerce have been co-ordi- 
nated along lines that Secretary Hoover 
has been striving for for a number of years. 


Advertising Law 





NHE faker in ad- 


Covers All Mis © vertising, like the 
statements as to oor 7" pote 
Merchandise poor, we have always 


with us and every in- 
dustry must expect to have to wage constant 
war against the parasites who seek to mis- 
lead the public in their announcements both 
as to the quality and value of the merchan- 
dise they offer for sale. The jewelry trade 
is no exception, though to the credit of the 
jeweler be it said, that for more than a 
quarter of a century, the industry has done 
much to eliminate fraudulent representation 
and quality marking of these unworthy deal- 
ers who pose to the public as reputable 
jewelers. And the jeweler was the first to 
advocate and help to enact, stringent legis- 
lation not only against the misrepresentation 
of quality of precious metals but as to 
fraudulent advertising and other trade prac- 
tices from which the trade suffers. 

But, while we, of course, regret to see 
that misleading advertising still continues 
among merchants whose moral sense and 
business conscience has become dulled or 
atrophied, we regret more deeply the fact 
that in the past year, some of our reputable 
dealers and manufacturers have been much 
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more careless and loose in the representa. 
tions made in their advertising than for. 
ne:ly and often use statements which, while 
ict distinctly or manifestly untrue, create 
an impression with the public as to quality 
and value that the merchandise advertised 
coes not possess. Recently some houses 
have gone even further and have used state. 
ments (which probably their advertising 
agents consider simply in the nature of 
“puffing” ) which are not only inconsistent 
with the ethics of the jewelry trade byt 
nay be classified even as unfair and untrye 
at least in the effect they create. 

lf these people cannot be made to re- 
form their practices when they realize that 
they are harming themselves and the jewelry 
trace, it must be brought home to their 
attention that the prosecuting authorities can 
e1d will be appealed to to make them stop 
this kind of advertising and punish them for 
‘1 doing. As several of these people are 
within the State of New York, we par- 
t cularly call their attention to Section 42] 
«f the Penal Law which is known as “The 
Truth in Advertising Law” of this State and 

metimes known as the “Printers’ Ink 
‘.ccel Statute,” which reads: 


“421. UNTRUE AND MISLEADING AD- 
VERTISEMENTS. Any person, firm, cor- 
poration or association, or agent or 
employee thereof, who, with intent to 
sell or in any wise dispose of merchan 
dise, real estate, securities, service or 
anything offered by such person, firm, 
corporation, or association or agent or 
employee thereof, directly or indirectly, 
to the public for sale or distribution, or 
with intent to increase the consumption 
thereof, or to induce the public in any 
iranner to enter into any obligation re- 
lating thereto, or to acquire title there- 
to, or an interest therein, makes, pub- 
lishes, disseminates, circulates, or places 
before the public, or causes, directly or 
indirectly, to be made, published, dis- 
seminated, circulated or placed before 
the public, in this State, in a newspaper, 
magazine or other publication, or in the 
form of a book, notice, circular, 
parphlet, letter, handbill, poster, bill, 
sign, placard, card, label, or tag, or in 
any other way, an advertisement, an- 
nouncement or statement of any sort re- 
garding merchandise, securities, service 
or any thing so offered to the public 
which advertisement contains any asset- 
tion, representation or statement of fact, 
which is untrue, deceptive or misleading, 
shall be guilty of a misdemeanor.” 


But this is not the law of New York only, 
for 22 other principal States of the Union 
have substantially the same legislation and 
other States have legislation covering the 
subject though the laws may not use the 
same language. This law is not an untried 
ard doubtful statute for courts have ft 
peatedly pronounced it sound and numerous 
actions have been brought under it in New 
York and other States, several successful 
prosecutions having been instituted in the 
iewelry trade by its organizations, such as, 
the Good and Welfare Committee of the 
National Jewelers Board of Trade and the 
Jewelers’ Vigilance Committee. 
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E. F. George Hilsinger, 21 Maiden Lane, 
is serving on the grand jury. 

Among the out-of-town buyers in this city 
i E. D. Prouse, of Rowland & Campbell, 
Winnipeg, Can. 

B. Distler, dealer in diamonds, 9 Maiden 
Lane, returned from a European purchasing 
trip recently on the Leviathan. 

The Diamond Jewelry Shop will open for 
pysiness on or about June 15 at 350 De Kalb 
Ave, near Ryerson St., Brooklyn. 

C. R. Robins, Harrisburg, Pa., is an out- 
of-town caller in this city, and while here 
is making his headquarters at 21 Maiden 
Lane, 

The Treyz brothers, who are successors 
to the firm of T. E. Darrow & Co., Bing- 
hamton, N. Y., are in New York on a pur- 
chasing trip. 

Rifkin & Hart, Inc.; diamond dealers, 452 
Fifth Ave., were admitted to membership in 
the Merchants’ Association of Greater New 
York recently. 

Samuel Adler, formerly of New Orleans, 
La, will represent the diamond importing 
house of Zach A. Oppenheimer, 22 W. 48th 
St. in the south and southwest. 

Henry Goldblum, of the firm of Sidney 
Kaufer & Co., importers of diamonds, 170 
sroadway, sailed last Friday on the Homeric 
for Europe on a purchasing trip. 

The jewelry business of Hurwitz & Edel- 
stein, this city, was incorporated at Albany, 
N. Y,, last week with a capital of $10,000. 
The incorporators are L. Hurwitz, E. Edel- 
stein and J. Siegel. 

Samuel Lenkowsky, of Samuel Lenkowsky 
& Son, importers and cutters of diamonds, 
1/0 Broadway, sailed last Saturday on the 
‘teamship Homeric, for the European dia- 
mond markets, where he will be for the next 
five or six weeks, 

Announcements were sent out last week 
of the engagement of Meyer M. Schwartz, 
son of H. Schwartz, 65 Nassau St., New 
York, and 29 FE. Madison St., Chicago, to 
Miss Larotte Grollman, daughter of Mr. 
and Mrs, Kallis, of Chicago. 

_L Lachman, of I. Lachman & Sons Co., 
seattle, Wash., is on a trip east and is now 
in New York city. He is making his head- 
(warters at the Hotel McAlpin. Mr. Lach- 
nee has heen to Providence and the Attle- 
“ros on his regular buying trip. 

Henri Mandelbaum, diamond importer, 71] 
ire St. will sail for Europe next Sat- 
urday on the Leviathan. Mr. Mandelbaum 
‘ — abroad on a purchasing trip to the 
reign diamond markets and expects to re- 

’ to this country about the end of August. 
, He amg Antwerp resident partner 
John ay & Astor, diamond importers, z 
‘ites : . visiting the home office of the 
ing and nd 1s equipping a diamond polish- 
cutting factory which the concern 


Will open shortly on Fulton St. Mr. Polyat- 
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chek will remain in this country for about 
a month. 

Henry L. Lambert, of Lambert Bros., 968 
Third Ave., presented William MacFarlane, 
national golf champion, with a sterling silver 
putter at the Worcester Country Club, 
Worcester, Mass., last Friday. It was an 
exact duplicate in sterling silver of the 
putter used by Walter Hagen. 

Jack Goldstein, of J. J. Schmukler, Inc., 
133 Canal St., and vice-president of the 
New York Jewelers’ Benevolent Association, 
is receiving the sympathy of his friends be- 
cause of the illness of his mother, who is 
confined to the Mount Morris Sanitarium, 
121st St. and Mt. Morris Park, with an at- 
tack of sleeping sickness. 

Walter P. McTeigue, of Walter P. Mc- 
Teigue, Inc., 36 W. 47th St., is leaving for 
Kurope today (Wednesday) on the George 
Washington, as an official delegate to the 
Paris Exposition of Modern, Decorative and 
Industrial Art, having been appointed as one 
of the committee representing the jewelry 
trade by Herbert Hoover. 

On a charge of attempting to cut a hole 
in the window of the jewelry store of J. 
Stark, 225 Canal St., Stapleton, S. I, one 
night recently, a man, 43 years old, claim- 
ing to live at Rosebank, S. I., was arrested 
by detectives of the St. George station. The 
police claim they watched the man, who 
gives his occupation as a janitor, and saw 
him standing with his back to the window 
with his hands against the pane working a 
glass cutter. The man, it is charged, suc- 
ceeded in cutting a circle in the glass and 
was hacking the center of the ring when he 
was arrested. 

The employes of the Acme Finding Co., 
49 Maiden Lane, spent Decoration Day on 
an outing they will not soon forget. The 
party left Friday morning aboard the Hud- 
son River steamer Albany, special compart- 
ments having been arranged for, and made a 
two-day stop over at the Ten Eyck Hotel 
in Albany. The two days were spent in 
specially arranged bus rides to points of 
interest and a special feature was an im- 
promptu ball game at Averill Park, where 
“Artie” Dawson, popular head of the tool 
department, uncorked a selection of curves 
and inshoots that kept the local talent guess- 
ing and kept Mr. Starrett, who performed 
as catcher, chasing all over the lot. Acme 
triumphed, however, to the tune of 6 to 2. 
The entire party returned to New York 
Sunday night on the steamer Alexander 
Hamilton tired but refreshed by two days 
of glorious fun. 

The S. S. Volendam, of the Holland 
American Line, which sailed late in May, 
had among its passengers a number of repre- 
sentatives of the diamond trade and _ their 
wives, including Mr. and Mrs. Emil Tas. 
Mr. and Mrs. Paul De Vries and Mr. and 
























































Mrs. A. D. Leveridge, and the diamond 
coterie were responsible for the entire pro- 
gram of entertainment on Saturday, May 23, 
which was given for the benefit of de Zuid- 
Hollandsche Maatschappij to Redding van 
Schipbreukelingen. The first part of the 
program consisted of a concert by Madam 
Helen Teschner Tas, who is a violin virtu- 
oso, and produced a strong effect upon her 
audience, while part two was a skit, known 
as the “The Volendam Follies of 1925,” con- 
sisting of three “Naughtycal Nightmares,” 
of which A. D. Leveridge was the author. 
The first (dream one) consisted of a 
charade, under the title of “The Merchant 
of Venison,” in which Mr. Tas and Mrs. De 
Vries were among the principal players. 
Mr. Tas’s rendition of “Skylark” produced 
screams of laughter. Dream two, “Tango- 
esque,” was played by Mrs. Leveridge and 
Mr. Malcolm Catlin, while in dream three, 
entitled “Don’t Doctor,” Mr. Leveridge, 
author, took the principal part. 

The 10th annual outing of the A. Witt- 
nauer Co. was held last Saturday at Grant 
City, S. I., and was attended by over 50 
employes. Through the courtesy of Charles 
M. Allen, of the Garford Motor Co., a de 
luxe Garford motor coach was furnished, 
and together with a number of private cars 
left the office at 30 W. 36th St. at 12:36 
p. M. After an enjoyable drive the party 
arrived at its destination, where sandwiches 
and other refreshments were served. The 


main event of the day was a baseball game : 


between the office force of the A. Wittnauer 
Co. and its watchcase factory force, the 
Brighton Watch Case Co. This was the de- 
ciding game for the silver cup, which was 
presented by President M. S. Wittnauer. 
The Wittnauer team had one leg on the 
trophy, while the Brighton aggregation had 
two legs on the cup. The Brighton team 
was finally victorious, winning the game by 
a score of 7 to 1, and thereby capturing the 
cup. There were a number of spectacular 
plays during the game, one of the most no- 
table being accomplished by “Salty” Salz- 
man, shortstop, who completed a double play 
unassisted. “Willie” Zint was the Babe 
Ruth of the Wittnauer team. Numerous 
other games were also played, and suitable 
prizes were awarded to the winners. The 
principal one was a contest in which con- 
testants were compelled to fill in the missing 
words of a message written by President M. 
S. Wittnauer. This was won by C. K. John. 
Other prizes were awarded to Mr. Gibson 
and Mr. Betjen. A good dinner was served 
at 6 p. M., after which singing and dancing 
was enjoyed. At the dinner, Harry Ulmer 
acted as toastmaster. Mr. Betjen, represent- 
ing President Wittnauer, in a few words 
presented the silver cup to Otto Beck, of 





(Continued on page 111) 
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Hundreds of Jewelry Merchants opened their first bank 


i, ae account here and are among our best friends today. 
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in steadily increasing numbers are find 
ing our location most convenient 
and our service very 
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the victorious Brighton team. J. P. V. 
Heinmuller made a speech in which he stated 
hat another loving cup will be forthcoming 
next year to be contested for at future out- 

\athan LB. Blumen, dealer in diamonds, 
precious stones and mounted jewelry, has 
moved his offices to room 1204 at 22 W. 
48th St. 

The business of Kk. C. Whitehead, jeweler, 

s city, was incorporated at Albany, N. Y., 
recently with a capital of $50.000. The in- 
orporators are k. C. Whitehead, x %& 
Thomas and W. J. Levins. 

|. J. Roe, importer of diamonds and pre- 
cious stones, 14 Maiden Lane, left for l‘u- 
ype last Saturday on the Franconia. Mr. 
Roe has gone atroad to visit the diamond 
markets in London, Amsterdam and Ant- 
werp. 

It was announced last week that the part- 
ership heretofore existing under the style 
of Kramer & Elkins, 1 W. 47th St., has been 
dissolved. The business will hereafter be 
ontinued at the same address as S. Elkins 
& Co. 

On Friday, a general assignment for the 
benefit of creditors was executed in the 
County Clerk’s office by Louis Gilfond and 
David Tarlo, doing business as Gilfond & 
Tarlo, jobbers and importers of watches and 
jewelry, 7] Nassau St. ‘Sydney H. Silver- 
man, 334 Gates Ave., Brooklyn, is named as 
the assignee, 

The jewelry store of Walter C. Hohl, lo- 
cated at 36 Warburton Ave., Yonkers, will 
be opened on Friday, June 12. Mr, Hohl 
has been in Yonkers for 13 years, always 
conducting an upstairs jewelry store and do- 
ing a wholesale engraving business. Ile 1s 
amember of a number of traternal orgami- 
vations and is also prominent in social wor 
in Yonkers, where he has a large circle of 
friends. 

A stone cutter completed last week the 
job of carving a tablet on the Maiden Lane 
side of the Federal Reserve Bank building. 
This tadlet was placed there through the 
efforts of the Maiden Lane Historical 
Society and is attracting a great deal of 
attention. It is located several feet east of 
Nassau St, on the Maiden Lane side of 
the building, the former site of many 
manufacturing jewelry concerns. 

In several raids made by detectives last 
week three mcn were taken in who have 
een identified as members of the gang who 
om May 5 held up and robbed the jewelry 
a = Isaac Rosow, 1233 Fulton St., 
2tooklyn, One of the two was picked out 
*Y young Mr. Rosow, who was in the store 
a hana of the robbery, while the other 

‘re identified hy neighbors who wit- 
nessed the holdup. The two were arraigned 
m the Gates Ave. court last week and each 
were held in $50,000 for examination next 
Thursday, 

An involuntary petition in bankruptcy was 
ved in the United States District C 
Monday J states istrict Court on 

» June 1, against the S. M. Watch 
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Case Co., Inc., manufacturer of watchcases, 
10 Kenmore St., this city. The petitioning 
creditors include the Emerson Watch Case 
Co., Inc., with a claim for $227; Samuel B. 
Potofsky, $1,500, and the Hudson Jewelry 
Mig. Co., Inc. $64. The following day, 
Judge Bondy appointed Albert Newman as 
receiver, under a bond of $2,500. According 
to this order, the concern has assets of ap- 
proximately $5,000, while the liabilities are 
said to total about $25,000. 

Louis Pusrin, jewelry jobber, 9 Eldridge 
St., this city, was suddenly stricken with 
heart failure last Wednesday and died. The 
remains were buried on Thursday at Mt. 
Zion Cemetery, Long Island. Mr. : Pusrin 
had apparently been enjoying good health 
until he was suddenly taken ill on Wednes- 
day morning. He was born in Russia and 
was 48 years old at the time of his death. 
About 27 years ago he came to this country 
and obtained employment with his brother, 
Barnet Pusrin, who is also in the jewelry 
business, where he remained until about 12 
years ago, when he engaged in business on 
his own account. The deceased is survived 
by his widow, three girls and one boy. 








Atlanta, Ga. 





Sam Orr Tribble, Anderson, S. Car., paid 
a visit to Atlanta during the week. 

On the whole, the week in Atlanta was 
successful and jewelers are well satis‘ed 
with it. 

Charles Pass, of Ewing Bros., spent the 
week-end in Birmingham last week, having 
foregone the pleasures of his usual fishing 
trip. 

C. E. Johnson, of Ew'nz Dros., is now 
visiting his reguar territory folowing 
an extended vis.t to his home in Provi- 
dence, R. I. 

J. Il. Page has recently joined the sales 
force of La ham & Atkinson. Mr. Page is 
a nat.ve of Norfolk, Va., and a recent grad- 
uate of the Georgia School of Technology, 
having been for the past three years a 
student at that institution. 

The jewelry business in Atlanta and 
vicinity has been better this month than in 
any month this Spring, and local tradesmen 
are all optimistic. Almost every house re- 
ports an excellent sale of graduation gifts, 
much better than was experienced last year. 

Daniell & Dodson have just moved from 
their old location at 22 E. Mitchell St., into 
the store formerly occupied by Holzmans, 
at 24 S. Broad St., and are busy serving 
their customers in their new location, Not 
only is the new store larger than the one 
formerly occupied by the firm, but it is in 
a much more desirable location New 
mahogany and plate-glass fixtures have been 
installed in the store and the show-window 
has been re-arranged and equipped with 
special colored lense lighting fixtures. 

“National Silver Week,” which closed 
May 30, was a moderate success in Atlanta, 
according to jewelers participating in it. 
While nothing startling developed in the way 
of sales, all of the larger stores report that 
they are in favor of it and will continue it 
next year. Latham & Atkinson, Maier & 
3erkele, and Myron E. Freeman & Bro. all 
advertised rather extensively during the week 
in the daily papers, and, with other leading 
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jewelry stores, had special sterling. silver 
window displays for the occasion. 

Atlanta retail jewelers are doing their part 
toward meeting the city’s quota of 200,000 
coins in the Confederate Memorial half- 
dollar drive. The half dollars, recently au- 
torized by a special act of Congress, are 
being sold at $1 apiece, the additional 50 
cents being devoted towards the completion 
of the Confederate Memorial on Stone 
Mountain near -here. All of the leading 
jewelry stores are buying the half dollars, 
and some of them will use the coins as sou- 
venirs with purchases amounting to certain 
amounts. 

Oliver Ewing, of Ewing Bros., is in Birm- 
ingham attending the opening of the com- 
pany’s new offices and show rooms there. 
The formal opening of the offices was held 
on Thursday, June 4, and was attended by 
practically every retail and wholesale 
jeweler in Birmingham and in many of the 
surrounding towns. The new Birmingham 
offices of Ewing Bros. are in the Age- 
Herald building, as formerly, but have been 
greatly enlarged and improved, five offices 
now being devoted to the display and busi- 
ness of the Birmingham branch office where 
only two offices had been taken before. 
Alexander Fish, Birmingham manager of 
the firm, was in charge of the opening and 
will remain in charge of the new offices. 

‘Set in a beautiful solid silver plate, 
suitably engraved, the second coin minted 
in Philadelphia under the special act of 
Congress authorizing the issue of 5,000,000 
half-dollars in commemoration of the valor 
of the Confederate soldiers, which will be 
presented by the Stone Mountain Confederate 
Memorial Association to Andrew W. Mellon, 
secretary of the treasury, is on display today 
in a window at the store of Maier & Berkele, 
31 Whitehall St., where it is attracting a 
great deal of attention and is adding stimulus 
to Atlanta’s drive for the purchase of 200,000 
of the coins. The first coin minted was 
set in a plate made from Georgia gold and 
presented to President Calvin Coolidge. 
The third and fourth coins were set in 
silver plates and presented to Girard B. 
Winston, under-secretary of the treasury, 
and Robert Grant, director of the mint. 
General James A. Thomas, of Dublin, Ga., 
commander-in-chief of the United Con- 
federate veterans, received the fifth coin 
minted, and Mrs. A. McD. Wilson, of 
Atlanta, president-general of the Con- 
federate Southern Memorial Association, 
received the sixth. 








Death of Chas. E. Bevington 


With profound regret THe JEWELERS’ 
CIRCULAR, upon going to press, learns of 
the sudden death of Charles E. Bevington, 
who for many years acted as a contributor 
and translator of technical articles for this 
journal. 

Mr. Bevington’s amiable disposition had 
endeared him to a great host of friends 
who will learn of his demise with much 
sorrow. The deceased was born in England 
about 74 years ago and was educated in that 
country and in Germany, where he won high 
honors. 

Funeral services will take place tonight, 
June 10, at 8 p. m. from his late residence, 
619 Quincy St., Brooklyn, N. Y. 
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Service Developed From 
Service Performed 


The banking service of The 
Nationa] Park Bank is a 
development of many years’ 
usefulness to commercial 
institutions in all parts of 
the country. 


ice founded upon experience 
and achievement, one that is 
practical, comprehensive, 


and well adapted to the 
requirements of merchants 


paeeeienl 


and manufacturers in the 


Consequently, it is a serv- jewelry trade 
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Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 


Capital, Surplus and 
Undivided Profits $33,700,000 











GRACE NATIONAL BANK 


cAn Announcement to Jewelers 








When you are looking for a bank come to us; 
we understand your trade and believe in it. 





You will always find a cordial welcome 


HANOVER SQUARE = Capital and Surplus $2,500,000 NEW YORK 
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Louis Joseph, 381 Boylston St., has on 
exhibition at his galleries, an unusually fine 
cllection of old English silver which he 


wcured thrgugh his London office. He is 
featuring this silver in connection with June 
Bride publicity. 

Harry I. Glaser of the Glaser Bros. Co. 
was among the jewelers who attended the 
Shriners’ convention in Los Angeles. A 
feature was the presentation of a gold key 
{the city of Boston to the Mayor of Los 
Angeles from Mayor Curley. 

The Waltham watch concern’s factory 
will close for the regular Summer vacation 
lune 27 to July 3. Production is increasing 
mewhat. The company now has 1,800 em- 
ployes back on the job. W. J. Marshall is 
now taking in Montreal as part of his New 
England territory. H. R. Williams of the 
New York office was in Waltham last week 
visiting the factory. 

Secretary Kerr of the Boston Jewelers’ 
(lub, in announcing that arrangements are 
complete for the outing at Pemberton Inn, 
urges members to let him know as soon as 
posible of intention to attend, as it is neces- 
ary to let the management have the number 
of participants at the earliest date. Boats 
will leave the wharf every hour for Pember- 
ton. In addition to the shore dinner there 
will be music, dancing and a_ first-class 
cabaret to entertain the company. 

The Councilors’ Committee which met at 
the Boston City Club June 3 for its regular 
weekly conference, consulted with Mr. 
Standish of the Standish Advertising Co., 
Providence, regarding merchandising schemes 
for the benefit of the trade. These plans 
are being developed and will be placed before 
the members of the trade in the form of a 
circular letter. President J. C. Stever of the 
State retail association took part in the con- 
ference and made several suggestions which 
met with approval. 











Gal Walz, Tonawanda St. jeweler, has 
en drawn for service on the June grand 
jury in Federal Court. 

Max Segal, who recently moved into his 

"ew store at 406 William St., is conducting 
‘ so-called cash raising sale for the balance 
ot the month. 
His many friends in Buffalo will sympa- 
a Charles A. Schopp, North Tona- 
| ida jeweler, in the loss of his mother, 
Magdalena Schopp, who passed away in this 

ity, May 27 


~/. 


a death in Rochester of Howard Sun- 


“9A aaa brother of Charles Sunder- 
buffs as a shock to his many friends in 
jn rs particularly among the older jewel- 
‘ Ay a rm enjoyed his hospitality when 
har shboring city. 

ward Leininger vo who accompanied Ed- 
ence in “tg to the trade revival confer- 
right of Te “ti city last week, spent the 
ward H esday, June 2, as the guest’ of 

ufnagel at Mount Vernon, and 
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the following day visited the Lenox china 
factory at Trenton, N. J., returning to Buf- 
falo Thursday morning. 

Among the retail jewelers from out of 
town who visited the wholesale trade last 
week were the following: Adam Katzen- 
meyer, Burgettstown, Pa.; H. N. Stebbins, 
Medina; J. F. Brown, Fulton, N. Y., and 
Mrs. George Engel, of Springfield, N. Y. 

Wesley M. Howden, who conducted a 
jewelry store in Kenmore, a suburb of Buf- 
falo, for about five years, disposed of his 
stock at public auction during the last week 
of May, and has closed up his store. It is 
understood Mr. Howden plans to acquire a 
store in some smaller town in western New 
York, his retirement being only temporary. 








Allentown, Pa. 





Ira H. Landes, of the Allentown Jewelers’ 
Supply Co., motored to Mauch Chunk on 
business last week. 

S. S. Brone, the jeweler, has volunteered 
his services as captain of a team to help 
raise $250,000 in the Jewish Community 
Centre drive now on. 

“Danny” Grechan, the genial manager of 
the Kay Jewelry Store, 704 Hamilton St., 
and his wife, spent Memorial Day visiting 
friends in Paterson, N. J. 

Curtis Weiler, son of Clarence S. Weiler, 
the jeweler, Mauch Chunk, had the misfor- 
tune to suffer a fracture of a bone in his 
arm while playing on Memorial Day. 

E. Keller & Sons, jewelers, furnished the 
handsome memorial processional cross, pre- 
sented to Grace Episcopal Church by the 
vestry, in memory of their late rector, Dr. 
Robert Kline. 

Thieves attempted to gain an entrance into 
the Kay Jewelry Store, 704 Haniil‘on S‘., 
June 4, by prying away the bars over the 
transom of the rear door, but were fright- 
ened away before they could gain adnit- 
tance. 

Tuesday, June 2, marked the day when the 
jewelry firm of A. C. Hoover & Bro, 97i 
Hamilton St., began the sale of their fine 
stock of jewelry and silverware, everything 
going at auction to the highest bidder. The 
sale will continue until the entire stock, in- 
cluding fixtures, has been disposed of. 

Clarence S. Weiler, who conducts a 
jewelry store on the Public Square, Mauch 
Chunk, threw open the doors of his branch 
jewelry store at Nesquehoning, Pa., Satur- 
day, June 6. Mr. Weiler has earned the 
friendship and good-will of an ever-increas- 
ing clientele in his home town, and he has 
their best wishes in his newest business ven- 
ture. 

The following traveling men are calling on 
the trade in this locality: Charles Sweasey, 
F. P. Scofield & Co.; James J. Townsend 
and Ray Noyes, with Oneida Community, 
Ltd.; Samuel R. Hagy, Watrous Mfg. Co.; 
George W. Schafer, Enos Richardson & Co.; 
Mr. Sehlhorst, Reus & Sehlhorst; John 
Hansby, direct factory agent for decorated 
glass. 

The window of Tyack’s jewelry store, 711 
Penn St., Reading, is attracting much atten- 
tion these days because of a display of old 
silver, some of which dates back as far as 
the Revolutionary War. The display was 
made possible by the Towle Manufacturing 
Co. Prizes will be awarded for pieces 
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of solid silver owned by families in Read- 
ing that are dated many years ago. The his- 
tory of the silver on display has proven of 
much interest to the public, and many school 
children as well as grown-ups have visited 
the store. The exhibition will be continued 
throughout the week. 








EDITORIALS 
(Continued from page 108) 











fraud is not required in the enforcement of 
this law, it is a law of prevention and 
penalizes a misleading or untrue statement 
of fact on the principle that by forbidding 
misrepresentation in advertising, we strike 
at the means on which actual fraud is con- 
summated. It is not necessary to show 
knowledge of the inaccuracy on the part of 
the advertiser or to show that the buyer got 
less than his money’s worth. Under the 
law, it is a violation to make a statement 
of fact or representation that is untrue, 
deceptive or misleading, and the advertiser 
will not be absolved because he left the copy 
to an advertising agent and was not directly 
responsible for it himself. 

We again plead with all our advertisers 
in the jewelry trade to see that the spirit 
as well as the letter of the statute be ob- 
served in all their announcements for it 
must be if public confidence in the jewelry 
trade is to be maintained, and the foundation 
of our industry is to rest on a solid and 
permanent basis. 











The new Goerke department store «in 
Broad St., constructed at a cost of more 
than $5,000,000, has added a large jewelry 
section to the various departments. 

The committee in charge of the annual 
convention of State jewelers, to be held 
June 20-21 at Asbury Park, have completed 
preparations for the dinner-dance to be held 
at Deal Inn. 

Local jewelers are taking an active part 
in arrangements of business men to enter- 
tain 2,500 orphans tomorrow with automo- 
bile rides and an outing at Olympic Park, 
Irvington, loaning their cars for the affair. 

William Lichtenfels, formerly associated 
with Forstner Chain Corp., Irvington, N. J., 
and John N. Leiss, formerly president of 
the Leiss Chain Mfg. Co., Newark, have 
started in the manufacture of solid gold 
chains under the style of the New Jersey 
Chain Corp. The firm has quarters at 445 
S. 10th St. 

Burock Bros., jewelers, have purchased 
from the Annett Realty Co. the property at 
560-568 Clinton Ave., at the corner of Hed- 
den Terrace, one of the most prominent 
tracts in the Clinton Hill section. The 
property has a frontage of 115 feet on Clin- 
ton Ave., with 75 feet on Hedden Terrace. 
It consists of a modern building, containing 
six stores and seven offices. It was erected 
a year ago by Herman Bros., who sold it to 
William Bly, president of the realty concern, 
for investment purposes and may occupy one 
of the stores with the expiration of some of 
the leases. 
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Chicago Notes 





Eugene Edelstein, of the Illinois Watch 
Case Co., is spending this week at Dallas and 
New Orleans calling on the trade. 

M. A. Mead, of M. A. Mead & Co., has 
returned to Chicago, after spending the past 
several months in Florida, resting. 

Ted Tracy, of the Juergens & Andersen 
Co., returned last week from the south, 
where he spent a couple of weeks calling on 
the trade. 

Glenn F. Wahl, of Anderson & Wahl, 
Hawarden, Ia., was a visitor in Chicago last 
week, looking over the markets and visiting 
with relatives. 

A. G. Pogul, of Skaletsky Bros., Inc., New 
York; was in Chicago last week, calling on 
the trade on his way to St. Louis and the 
eastern territory. 

lagfink Beckwith, accompanied by John 
Miller, both of the Hamilton Watch Co., 
were in Chicago last week visiting the trade 
in the interest of this concern. 

Lewis Cowan, representing Zimmerman 
Bros., silverware jobbers located at 58 E. 
Washington St., returned recently from a 
three weeks’ business trip through the north- 
west. 

J. A. Connor, manager of the Chicago of- 
fice of the Wadsworth Watch Case Co., left 
this week for Kansas City and the northwest 
and will spend a week there calling on the 
trade. 

Nat Oppenheimer, of Nat and Louis Op- 
penheimer, 7 W. Madison St., is spending 
three weeks in the northern part of Wis- 
consin, enjoying a good rest and doing some 
fishing. 

A voluntary petition in bankruptcy was 
filed last week by Wm. H. Johnson, operat- 
in a gift store under the name of the 
Dolores Art & Gift Shop, at 4106 Irving 
Park Blvd. 

Martin A. Hoffman, Princeton, IIL, 
stopped off in Chicago last week for a few 
days attending to business on his way to the 
Pacific coast, where he will enjoy a few 
weeks’ rest. 

Nicholas Gamse, wholesale jeweler of New 
York city, stopped off in Chicago last week 
for a few days to visit with friends on his 
way to California, where he will spend a few 
weeks attending to business. 

Claud Steffens, of H. A. Pease & Co., 
Bozeman, Mont., was a visitor in Chicago 
last week, looking over the gift markets and 
making purchases for the new gift section 
they are opening in their store. 

C. P. Dungan, manager of the Chicago of- 
fice of the International Silver Co., and K. G. 


Merrill, ass’stant manager, returned last 
week from Lake Gogebic, Mich., where they 
spent a few days enjoying some good fishing. 

Marvin Wexler, of Wexler Bros., left this 
week for his eastern territory ; Jerome Wex- 
ler, of the same firm, is spending a few 
weeks in the southwest, and Bernard Gold- 
smith is making an extended middle western 
trip. 

John Woollett, watchmaker with offices on 
the fourth floor of the Chicago building, 7 
W. Madison St., will return this week from 
the Shrine convention at Los Angeles. Mr. 
Woollett is assistant director of the Oriental 
Band of the Medinah Shrine. 

J. B. Ingalls & Son, 5 S. Wabash Ave., 
watchmakers to the trade, recently purchased 
the entire stock of the Keith-Landis Corp., 
manufacturers of metai electric mantel 
clocks. This firm also purchased the various 
parts and materials of the clock. 

I'red Whitney, manager of the Chicago of- 
fice for Hadley & Co., returned last week 
from a short trip to Kansas City and St. 
Louis. After spending a few days in Chi- 
cago calling on the trade, he left for another 
short trip through the northwest. 

Wm. F. Juergens and his son, Wm. Juer- 
gens, Jr., returned last week from Millbrook, 
N. Y., accompanied by his daughter, Louise, 
who graduated on June 1 at Bennett School, 
a finishing school for girls. It is understood 
Miss Louise graduated with honors. 

Friends in the trade of Nat. Pian, manu- 
facturer and wholesale dealer in diamonds 
and jewelry in the Columbus Memorial 
building and his wife, received announce- 
ments last week of the marriage of their 
daughter, Miss Cecile Pian, to Paul Adel 
of New York. 

The first of a series of golf games, played 
by some of the employes of the Juergens & 
Andersen Co., took place on Sunday of last 
week at the Mid-city golf links. William 
Fredericks, of the plating department, was 
awarded the beautiful prize cup given by the 
firm for having the best score. 

Mr. and Mrs. H. Schwartz, last week an- 
nounced the engagement of their son, M 
M. Schwartz, of the Admiral Hotel, to Miss 
Larotte Grollman, daughter of Mr. and 
Mrs. Kallis, 5334 Greenwood Ave. Mr. 
Schwartz, Sr., is an importer of diamonds 
at 20 E. Madison St., with branches at New 
York and Antwerp. 

Axel N. Wickstrom, has opened an office 
in suite 607, 7 W. Madison St., where he 
has engaged in the watch repair business for 
himself. Mr. Wickstrom recently returned 
from Los Angeles, Cal., where he spent some 
time in the employ of Gensler & Lee. Seven 






years prior to that time Mr. Wickstrom was 
employed by a Chicago retail jeweler, 

S. C. Powell, of S. C. Powell & Co., Ney 
York, arrived in Chicago last w eek, and was 
met by Ralph Lewis, their Chicago and mid. 
dle western representative, who just com 
pleted a business trip through the northwest 
Mr. Powell and Mr. Lewis will remain here 
for a couple of weeks calling on the trade. 

Peterson’s Gift Shop, located at 31% 
Armitage Ave., has been sold out to Miss E 
Mathurin, who has been operating a gift 
shop under the name of the Elaine Gift Shop 
at 3446 N. Cicero Ave. Miss Mathurin 
has removed the Cicero store to the Armit- 
age Ave. address, and will conduct the tw 
stores under the name of the Elaine Gift 
Shop. 

W. A. E. Peters and W. H. Hartmann 
announced to the trade last week that they 
have changed the name of their firm from 
the Bohl Jewelry Mfg. Co. to Peters & Hart- 
mann, Inc. Mr. Peters and Mr. Hartmann 
took over the entire interests of the Boll 
Jewelry Mfg. Co. about a year ago, but have 
always been operating their manufacturing 
business under the old name. This firm is 
located in suite 904, Chicago building, 7 
Madison St. 

S. L. Lund, of A. C. Becken & Co., Frank 
Dean, of the Associated Silver Co., J. ¢ 
Petersen, of the International Silver Co., and 
Otto Hirt, of the Juergens & Andersen C, 
accompanied by his wife, left last week for 
Washington, D. C., to spend a week there 
attending the convention of the National 
Credit Men’s Association. Before returning 
to Chicago Mr. Petersen will spend a week 
at Meriden, Conn., visiting the home offic 
of his company. 

Last Sunday evening relatives and friends 
of Mr. and Mrs. J. O. Pollock gathered at 
the Flanders Hotel to celebrate the 25th an 
niversary of their marriage. After an elabo- 
rate dinner served in the dining room of the 
hotel dancing and marrymaking was indulge? 
in until a late hour. The couple have been 
blessed with two sons, Ralph, who 1s 45s” 
ciated in business with his father, and Har- 
old. Mr. Pollock is engaged in the manufac 
turing business at 7 W. Madison St. | 

John H. Strong, who has been — 
with the Barbour Silver Co., and the Derby 
Silver Co., of the International Silver "s 
for over 30 years, passed away last Saturde! 
at his home, after being ill for about we 
weeks with pneumonia. Funeral servie® 
were held on Tuesday, June 2, from _ 
Chapel, and interment was at Rosehill _ 
tery. Mr. Strong was in charge of the Col 
bour Silver Co. and the Derby Silver (0.5 












Col 
las 
fr 
we 


jey 
Mc 
pas 
Sir 


Me 
wet 
fre ) 
wee 


Pet 
ari 
res 
cag 


aga 


ney 
the 
cha 
was 
la. 

hee 
the 


ket: 
Ril 
Ma 
der: 
Ind 
(ox 


Ind 


the 











mit- 
Gif 
ann 
hey 


rom 


ann 






Chicago business, and on Jan. 1 of this year 
resigned his position, and was on a pension. 
Mr, Strong was in his late 70's at the time 
of his death, and to date friends have not 
pen able to locate any relatives. Mrs. 
Strong passed away about three years ago. 

C. Swanson, of the Kiehl Clock Co., is 
back at his desk again, after being confined 
to his home for the past week on account of 
illness. 

M. H. Friedman, of the Service Jewelry 
Co, 5 S. Wabash Ave., has left for his 
Illinois and Indiana territory, and will be 
out for four weeks. 

Tom McMahon, of Thomas J. Dee & Co., 
will leave this week for Colorado Springs, 
Colo. to spend a week there visiting with 
friends and attending a convention. 

Ermest Block, manager of the Chicago of- 
sce for Louis Stearn & Co., motored to St. 
Louis, last week to call on the trade. Mr. 
Block was gone only for a few days. 

A. Wolf, of A. Wolf & Company, 112 S. 
Dearborn St., returned last week from New 
Orleans, La., where he spent a few days 
visiting his daughter, Mrs. N. F. Dahlman, 
and his new granddaughter. 

Norman C. Anstead, of Fairfield, Ia., ac- 
companied by his family, motored to Chicago 
last week to visit members in the trade, and 
from here went to Cincinnati to spend a few 
weeks there visiting with relatives. 

C. J. Hein, recently purchased the retail 
jewelry business of K. E. Lookabaugh, 1414 
Morse Ave., Chicago. Mr. Hein, for the 
past several years, was connected with 
Singer's Jewelry Co., of Peoria, III. 

L. G. Bolt, of the Bailer Jewelry Co., 
Memphis, Tenn., stopped off in Chicago last 
week to visit the markets on his way home 
from the east, where he spent a couple of 
weeks making purchases of new stock. 

E. D. Gallagher, W. A. Bock and H. M. 
Peterson, representatives for Despres, 
ridges & Noel, recently returned from their 
respective territories, and will remain in Chi- 
cago for about six weeks before starting out 
again, 

Charles Westen & Co. have opened their 

new retail store at 4 S. Dearborn St., under 
the name of Lesch & Co. The store is in 
charge of Samuel Fenberg, who formerly 
was in the jewelry business at Des Moines, 
la All new French walnut fixtures have 
heen installed, and beautiful mirrors grace 
the walls, 
Retail jewelers visiting the Chicago mar- 
kets and friends last week included: W. G. 
Riley, Gary, Ind.; Frank Mayr, Jr., of Frank 
Mayr & Son, South Bend, Ind.; G. W. Flan- 
ders, Jr, of G. W. Flanders & Son, Elkhart, 
Ind.; Carl E. Lindquist, Rockford, Ill.; Miss 
Goodman, of L. Goodman Co., Monticello, 
Ind.; Morris D. Gilbert, Pawhuska, Okla. 

D. D. Kinsman, Clintonville, Wis., spent 
the past week in Chicago purchasing stock 
for the new store he is opening in that city. 
Mr, Kinsman is installing beautiful mahog- 
my ixtures, and when the store is completed 
i be one of the prettiest establishments 
nahn age Mr. Kinsman has been con- 
ge - the jewelry business for a num- 
nov He formerly was employed by 

y ¥. Vanderbie, of Eau Claire, Wis., 

vd 7 to that time was with Fair R. 
of New London, Wis. 

Schwann Hoffman,. representing _ I. 
» returned last week from Los An- 
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geles, where he enjoyed a two weeks’ rest. 
Mr. Hoffman is now preparing for his south- 
ern trip, and will leave this week. Louis 
Epstein, of this same firm, returned last week 
from Michigan, where he called on the trade, 
and is now going to spend a couple of weeks 
in Chicago to rest before starting out on the 
road again. Carl L. Loeb, their southern 
representative, left last week for his terri- 
tory, and will be gone for four weeks. 

The case of Sterling Kimball, alias “Tom 
Moore,” of 1417 N. Kildare Ave., and An- 
thony Tedscki, alias “Bob Young,” 1032 N. 
Drake Ave., came up last Friday in Judge 
Hopkins’ court. Both Kimball and Tedscki 
were sentenced to Joliet to serve a sentence 
from three to 20 years for robbing the 
jewelry stores of Jacob Burnstein, 2644 W. 
North Ave., on March 12, and the Leland 
Jewelers, 11221%4 Leland Ave., April 2. The 
case of Frank Kric, implicated in both the 
cases, and John Tomroth, driver of the ban- 
dit car, will come up for hearing on Monday, 
June 15. 

Early one morning last week three bandits 
with guns drawn entered the retail store of 
George Reichman, 4940 S. Ashland Ave., 
and ordered Mr. Reichman, his daughter and 
four customers to lie on their stomachs in 
the rear room of the store. Reichman re- 
sisted the bandits and one of them grabbed 
him and suggested that they kidnap and pun- 
ish him later. His daughter pleaded with 
the bandits to release him, and they com- 
plied with her wishes. They gathered about 
$20,000 worth of diamonds and jewelry and 
escaped in an automobile that was parked 
on S. Marshfield Ave. Another bandit was 
at the wheel of the car. Mr. Reichman de- 
scribed the bandits as being between 24 and 
28 years of age, of dark complexion, and one 
of them had a prominent scar on his chin. 











TRADE CONDITIONS 


Business promises to be especially good this 
month, not only here in Indianapolis, but all over 
the State. The cause, of course, is June. An in- 
ventory of the marriage licenses issued in Indian- 
apolis during the first week of the month showed 
last year’s number left way behind. According to 
reports from the larger cities over the State the 
number of couples willing “to take a chance” is 
larger than last year. This natuarally helps the 
jeweler and business is responding accordingly. 





Announcement has been made of the pur- 
chase of a business block at 22nd and Tal- 
bott Sts., Indianapolis, by J. P. Mullally, 
diamond merchant and jeweler. The pur- 
chase price was $35,000. The block is a 
one-story brick with a width of 97 feet and 
a depth of 40 feet. It contains six store- 
rooms. The property was purchased as an 
investment. 

South Bend, Ind., merchants recently con- 
ducted a very successful $5 day. Merchants 
in that city make a practice of holding regu- 
lar sales days. On some days one dollar is 
the special price and on others the limit is 
raised to $5. Virtually every line of mer- 
chandise in the city is placed on sale during 
these days and large crowds visit the city, 
not only from that county, but from adjoin- 
ing counties. 

More than 300 pieces of jewelry were dis- 
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played recently by students of Shortridge 
high school here, the pieces all having been 
made by the students. First prize for best 
work went to John Teegarden, who dis- 
played a copper jewelry box inlaid with 
moonstone. Harold Davis took second prize 
with a silver spoon. Much interest is being 
taken by students in the classes in jewelry 
craftsmanship, , 

At the recent annual meeting of the South 
Bend Credit Men’s Association, South Bend, 
Ind, H. H. Heiman was re-elected president. 
Other officers of the association are R. O. 
Morgan, first vice-president; A. H. Tyler, 
second vice-president, and G. W. Seibold, 
secretary and treasurer. The following were 
named on the board of directors: G. V. Pax- 
ton, R' P. Lang, Clyde Locke and Norman 
Bleuler. 

The Towle Mfg. Co. recently had a big 
display of sterling in the windows of the 
Julius C. Walk & Son, jewelers of Indian- 
apolis. Included in the display were spoons 
dating from revolutionary times and some 
pieces saw service in Mexican and Civil 
War times. Several pieces of old American 
silver owned by Indianapolis persons were 
on display. The store entertained groups 
of students from the various high schools 
and talks on the history of sterling were 
given. The students also were shown the 
correct methods of setting an attractive 
table. 

Charles Horrall, formerly owner of a 
jewelry store and watch repair shop at 
Terre Haute, Ind., has been indicted by the 
Federal grand jury in Indianapolis on a 
charge of violation of the postal laws. Hor- 
rall, who was,arrested several weeks ago, is 
under bond. Horrall, according to the bill 
returned in a report to Judge Robert C. 
Baltzell, used the mails in making purchases 
of jewelry for which he failed to pay and 
the firms selling the goods allege that the 
purchases were made with an intent to de- 
fraud. Last year Horrall went bankrupt. 
At that time an investigation showed his 
liabilities to be several thousand dollars and 
his assets were something less than $100. 

“Because Paul Revere made that famous 
ride in ’76 and thereby made history, Ameri- 
cans are apt to think that was all he did 
worthwhile, forgetting that he was one of 
the best of the early American silversmiths,” 
according to Miss Ruth March Egge, of 
New York, in a delightful talk before a 
large crowd at the last meeting of the 
Women’s Department Club of Marion, Ind. 
Miss Egge went to Marion at the solicita- 
tion of Ralph Roessler, well known to the 
retail jewelry trade of the country because 
of his work in the tax reduction program 
for the American National Retail Jewelers’ 
Association. Miss Egge spoke mainly of 
sterling, but also of the origin of Sheffield 
Plate. Many beautiful Colonial style pieces 
were shown by Miss Egge who has many 
accurate copies of famous originals, includ- 
ing the historic punch bowl made by Revere, 
now in the Metropolitan Museum. She told 
of the work of Paul Revere in silver. 








After having been in business in Bayonne, 
N.. J., for 10 years, William Grossman has 
moved to newer and larger quarters at the 
corner of 21st St. and Broadway. The store 
has been arranged with new fixtures and 
presents an excellent appearance. 
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Madison, 





3. Greenberg, 308 State St., 
Wis., is offering his entire stock of jewelry 


at public auction. The auction began Tues- 
day, May 206. 

Two new jewelry stores have been opened 
in Clintonville, Wis. Carl Knapp is located 
in the building occupied by the Raschke res- 
taurant, and Donald Kinsman, formerly of 
Eau Claire, Wis., is in the vest pocket stand. 

Mrs. Bertha Manecke, Wausau, Wis., and 
daughter were visitors in Milwaukee last 
week as guests at the home of Mr. and Mrs. 
Ralph Weckerle. Mr. Weckerle is a travel- 
ing representative of the Boszhardt-Possin 
Co. 

At the annual meeting of Menasha, Wis., 
merchants it was decided to hold two bar- 
gain-day events, city-wide in character, every 
year, one in the Spring and another in the 
Fall, in which all merchants will take an 
active part. 

I. Borr, former Wells St. jeweler and 
now manager of a large modern jewelry 
store at South Bend, Ind., spent the Me- 
morial Day week-end visiting with his par- 
ents at Milwaukee. While in Milwaukee, 
Mr. Borr also called on several of his friends 
among the local jobbers. 

F. M. Johl, of the Badger Engraving 
Co., a firm which specializes in the manu- 
facture of steel dies for the jewelry trade, 
is now en route to New York city from 
where he will sail for Europe. Mr. Johl 
will spend about three months abroad visit- 
ing at his parent’s home in Germany. 

J. Barnes, well-known veteran Milwaukec 
watchmaker, who has been ill for the past 
two months, is reported to be now recover- 
ing rapidly. Before his illness Mr. Barnes 
had a large trade among Milwaukee's high- 
grade stores and his return to business in 
the new future will be welcomed by many 
friends. 

T. H. Miller, shop foreman with the E. A. 
Warnke Co., manufacturing jewelers in the 
Enterprise building, burned his right arm on 
Monday, June 1, when a jar of acid he was 
carrying cut through the jar and spilled on 
the arm. Mr. Miller obtained immediate 
medical attention, however, and the wound 
will heal without any serious result. 

C. W. Olney, prominent jeweler at West 
Allis, Milwaukee’s largest suburb, partici- 
pated in a handicap tournament at the Be- 
loit (Wis.) Gun Club on Wednesday, 
June 3. Mr. Olney, who is internationally 
known as a trap shooter of real ability, is 
already making plans for entering the na- 
tional tournament to be held at Oklahoma 
City, Okla., in the near future. 

According to the marriage license clerk of 
Milwaukee county, June of this year will 
break all previous records for the issuing 
of marriage licenses. Forty-four licenses 
were issued Monday, June 1, and the license 
clerk expects an increase every day. The 
jewelers in Milwaukee are looking forward 
to a corresponding increase in rings and sil- 
verware as wedding gifts. 

August Leichtfuss and his wife are cele- 
brating the 15th anniversary of their mar- 
riage by traveling together in western and 
central Wisconsin, as Mr. Leichtfuss makes 
his regular calls on the retail trade in that 
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territory as a representative of the William 
Il, Gollberg Co., findings and material job- 
bers in the Security building. They are ac- 
companied by their 13-year-old daughter. 

Jewelry merchants of Stevens Point will 
co-operate with other retailers in the ob- 
servance of the Summer closing hours. The 
regular closing-time has been 6 vp. mM. The 
new closing hour will be 5 vp. M., which will 
continue in force through the months of 
June, July and August. The usual 9 o’clock 
closing hour Saturday will continue in force. 
The early closing hour is to give employers 
and sales people alike an extra hour to en- 
joy the pleasure of out-of-doors. 

J. O. Cox, Jefferson, Wis.; Henry Bayer, 
Whitewater, Wis.; Mrs. Adolph Estberg, 
Waukesha, Wis.; M. Schneider, Burlington, 


Wis.; Ernest Starkey, Waterford, Wis.; 
Mrs. William Liulevich, Racine, Wis.; 
Jartus Panik, Cudahy, Wis.; J. Brehely, 


Cudahy, Wis.; H. W. Umbs, South Mil- 
waukee, Wis.; Carl Uffenbeck, Fond du 
Lac, Wis.; T. J. Shinners, West Bend, Wis., 
and George Armbruster, Cedarburg, Wis., 
were among retail jewelers who called at 
Milwaukee jobbing houses and on_ other 
friends last week. 

Reservations have been made for 130, and 
George O. Hoehn, secretary of the Milwau- 
kee Association of Commerce, looks for 70 
more for the annual good-will tour which 
will be made by Milwaukee merchants and 
manufacturers on the steamer Carolina from 
June 7 to June 14. All of the cities on the 
Wisconsin shore of Lake Michigan will be 
visited on this annual pilgrimage. The As- 
sociation of Commerce band and a special 
quartette will accompany the tourists. Elab- 
orate plans are being made by the cities to 
be visited for the entertainment of their 
guests. 

John R. Montgomery, president of the 
Reliance Silver Co., has returned to Mil- 
waukee, after calling on the trade in south- 
ern Iowa. Mr. Montgomery found business 
was steadily improving in that territory and 
opened up several new accounts for his firm. 
Mr. Montgomery will next call on the trade 
in the eastern Wisconsin lake shore terri- 
tory. Jack T. Montgomery, who also repre- 
sents the Reliance Silver Co. on the road, 
is steadily improving after an illness which 
has kept him confined to his home at Mil- 
waukee for the past month. He hopes to 
“get back in the harness” within another 
week and be able to soon call on the trade 
again. 

Employes and members of three Milwau- 
kee jobbing firms, the Reliance Silver Co., 
the Boszhardt-Possin Co., and the William 
I’, Gollberg Co., staged a surprise shower 
for Mrs. Frieda Kapp, nee Spaeth, until re- 
cently a member of the Reliance office staff, 
on Thursday evening, May 28. The party 
was held at the home of Mrs. Kapp’s par- 
ents and was in the nature of an aluminum 
shower. Among those present were: Miss 
Esther Thorbjournson and Edward M. Wals, 
ef the Reliance Silver Co.; Adolph Possin 
and Louis Gollberg; of the Boszhardt-Possin 
Co.; William Kilb and William Gollberg, 
of the W. F. Gollberg Co., and Carl Meyer, 
of George W. Chatterton, Inc., Milwaukee 
jewelry store. Mrs. Kapp’s father is a 
trade watchmaker, and her cousin, Edward 
Spaeth, is a retail jeweler on Fond du Lac 
Ave., Milwaukee. 
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George Gruen has been made a director of 
the Citizens Bank. 
The Gruen baseball team is now leading 


the Industrial League. 
game this season. 

C. E. Richter, Sam R. Young and Lay. 
rence Fledderman represented Richter & 
Phillips at the annual jewelers’ picnic, 

Visitors at Richter & Phillips recently in- 
cluded Lee Early and Mr. Corn, Corbin, 
Ky., and Lawrence Daniel, Greenville, Ky, 

Fred Gruen took part in the recent con- 
vention of the National Wholesale Jewelers 
Association at Edgewater Beach Hotel 
‘Chicago. 

sernard Ashe, 24, jeweler, Covington, Ky,, 
was shaken up in automobile collision at 
Monitor Ave. and Lower River Road, Say- 
ler Park, recently. 

Edward S. Maas, Cincinnati jeweler, ac- 
companied by his daughter, Miss Hazel 
Maas, were among the Cincinnati Shriners 
who made the trip to Los Angeles and 
Alaska. 

The Gruen Idle While Club held a hay 
ride and barn dance on June 6. They started 
from the Gruen Watch Co. at 8:00 Pp. M., and 
from there went to Muth’s Farm, Mt. 
Healthy, O. 

Roy William Schlomer, of the Schlomer 
Jewelry Co., Mt. Vernon, Ind.; Theodore 
H. Marburg, of Theodore H. Marburg 
Bros., New York; A. H. Coleman and J. F. 
Moresberg, Bellefontaine, O., and W. R. Mc- 
Henry, Jr., of the A. McHenry & Co., Hor- 
nell, N. Y., were visitors at Time Hill re- 
cently. 

Athletic activities are now in full swing. 
Twi-lite league has been organized consist- 
ing of three teams, Pantagons, Tanks and 
Cartouches, and two games every week are 
played, on Tuesday and Thursday evenings. 
Diamond ball rules prevail, and the contests 
so far staged have been very exciting. This 
is a new innovation for the Gruen Guild 
members this season, and from present indi- 
cations it will undoubtedly hold its popularity 
and be a yearly affair. 

The Gruen Bowling League will hold its 
annual picnic on the spacious grounds of the 
Lyric Club located at Twightwee on the 
banks of the Miami. H. R. Haerr, president 
of the Lyric Club and also of the Bow)ing 
League, has extended the club’s invitation 
and same has been accepted. <A feature o! 
the outing will be a ball game, the pick ol 
the Lyric Club vs. the Gruen All Stars. 'Tis 
rumored that some of the All Stars (Rowe, 
Jacocks, Deprez and Benner) have been 
caught secretly practicing for this event. 


It has not lost a 
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Frank J. Voirol, proprietor of Voirol’s 
Jewelry Store at Fort Wayne, Ind., the old- 
est store of its kind in that city, and also be- 
lieved to be the oldest retail business of any 
kind in that city, has been closed, Mr. Vor 
rol deciding to retire after 50 years. - 
will soon be 71 years of age. The store om 
first opened where the Tri-State Bank build- 
ing now stands in what was then a <4 
story frame building. Later he moved Ils 
business further south on Calhoun St, 10 4 
location near the elevation of the Pennsyl- 
vania Railroad tracks. 
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An ow out-of-town visitor - this week was H. 
L. Schroeder, of Waltham, Mass., who called 
on the trade. 

W. Douglas and Steve Howarth, of the 
watchmaking department of the Webb C. 
-—" Co., started on pleasure trips this week. 

J. Chaorba, who has had a store at 
se Lake Shore Blvd., has given it up and 
moved to Lorain Ave., between 44th and 45th 
Sts. 

Among out-of-town visitors to Cleveland 
this week were L. W. Wyckoff, Chagrin 
Falls; Max G. Smith, Lodi; C. H. McCar- 
vel, Elyria; W. Werkhaven, Columbus. 

R. Gourley and L. J. Goetz, of the Sigler 
Bros. Co., have returned from their ter- 
ritories. L. B. Bach, of the same company, 
who has been resting in the south, is also 
back. 

C. J. Duncan, president of the Ohio Re- 
tail Jewelers’ Association, made a trip to 
Newark and surrounding towns the past 
week and had very good success in signing 
up a number of jewelers for membership in 
the association. 

Mrs. H. Miller, who was brutally beaten 
by thugs who attempted to rob her store 
last week, has been discharged from the 
Lutheran Hospital, where she was taken 
after the attack. It was found that her skull 
had not been fractured as at first was feared. 
She suffered, however, from a number of 
severe scalp wounds. The three thugs have 
not been apprehended. 

A window display that is somewhat out 
of the ordinary is being used this week by 
Milton Shaw, of the Superior Arcade. It 
consists of a representation of a diamond 
mine and shows the process of mining. Re- 
productions of various famous stones are 
shown, and a package which contained jewel- 
ry from abroad is also shown. The windows 
have strips of paper across, representing 
The display has attracted considerable 
attention. 

George H. Beattie has finished remodeling 
and redecorating his store in the Superior 
\rcade. It is both attractive and distinctive, 
there being nothing like it in Cleveland. 
Mr. Beattie specializes in diamonds and pre- 
cious stones and has been in business for 
many years. [or this reason the store is not 
very large, but what it lacks in this respect 
is more than offset by its exquisite decora- 
tions and furnishings. It is done in the 
Louis XVI style and has aroused much ad- 
miration. A feature of the furnishings is 
the central lighting fixture, which is a can- 
delabra and was forme rly used in the old 
Beh videre palace in Italy. The Beattie store 

las alwavs been a point of ‘nee st to those 

sing through the Superior Arcade, on ac- 
count of the beautiful designs made up from 
inmounted gems that are daily displayed in 
the windows. 

The death of James W. Ellsworth, who 
fied at Florance, Italy. June 3, marks the 
aes of a noted collector of old clocks. 
etieens years O. A. Smoots, watchmaker 
ne race, with offices in the Bangor build- 

looked after the collection that Mr. Flls- 
Worth kept at his beautiful estate in Hud- 
= “ | He was not interested in any clock 

Vas not a century old, and the greater 


bars. 
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the age, the more he was interested in them. 
They were to be found in every room of his 
house, along the halls, and even the barn 
had a huge tower clock upon it. There are 
about 76 clocks in the collection at the pres~ 
ent time, and it is understood there are also 
other collections in the homes Mr. Ellsworth 
maintained in Switzerland and Italy. He 
only spent on an average of two weeks a 
year at Hudson, and notified the caretaker 
to have everything in readiness for his ar- 
rival, and the most important thing was that 
every clock in the house must be running. 
Of course, at his departure they were al- 
lowed to run down, but his hobby was that 
they be kept running as long as he was 
around. Mr. Ellsworth’s son is now with 
the Amundsen expedition to the North Pole. 
What the fate of this unique collection of 
old clocks will be will not be known until 
the will is probated. 
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Harold Green, Mt. Clemens retail jeweler, 
was a caller on the Detroit wholesale houses 
last week. 

Charles A. Berkey, Woodward Ave. 
jeweler, has recently returned from a suc- 
cessful business trip to Indianapolis. 

Ben Rosenthal and Sam Winestine, retail 
jewelers at Flint, were in Detroit last week, 
where they made visits at the wholesale 
shops. 

H. B. McNally, Brown City, pleased his 
jeweler friends in Detroit last week with a 
call. He is optimistic regarding business for 
the coming Summer and Fall. 

Garner Slye, of the E. H. Pudrith Co., 
wholesale jewelers, is making an extended 
trip to New York and other eastern centers, 
buying stock for the Fall trade. 

F,. S. Johnson, River Rouge, was a wel- 
come caller on the Detroit wholesalers last 
weck. He has a fine modern store that en- 
joys its full share of trade in that territory. 

L. L. Johnson, Tawas City, was in De- 
troit last week making calls on the whole- 
sale trade. He is anticipating a good Sum- 
mer business and making preparations for it. 

Otto Laulla, merchandise manager of the 
Sallan retail jewelry store in Detroit, and 
William Horton, of Flint, are among the 
Shriner tourists enjoying the Los Angeles 
trip. 

O. A. Mattison, a well-known Lansing re- 
tail jeweler, was welcomed by the Detroit 
wholesale jewelers last week. He came in 
to make additions to his fine stock at the 
State capital. 

Carl Bay, a well-known Ann Arbor retai! 
jeweler, was in Detroit last week calling on 
the wholesalers and making purchases of 
new stock. He has a fine store near the 
university campus. 

Emil Schneck, Gratiot Ave. jeweler, is 
now engaged in an extensive removal sale. 
Owing to the opening of the Dix-Waterloo 
Highway, a new super-thoroughfare across 
the city, Mr. Schneck’s present store is to 
be torn down. His new location has not yet 
been announced. 

Paul Finkelstine, of Finkelstine Bros., 
New York diamond importers, and Mack 
Kurjan, a wholesale jeweler at Cleveland, 
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and Mrs. Kurjan, were guests of Jacob Se- 
gal and family over Memorial Day and the 
week-end. 

Miss Eleanor Sebals, who is well known 
in the jewelry trade through her position 
with the E. H. Pudrith Co., is receiving 
congratulations regarding the announcement 
of her coming marriage, which takes place 
today (June 10). 

“Ted” Kinney, salesman for the W. F. 
Broer Co., wholesale jewelers, was at the 
home office for a short time last week. He 
reports retail jewelers are buying more free- 
ly and that business in this line is now show- 
ing considerable improvement. 

M. L. Green, Mt. Clemens, a well-known 
jeweler in that famous health resort, was in 
Detroit last week, making additions to his 
stock. Retailers in most of the Michigan 
Summer resort towns are hoping for a fine 
trade and are making preparations for it. - 

Charles A. Berkey, Sol Sallan and J. H. 
Ehrlich were among the Detroit Board of 
Commerce representatives who made the an- 
nual cruise up the lakes this week. Jacob 
Segal was planning to go, but he missed 
connections, he says, and, much to his regret, 
had to watch the boat sail away without him. 

George Crongeyer, who for a number of 
years has passed his spare time in his 
father’s jewelry store at Wyandotte, is just 
finishing up his year at Notre Dame, where 
he is taking a course in business administra- 
tion. He is expected home for the Summer 
and will be welcomed back by his many 
friends in the jewelry trade. 


Judge Thomas M. Cotter, in Recorders’ 
Court, recently dismissed a number of cases, 
based on the ordinance which forbids the 
selling of jewelry at auction, because two 
appeals from Circuit Court decisions which 
affect the ordinance are pending before the 
Michigan Supreme Court. The cases were 
thrown out at the request of James R. 
Walsh, assistant corporation counsel.’ 

Willard H. Jones, traveling salesman for 
the Luths, Dorweld, Haller Co., in the Lig- 
gett building, is now on an extensive sales 
trip by motor through new territory in the 
middle western States. He is enjoying the 
pleasures also of a new sedan and is able to 
cover considerable more territory than here- 
tofore. His reports regarding business’ to 
the home office are most encouraging. 

Harry Himelhoch, of the Himelhoch Co., 
operators of one of the largest watchmaking 
and jewelry supply houses in the middle 
west, for a week has been engaged in in- 
ventory work. With the thermometer stand- 
ing above 90, he and his assistants, when 
they have any time from waiting on the 
trade, are attempting to count and make a 
record of every item of merchandise in 
stock. 

The monthly meeting of the sales force of 
the W. F. Broer Co., wholesale jewelers, 
with its main office in Toledo, was held in 
Detroit last week, Saturday. Among those 
present were W. F. Broer, Jack Williams, 
3ert Perry, Wendell Myers, Frank Heinz, 
besides FE. C. Avery, the Detroit manager, 
and his staff. Most of the time was devoted 
to a business discussion, this being followed 
by a luncheon at a local hotel. The meeting 
was held in Detroit in order to permit the 
Broer sales force to look over the new De- 
troit headquarters in the Jewelers’ Court 
building. 


















































































































































































W. C. Guerth, Redlands, is spending a few 
days in Los Angeles on business and pleasure. 

George A. Brock and his family spent the 
Memorial Day week-end at Catalina Island. 

Alfred Nathan, representative of Katz & 
Ogush, is one of the traveling salesmen re- 
cently in Los Angeles. 

EK. A. Moore of the Chicago office of the 
R. F. Simmons Co. was here to call on the 
trade during the convention of the Shriners. 

James A. Codori recently concluded an 
auction for W. C. Guerth, Redlands, and is 
now conductiong one for C. E. Roberts, 
Monterey. 

Jesse Measer of the Berson-Measer 
Jewelry Co. arrived home from San Fran- 
cisco a few days ago and on Monday both 
he and Mr. Berson started on a business trip 
to San Diego. 

James Brady has concluded successful 
atiction sales for Harry Reader, Taft, and 
Herman Brandenburg, Glendale. On June 
22 he will begin a sale for A. Otis Fowler, 
5325 Moneta Ave., Los Angeles. 

Los Angeles papers just previous to the 
Shrine convention featured a picture and 
story of the little son of I. Harry Treister, 
542 W. 6th St. Mr. Treister is an official 
of the local Shrine, and his little son, a 
beautiful child of only 20 months, was fully 
equipped in Shrine regalia. 

Robert Mitchell, a watchmaker who has 
been in Los Angeles for 20 years, located 
recently in the Loew State building with 
De Roos & Co., is en route to his early 
home in London to visit relatives. He will 
visit not only England but France, Germany 
and perhaps other continental countries. He 
does not intend to return till October. 

C. J. Ullmann, who recently bought the 
interest of Frank Woertendyke in the Woer- 
tendyke-Friedman Co., has decided to re- 
turn to his old home in London, England, 
where he will become associated with his 
father, who conducts a large diamond bus- 
iness. He has therefore sold his interest in 
the Los Angeles concern and will sail for 
England in June. 

During the Shriners’ convention here, 
Montgomery Bros. presented to each of the 
visiting ladies a very handsome souvenir 
pin in the form of a solid gold scimitar 1% 
inches long, and enameled in colors. Need- 
less to say it was much admired. Several 
gross of the pins were called for. Each was 
accompanied by a neat card expressing the 
firm’s felicitations. 

W. B. Sunderland and St. Elmo Coombs 
of Sunderland & Miller, Inc., have just re- 
turned from an extended trip together cover- 
ing the northwest and as far east as Denver. 
They carried different lines and were gone 
four months. They report unexpectedly 
good sales. This firm reports having sold 
large numbers of souvenirs of the recent 
national meeting of the Shriners. 

Mrs. W. B. Sunderland, wife of Mr. 
Sunderland, wholesaler, who has been ill 
for some months, has nearly recovered her 
health, and was able to accompany Mrs. St. 
Elmo Coombs to San Francisco, where they 
met Mr. Sunderland and Mr. Coombs and 
returned with them to Los Angeles. Mr. 
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and Mrs. Sunderland and their daughter 
intend to start east June 12, where Mr. 
Sunderland will visit all the factories repre- 
sented by his company, while the ladies will 
visit friends. 

Previous to the Shrine convention the 
G. G. Voege Co. sent out 1,000 invitations 
to Shriners to make the company’s office 
their headquarters while here. Two rooms 
adjacent to the company’s business quarters 
were specially equipped and decorated for 
the occasion. Desks and writing materials 
were at hand and the service of a steno- 
grapher was available. A unique greeting 
in verse was so arranged as to bring out in 
an acrostic of red letters the words “Arabic 
Mystic Shrine.” The greeting was designed 
by S. M. Joel, a local manufacturing jeweler. 
All the company’s salesmen were present to 
extend greetings. 

All members of the J. Behrstock Co. or- 
ganization, proprietors and salesmen, met a 
few evenings ago at a popular local cafe 
and engaged in a general informal discus- 
sion of matters cf interest to the concern. 
The company’s traveling men had_ been 
called in for the meeting so that all aspects 
of the business could be presented and con- 
sidered. The result was a better under- 
standing among the different departments 
and better ability to co-operate. Follow- 
ing the meeting the traveling salesmen 
started out on the road again, Harry Wolf 
going to San Diego, David Pudlin to the 
north and David Zabriskie to cover the 
southern section. 

Some dissatisfaction has been created in 
both San Francisco and Los Angeles among 
the regular retail jewelry houses doing busi- 
ness on the street level and carrying large 
stocks because of the practice of concerns 
doing business in up-stairs offices, carrying 
no considerable stocks, and which solicit 
business and sell ‘at cut rates by obtaining 
their merchandise from manufacturers and 
wholesalers when called for by customers. 
The up-stairs man, it is alleged, tells his 
prospective customer to visit some of the 
stores and inquire the prices of standard 
articles such as the customer desires, then 
come back and he will be able to get the 
goods at a price 20 or 25 per cent less. The 
up-stairs man, having no considerable invest- 
ment and but small rent to pay, thus puts 
the stores to great disadvantage. An effort is 
being made to induce wholesalers and manu- 
facturers to adopt a policy which will correct 
this alleged evil. Some of the manufacturers 
and wholesalers are heartily favorable to 
the movement, while others, it is reported, 
are not. 








Burnett Bros., 92 S. Ist St., San Jose, 
Cal., jewelers, are holding their first anni- 
versary sale, and are offering stock at 
great reductions. One of the most attrac- 
tive and unique ideas featured in the sale, 
is the sensational offer to the June bride- 
groom, which enables him to select any 
diamond ring priced at $100 and receive 
absolutely free a hand-carved 18k wedding 
ring set with three blue-white diamonds. 
Burnett Bros. are giving wide publicity to 
their sale, and report satisfactory results. 
The firm also reports that its first year in 
business in San Jose has been decidedly 
successful. 
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Morris Goldberg has moved his diamond 
parlors from 206 Morgan building to room 
256 in the same building. 

The G. Cramer Co., 727 Selling building, 
is discontinuing its clock line, and, therefore 
selling the entire stock of clocks at a dis. 
count of 25 per cent. 

Hanscom’s Jewelry Store in Pendleton, 
which has been in business since 1900, js 
another jewelry store that finds a side line 
that is very profitable in glass -and china. 
Hanscom’s store features Fostoria glass and 
the Osborn line of gold-finished china. 

S. J. Baum’s store in Pendleton is an yn- 
usual jewelry store in that while it carries 
a stock of general jewelry it also has a 
great many Indian curios, which are made 
by the Indians on the reservation four miles 
from Pendleton. The store has some fine 
examples of the native beadwork. The 
Baum store has been in the same location 
for 10 years. 

Last week a beautiful painting in colors 
was on exhibit in the windows of the A. & 
C. Feldenheimer store on Washington St. 
It is an original, by Emil Pollak-Ottendorf, 
and was loaned by the Towle Mfg. Co., sil- 
versmiths. It has appeared during the past 
year in connection with the national adver- 
tising of the company. The Feldenheimer 
store, during the week. the picture was on 
exhibit, featured solid silver in their adver- 
tising and in their windows. 

The Greater Portland Association, which 
is an organization of specialty shops, put on 
a very fine style show one night recently in 
connection with a banquet, and the up-to-date 
jewelry worn by the models was furnished 
by Carl J. Greve, 351 Morrison St. A mov- 
ing picture was taken of the affair and is 
now being shown at a local theater. Mr. 
Greve is a member of the Greater Portland 
Association, and always enters heartily into 
all movements sponsored by it. This week 
the stores in the organization are holding 
special sales in honor of the 10th anniversary 
of the movement. 








Minneapolis 





James C. Saxon has succeeded the Maple- 
ton Jewelry Co. at Mapleton, Minn. 

J. H. Reiner, of Glencoe, Minn., was 4 
visitor in Minneapolis during the past week. 

A. E. Madsen, of Rettig, Hess & Madsen, 
is making a brief business trip through 
points in northern Minnesota and sections of 
Wisconsin. ; 

Hundreds of jewelers from all sections of 
the State and adjoining States were in 
Minneapolis this week to attend the Norse: 
American Centennial celebration. 

The jewelry business conducted by the 
late L. F. Verberckmes, of Anaconda, Mont. 
will be discontinued, according to reports 
reaching Minneapolis wholesalers. 

Minneapolis jewelers who attended the 
convention of wholesalers in Chicago during 
the past week were highly enthusiastic baa 
the reception accorded them by the Windy 
City and pleased at the line of exhibits 
shown. 
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Max Schoemann is visiting Los Angeles. 

R. A. Cooper is leaving for a trip for M. 
Schussler & Co. . 

W. B. Clifton, Seattle, well-known jeweler, 
came here as a member of the Seattle Shrine 
band. 
Morris C. Mayer, of Mayer & Weinshenk, 
is covering the Eureka territory and is ac- 
companied by Lucien Cerf. 

James Remrick, with Lee & Kierski, has 
transferred his activities for the present, to 
the Los Angeles office of the firm. 

Mrs. J. G. Beard, wife of the Martinez 
jeweler, is in town, buying for the store. 
L. A. Peck, of Merced is one of the visitors 
here. 

C. E. Fisher, with the W. B. Glidden Co., 
representatives of R. Wallace & Sons Mfg. 
(Co, is making a special trip through the 
San Joaquin and Santa Clara Valleys. 

Wholesale jewelers generally closed their 
pace of business on May 30, and there was a 
great exodus of members of the trade, who 
evidently felt: “The call of the Open Road.” 

Decoration Day was taken advantage of by 
Ted Huggins, manager for J. R. Wood & 
Sons, to make a trip over the Redwood 
Highway to Eureka, combining business and 
pleasure. 

Frank Jeddis, of the Alphonse Jeddis Co., 
has been traveling almost continuously since 
March. He has just returned from the 
Pacific northwest, where he found things 
fairly prosperous. 

Among visitors to the trade, from the east, 
here at present are: Joseph B. Bechtel of 
J. B. Bechtel & Co., Philadelphia, Pa.; 
Robert Keho, representing F. H. Noble & 
Co, Chicago, and Alfred Nathan, of New 
York city. 

Stanley J. Beard, of Kielty & Beard, 
Howard Post Building, has returned from a 
southern California trip. He founds things 
‘lightly improved and has returned quite 
convinced that good prospects are ahead, for 
that section of the State. 

A very enjoyable surprise party was given, 
the other day, by Mrs. H. E. Watson. The 
surprise was for her husband, H. E. Watson. 
Among the members of the trade present 
were Fritz Barkan, C. C. Gross, Leonard 
Railsback, Arthur Bennett, and Tom Mc 
Cready, 

After being out on his territory for over 
'wo months, Al Gilbert is now expected at 
his headquarters here. He found things quite 
good for him in Nevada, where he has many 
customers. Mrs. Sophie Mickelson, and her 
‘sistants have been taking charge of the 
omee very successfully. 

. — Myers, of R. & L. Myers, motered 
© 10s Angeles to attend the Shrine conven- 
which drew a good many members of 
~~ trade south. The firm of R. & L. Myers 
ca the valley territory quite inten- 
vey, tor Lee S. Myers is in the Sacramento 
illey, Harry A. Harris is in the San 
raquin and Mel Joseph on the Sonoma 
Valley, 
oH tine of the stockholders of AST. 
en Son, held late in May, the directors 
in ae all re-elected. In the only 

ot Ye Hallson Herald, issued since 
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Miss H. L. Brown, the editor, left for an 
extended foreign tour, the directors ex- 
pressed their appreciation of the fine co-op- 
eration which had been given by all the mem- 
bers of the organization and they added that 
such co-operation gives promise of making 
1925 a record year. 

Irving J. Hurd, manager of the jewelry 
department of Theodore H. Davies & Co., 
Ltd., of Honolulu (T. H.) speaking of bus- 
iness, at the Fairmont Hotel here, said that 
sugar still continues the barometer of the 
Islands. When sugar is high, people can 
afford to buy jewelry, when sugar goes 
down, as at present, jewelry suffers, with 
other lines. He said that sugar is expected 
to go up. Mr. Hurd has been passing 10 
days in San Francisco, looking over the 
retail trade, prior to visiting the eastern 
jobbers. 








Salt Lake City 


A local visitor last week included Robert 
Keihl, of F. H. Noble & Co., jewelers. 

The local jewelers’ baseball league has 
climbed to the top in the amateur class. It 
made a big record last year. 

The optical department of the Diamond 
Shop, S. Main St., closed for several months, 
has been rearranged and is now operated by 
E. C. Osborn, a local optometrist. 

D. P. Moore, well known local optometrist 
and employed by the Schuback Optical Co. 
for several years past, is now with the Orens 
Optical Co., located at their Main St. office. 

W. H. Cubberson, manager of the Colum- 
bian Optical Co.’s local office, is back at his 
post, following a short spell of sickness 
which took him to the hospital for a brief 
spell. 

A. I. Smith, of New York, brother of 
Mark E. Weiss, of Barnett & Weiss and 
secretary of the Utah State Retail Jewelers’ 
Association, is visiting with Mr. Weiss this 
week, 

H. F. Cannon, Provo optometrist and for- 
mer president of the Utah Optometrical As- 
sociation, but who left the city last year 
after disposing of his practice, has returned 
to that city and taken over his former 
offices. 

R. W. Wilson, for four years in charge of 
the repair department at the Thomas Loan 
Office, 25th St., Ogden, has opened up a 
business of his own at Huntington Beach, 
California. 

Leslie D. Parker, watchmaker at the Hub- 
bard-Denn Co., is back at his post, following 
a spell in the hospital, brought about when 
he was struck by automobile on S. 
Main St. 

A number of local jewelers, known as fish- 
ing fans, are planning a fishing trip in the 
mountain States as soon as the season opens, 
as it will in a few days. They include 
Mark FE. Weiss, W. J. Smith, “Doc” Ander- 
son and others. 

The employes of Parry & Parry, Ltd., 
manufacturing jewelers, and their wives and 
families recently held their first annual out- 
ing at Saratoga Springs on Utah Lake, and 
the program included a boat ride to Pelican 
Point, lunch, a chicken dinner at the Sara- 
toga Cafe, games, etc. Thomas Baxter, of 
the shop force, was in charge of arrange- 
ments. 








119 


The Boyd Park jewelry store, on S. Main 
St., one of the pioneer stores ofthe city as 
well as one of the largest, has announced 
the opening of a complete department of sta- 
tionery, including wedding stationery, corre- 
spondence stationery, engraved invitations. 
and announcements and personal cards. It 
was felt that such a department would go 
well with a high grade jewelry establish- 
ment. , 

Before these lines can appear in print this 
city will be crowded with visitors to the dia- 
mond jubilee celebrations of the M. I. A,, 
organizations of the Mormon or Latter-day 
Saints Church, as it has never been crowded 
before. The number of people who are ex- 
pecting to find sleeping accommodation in the 
city during the five days of the celebrations 
is estimated at, at least, 30,000, while thou- 
sands of others will return to their homes 
each night by automobile. Jewelers expect 
considerable business from the visitors. 

J. S. Jenson & Sons, jewelers at 71 S. 
Main St., are celebrating their golden jubi- 
lee. Advertisements in the newspapers con- 
tain pictures of J. S. Jenson, founder of the 
store, as he looked half a century ago and 
as he looks today. The founder of the busi- 
ness was born in Denmark and opened his 
store two years ago after arriving in this 
city. He is Salt Lake City’s oldest living 
jeweler. The Jenson store is a high grade 
establishment and located in one of the best 
retail locations in the city. 

Twelve of the leading jewelry stores of 
the city sponsoring the jewelers’ baseball 
team, have originated a novel advertising 
scheme. Each store is represented by one 
player and on the back of this player is the 
name of his firm worked into the uniform. 
Mark E. Weiss, of Barnett & Weiss, is man- 
ager of the team which is entered in the City 
League. So far five games have been played 
and the jewelers have won all of them. The 
following firms are sponsoring the league: 
Barnett & Weiss; W. J. Smith, Boyd Park, 
Inc.; Leyson-Pearsall Jewelry Co.; Wm. M. 
McConahay ; Boes Jewelry Co.; C. M. Diehl; 
J. S. Jenson & Sons; Daynes Jewelry Co.; 
Anderson & Co.; Decker Jewelry Co. 
(wholesalers) ; Hubbard-Denn Co. 





ee 
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Pacific Coast Notes 





Thomas F. Schrader of 719 State St, 
Santa Barbara, has published notice of the 
sale of his business at the above address to 
Roy P. Churchill and S. H. Sorensen. 

John E, Kocher, San Jose, is preparing to 
move into his new store. He has found a 
location, on a very desirable corner and as 
Mr. Kocher likes to stay in one spot, he is 
arranging to buy the building. 

A business transaction is reported from 
Ventura, Cal., whereby W. L. Primrose of 
Ventura and A. E. Liddle of Oxnard, Cal., 
become owners of M. E. V. Bogart’s jewelry 
store, one of the oldest and best-known 
establishments in Ventura. Mr. Primrose 
is well known in Ventura, having been as- 
sociated with the Bartlett company for over 
two years. Mr. Liddle has conducted a 
jewelry store in Oxnard, for some time, and 
will continue his jewelry business there. It 
is 34 years since Mr. Bogart went to Ven- 
tura and started his jewelry business there, 
a couple of years later. 
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To the Jewelry Worker: “Your Eyes Will Be Grateful” 


An extraordinary asia’ exists for 


Leitz Binocular Stereo Magnifiers 
for precision examinations and control in the jewelry and allied shops. 


The Binocular Stereo Magnifier is now used in all the leading factories and 
shops for the examination of jewels, precious stones, mountings, engravings, 
the assembling and inspection of fine parts, as watches and movements. 


It offers a total relief from eyestrain and overcomes inefficiency and faulty 
production due to poor or defective vision of the jewelry worker. 


Write for Pamphlet (CG)-1061 








Agents for Western States: California, Washington, Oregon, Idaho, Utah, 
Montana and Arizona. Spindler and Sauppé, 86 Third St., San Francisco, Cal, 
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SIMSON BROS. 
FINDINGS 


Office and Factory To Manufacturers 


125 Canal St., New York Only. 


Learn Diamond Setting 


The increased sales of the modern flat-top mountings has created 
a demand for diamond setters, greater than ever before in the 
history of the business. 


Grasp the opportunity to learn this trade. 
You will get it all in 


PRACTICAL DIAMOND SETTING 


by 
ROBERT GRANT 


Five separate lessons written so you can understand them. Tools, 
how they are prepared, Style charts, working methods and designs, 
raising the beads, bright cutting, carving, millgraining, etc., all 
cleverly illustrated. 


It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 

















Fourteen Karat Gold 


ONYX 
Jewelry 


Samuel Lawson 


71-73 Nassau Street 


‘Repairing and Special Orders New York 





ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. New York City 
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i SCHOOL-C OLLEGE-CLASS & FRATERNITY Pl INS 
INTERBORO MEDALS BADGE CO. 123 FIFTH AVE. NEW YORK 
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Mr. and Mrs. Oscar Homan, of Omaha, 


motored to Des Moines recently, where 
they spent Memorial Day. 

George A. Parkins, Ord, Nebr.; G. Buck, 
Loveland, Colo.; and W. E. Wick, 
Mitchell, S. Dak., have all conducted auc- 
tions recently to reduce stock. 

A. F. Smith, of Omaha, and Mrs. Smith 
motored to Chicago recently where Mr. 
Smith attended the wholesalers convention. 
They stopped at Davenport long enough for 
Mr. Smith to indulge in a foursome of golf. 

Frank Comte, of Springfield, Neb., and 
Al Hastings, of Arcadia, Nebr., were 
among the jewelers who were in Omaha 
during the week attending the convention 
of the Nebraska Funeral Directors’ Asso- 
ciation, as both have undertaking depart- 
ments. 

May was a decidedly good month in the 
jewelry business, according to the report 
of the Omaha wholesale jewelers, who 
sate that it was markedly betted than the 
previous May. One of the wholesale jewelry 
houses here reported its May volume better 
than any May in six years, 

A, Hepner, watchmaker of Omaha, with 
shop in the Brandeis Theatre building, died 
suddenly at his bench, Friday, May 29. Mr. 
Hepner had been working exceptionally 
hard, and putting in long hours for many 
months; and friends said he appeared of 
late months to show the effects of the 
strain. After his death a note was found, 
written apparently for his wife, stating he 
would not be with her long, and leaving 
all his property to her. The coronor de- 
cided the death was due to heart affection. 








Notes from Ohio 


The Canton district 24-Karat Club has 
discontinued monthly meetings during the 
Summer, it has been announced by Presi- 
dent Floyd Bone. The club will resume its 
activities in the early Fall, 

The W. J. Frank Co., oldest Akron 
Jewelers, announce change of merchandising 
Policy from the cash basis to that of the 
deferred payment plan effective immediately. 
The Frank company has been in existence 
lor more than 50 years. 

The jewelry store of Fred Adsett, 
Minerva, which was wrecked by bombers 
several weeks ago, has been reestablished 
and much stock has been installed. 

"olce to date have been unable to ascertain 
the identity of the plotters. 

Ralph Mitchell, who 
i 


lewelry store at 45 S 


new 


has operated a 
: Main St., Akron, 
or 10 years, has opened in a new location, 
me 5. Main St., Mitchell, and has installed 
. aid new tne of jewelry which he in- 
ws to sell redit he The new 
iia n has been known for several years 
* Peiffer Jewelry Store and Mitchell says 
" policies of the store will not be changed 

any way with the new management. 


on ac 1S1S. 


_ Two men walked into the R. C. Bates 

welry Store at Linden and Main Sts., 

Alliance. rer : . 
ance, recently, and. made away with 


lewelry v- nen ‘i 
““elry valued at $500. A diamond studded 


business of Stanley Vanek, 


wrist watch valued at $100, three other 
watches and 10 pins comprised the loot, ac- 
cording to Mr. Bates. He and a clerk were 
in the store when the men entered and 
asked to see something that would be suit- 
able for a gift for a local bank official, 
saying they were employed there. After 
looking at several articles they snatched 
the merchandise and ran from the store. 
The store was entered several weeks ago 
and a tray of diamonds valued at $5,000 
were taken. 











Joe Klein, representing Shiman Bros. & 
Co., of New York, was in the city for a 
few days. 

A. E. Wigley, of Wm. Frantz & Co., left 
for Chicago on a business trip and will be 
gone about two weeks. 

E. A, Mugnier, of W. E. Taylor & Co., 
has been confined to his bed at home for 
the past week with an attack of fever. 

Arthur Waechter, who has been actively 
engaged as assistant manager for White 
Bros., has severed his connection with this 
firm. 

The Hiller Jewelry Co. last week enter- 
tained several Spanish business men from 
South America, who are in New Orleans 
on a buying trip. 

I. Weinstein and daughter, of Nashville, 
Tenn., spent several days in New Orleans 
on his way to Houston, Tex., to attend the 
optometrists’ convention. 

Harry Haas of New Orleans, southern 
representative for the Wolcott Mfg. Co., 
Providence, is at the concern’s factory for 
one week to look over the new Fail line. 

Mrs. Frank Mann, a jeweler of Bay St. 
Louis, Miss., spent several days in town 
last week. She reported a great increase 
in property values along the Gulf Coast. 

Eugene Edelstein, of the Illinois Watch 
Case Co., Elgin, IIl., spent several days in 
the city, making his headquarters at the 
establishment of Leonard Krower & Son, 
Inc. 

Many friends of E. W. Carruth will be 
pleased to learn he is recovering from his 
recent attack of malaria which caused him 
to return home and discontinue his trip 
through his territory. 

C. E. Caleson, who secured many items 
of jewelry by fraud a short time ago, was 
caught, convicted and sent to the peniten- 
tiary in record time, due to the quick and 
efficient work of the local police. 

S. L. Hiller, P. Weinstein and Horace 
Simon, salesmen for H. J. Hiller Jewelry 
Co., have returned from their Spring trips 


and will now take their vacations and will 
not go on the road again until Fall. 

The firm of Antin & Richard, 113 
Baronne St., has been dissolved by mutual 
consent. Joseph C. Richard retires from 
the co-partnership. Samuel Antin, Jr., 


takes over the assets of the firm and assumes 
any and all liabilities of whatsoever nature 
and kind, and will continue the business at 
the old address. 








E. A. Page 


has purchased the jewelry 
3rainerd, Minn, 
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Some of Pittsburgh's jewelers sent floral 
emblems to the John M. Roberts & Son Co., 
which last week opened for business in its 
new store on Wood St. and Diamond St. 

M. Rosenberg, who has opened a whole- 
sale store at Penn Ave. and 7th St., was 
formerly engaged in the retail business, but 
gave up two stores he had here to devote 
his time to building up a wholesale trade. 

Two representatives of Heeren Bros. Co. 
left here early this week for Washington to 
attend the annual convention of the National 
Association of Credit Men. They are A. W. 
Heeren and Mrs. Heeren and George W. 
Best and Mrs. Best. Quite a large delegation 
from the Pittsburgh association is in at- 
tendance at the gathering. 

The Henry Wilkins Co. is making some 
extensive alterations to the new building 
which this concern will occupy in Liberty 
Ave. in the near future. This house has 
obtained two store rooms near the foot of 
Oliver Ave., the concern making this move 
in order to enable them to greatly increase 
their selling space and likewise their busi- 
ness. 

Upwards of 100 telegrams were received 
last week by Israel DeRoy, senior member 
of the firm of S. H. DeRoy & Co., 408 
Smithfield St., who with Mrs. DeRoy cele- 
brated the 55th anniversary of their mar- 
riage quietly at the Marrowfield Apartments 
Hotel, where they live. Mr. DeRoy did not 
know that so many friends really kept track 
of the date of his marriage as he had not said 
anything to anyone about it. 

The members of the Heeren Bros. Em- 
ployes’ Association held their regular annual 
outing last Wednesday in Riverview Park, 
with 82 present, and they had a glorious 
time, notwithstanding it was one of the 
warmest days of the season. The store em- 
ployes beat the shop employes in a game of 
baseball by the score of three to one, and it 
sure was a red-hot game. Some of the par- 
ticipants have not as yet recovered their 
voices, because of the rooting which they 


did. Albert W. Heeren was the master of 
ceremonies. There were plenty of good 
things for everybody, the daylight-saving 


hour enabling all participating in enjoying 
themselves. 

A hearing was held on the proposed auc- 
tion bill, presented by the Credit Merchants, 
Inc., and backed by the entire jewelry trade, 
at a meeting of Pittsburgh council last week, 
the jewelers pressing for the passage of the 
measure in order to control auctions in this 
city. One representative of the auction 
crowd attended the hearing and asked that 
council fix the time of permitting auction at 
60 days instead of 15 days, as proposed in 
the measure, but no action was taken on the 
request. The newspapers and merchants gen- 
erally are supporting the measure and de- 
manding its passage in the interest of legiti- 
mate retail business in this city. It was 
expected that the auction men would make 
objection to the passage of the measure, but 
the business interests are well organized to 
combat their efforts. The ordinance to regu- 
late is provided for by the passage of an 
enabling act by the last session of the legis- 
lature. 
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Bakelite is anexclusive 
trade mark and can be 
used only on products 
made from materials 
manufactured by the 
Bakelite Corporation. 
It fs the only material 
which may bear this 
famous mark of excel- 
lence. 
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Chokers of lustrous, tinted Bakelite Pearls 
have a particularly strong appeal for summer 
trade because of their very light weight. 


The variety of beautiful tints makes it pos 
sible to display an assortment in which a 
customer is certain to find the color she 
prefers. Be sure to see the complete line of 
Bakelite Pearl Jewelry. 


Write for Booklet 21. 


BAKELITE CORPORATION 
247 Park Avenue, New York, N. Y. 
Chicago Office: 636 West 22nd Street 


Bakelite Pearls in necklaces, ropes, chokers and 
bracelets are acreation of the Embed Art Corporation, 
Perth Amboy, New Jersey 


y 
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Bakelite Pearls— solid but very light 


co 


BAKELITE 
is the registered trade 
mark for the phenol 
resin product manu- 
factured under pat- 
ents owned by the 
Bakelite Corporation. 
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THE MATERIAL OF A THOUSAND USES 








That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweELers’ CrircuLar regarding ‘any advantageous 
device or plan which they are utilizing in con- 


nection with their business. 
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Catching Credit Crooks 


How Dishonest Bankrupts Injure the Honest Storekeeper 


A. M. Jungmann 
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(Continued from issue cf June 3) 
“PTNLIKE train robberies, credit frauds 

involve no death, no shooting, very lit- 
tle imprisonment and sometimes no action or 
prosecution. Good attorneys can be had to 
defend credit crooks, who can thus take ad- 
vantage of every quirk of the bankruptcy 
and other laws. 

“We have been making the credit crook 
spend his ill-gotten gains for attorneys; 
sometimes we convict him. Certainty, more 
than severity, of punishment alone will do 
the work for us. 

“One of the big tasks for those engaged 
in prosecuting and convicting those guilty of 
credit frauds and questionable failures is 
providing the proof that financial statements 
are false. There must be an audit of the 
hooks. If there are no books, a dummy set 
must be made up on which liberal allow- 
ances must be made for every item of ex- 
penditure. Detectives are no good in cases 
of this kind, except for such watching or 
shadowing as may be necessary. I would 
rather take a good auditor to clean up a 
mess of this kind. 

“With the aid of competent auditors and 
accountants, it has frequently been possible 
to make men or concerns, who have declared 
themselves insolvent much more than solvent 
by uncovering assets which have been con- 
cealed or sequestered. 

“It has been disclosed by recent investiga- 
tions that credit crooks have ‘sucker’ lists, 
which are of great value, and which are sold 
lor good prices. One man who was brought 
to book for fraudulent failures had a certain 
merchandise house on his list of creditors 
"nine out of ten failures. Questioned as 
tiga this particular house was not among 
a in the other case, the bankrupt 
“mitted that he did not have this house on 
Ms sucker list the first time. 

a ra of crooks which came to the 
fies oe ot the investigation and prosecu- 
<n amage of the association had a 
i a plan which was put through 

tesstully in case after case. 

Under this plan a merchant would come 


to town, deposit $5,000 in cash in one of the 
leading banks and state that he was looking 
for a location to open a store. Frequently 
he would enlist the assistance of the Cham- 
ber of Commerce. The front windows 
would be painted over for a few days while 
the fixtures and stock were being installed. 
The fixtures usually consisted mostly of 
racks and tables. The stock consisted prin- 
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A Menace to the 
Honest Storekeeper. 


HE credit crook or dishonest bank- 

rupt is all that. He can be held 
down, if not entirely eliminated, when 
every retailer realizes this fact. The 
honest retailer, who does _ business 
with a full regard for business ethics 
and moral responsibility, is penalized 
by the absurdly low prices at which 
the dishonest bankrupt can throw 
goods on the market. The credit 
crook does not worry about mark-up 
or cost of doing business. His aim 
is to get all he can and get away 
with it. 
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cipally of empty cartons arranged neatly on 
shelves. There would be just enough of a 
stock so that the proprietors could do busi- 
ness for a short time. In this particular 
case, men’s furnishings comprised the stock. 

“The proprietors would soon contrive to 
have some credit man ask for a rating. 
When the reporter arrived, the proprietor 
would at first protest against giving facts 
and figures as to his business and personal 
standing, but before the interview was termi- 
nated he would make known that he had 
just gone into business, that he had a store 
full of stock, that he had a small amount of 
cash on hand, that he had cash in the bank 
—the $5,000 originally deposited—that he 
had certain accounts receivable whch were 
usually in the form of notes carried in his 





pocketbook, and which could be prepared at 
his leisure, and, finally, that he did not owe 
anything. 

“On the basis of this excellent report he 
would be able to secure anywhere from 
$15,000 to $100,000 worth of stock on credit. 
The goods as fast as received were reshipped 
to a central point, in this case to Philadel- 
phia, and at the right time the proprietor 
would disappear leaving the store practically 
empty.” 





T is only by constant vigilance that com- 

mercial criminals can be prevented from 
carrying on. Every business man owes it to 
himself to watch out for them. The retailer 
suffers particularly because of their cut 
prices. Last year there were three merchants 
engaged in the same line of business in one 
of the smaller towns. They were all doing 
well. Two of these storekeepers were credit 
crooks. They kept up their business long 
enough to establish credit then set the scenes 
for fraudulent bankruptcies and sold out 
their merchandise at such a low figure that 
the honest merchant found it utterly impos- 
sible to compete with them. He did not 
want to go through bankruptcy himself so 
he closed out his business and moved to 
another city. This caused him a loss that 
really set him back many business years. If 
every business man kept his eye out for 
queer doings and reported things that looked 
strange, credit crooks would find more 
thorns than roses in their paths and decent 
storekeepers could avoid much financial suf- 
fering for which they are in no wise re- 
sponsible. 

[THE END] 








The teacher was trying to impress upon 
her pupils the importance of doing right at 
all times. To bring out the answer, “Bad 
hahits,” she inquired, “What is it that we 
find so easy to get into and so hard to get 
out of?” There was silence for a moment, 
and then one little fellow answered, “Bed.”— 
Boston Transcript. 
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Tom-lom the rouser 
a True‘lime‘Jeller 


THE NEW HAVEN CLOCK COMPANY — 


asians 

















“AN INCENTIVE TO TRADE— 
‘NEW HAVEN’ DISPLAYED” 


Tom-Tom 
Octagon Alarm 


Height 51% inches; width 4% 
inches 
The large attractive member of 
the True Time Tellers family. 
He has a big 4% inch Dial and 
an improved 40-Hour Movement 
with a heavy nickel-plated seam- 
less brass Octagon Case. He has 
a big Back Bell and a loud, long 
Intermittent Alarm that is a sure 
rouser. He is dependable and 
good looking, and makes friends 
wherever he goes. 
Consumers’ Prices 
yl UT) ae $3.25 
Radium Dial 


Ask to see the other Octagon Members of the 
True Time Teller Family. 


A FEW “NEW HAVEN” Alarms grouped with the attractive colored 

Display Card, as shown above will help increase your alarm clock sales 
considerably, especially at this time as the New Haven Advertisements in 
The SATURDAY EVENING POST are read twice each month by millions 
of people. 

This is just one of the many attractive colored Display cards offered 
you, send for them at once, using the coupon below. 

A number of effective window displays can be arranged by using the 
attractive boxes, each one of which carries a smiling figure, which will add 
human interest to your displays. 


Electros furnished upon request! 
Your Jobber Can Supply You 


THE NEW HAVEN CLOCK CO. 


New Haven, Conn. 
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AVEN (“NLOCK CO. 
VEN \LONN¢ 10817 | 


Piease send me at once a set of colored Window Display 
Cards featuring TRUE TIME TELLERS and also reprints 
of Saturday Evening Post Advertisemen‘s. 





Branches 


NEW YORK 
CHICAGO 


TORONTO, CAN. 


Name 


SAN FRANCISCO 
Address 
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The Jeweler’s Merchandising Problems 





The Discreet Selection of Business-Building Side Lines 


Written Expresely for The Jewelers’ Circular 
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|~-What the Side Line Should Be 


HENEVER the jeweler finds he has a 
W little time on his hands, and business 
ig just a little off, he begins to ponder over 
the possibilities for profit in side lines. So 
very often the subject ends with the thought 
when just a little activity might mean so 
mich for the jeweler that we are going to 
discuss the question of side lines at this time. 
Before going into the subject the writer 
must wake himself clear. In the first place, 
the name side lines is not as explanatory 
today as it was when first used in a business 
sense. We now speak of side lines when we 
really mean “additional” lines. A side line 
saline that is carried on the side, not one 
that is given as much attention as the main 
line. The jeweler’s stocks are made up of 
related or additional lines of merchandise. 
For the sake of using the customary terms 

will consider the additional line under 





he name side line, as it will create less con- 
In the second place, the writer is con- 
need that the side line is not always a 


panacea for all the jeweler’s ills. But, with 
proper attention, the side lines handled by 
the jeweler may be made to add greatly to 


his profit. . 
Before looking for new side lines the 
jeweler should take careful stock of his 


circumstances. In fact, he should make a 
very extensive analysis of the business pos- 
sibilities in the community. 

“What side line would you advise a 
jeweler to take on?” was asked of a jeweler. 
“He'd better stick to diamonds and watches. 
If he can’t do enough business with those 
lines he’d better get out of business.” Harsh, 
yes, but kindly meant, and containing a 
world of good advice, if taken in the right 
way. His opinion of the jeweler who talked 
side lines was that he had better pay more 
attention to the main line and he’d not need 
side lines. 

We will assume, therefore, that the jeweler 
who contemplates the addition of lines to 
us stock, has thoroughly analyzed his busi- 
ness, its buying power and possibilities, and 

that he has made an aggressive effort to se- 


‘ure a satisfactory business in his com- 
munity. If, after every effort, the jeweler 
ids he cannot make his business large 


tnough to be satisfactory on the usual lines 
carried by jewelers, he should turn to addi- 
tional lines to secure a proper volume and 
turnover, 
There are a great many avenues that lead 
; “ward profit in the so-called jewelry busi- 
“8 of the American jeweler. These might 
* enumerated with advantage. They are: 
‘ Diamonds, and jewelry in which dia- 
nonds and other precious stones are present. 


Vatches, and the repairing of watches 
and j Jewelry, 


3 
d Silverware. 


4. Additional lines, or side lines, related, 
or by custom sanctioned as part of the 
jeweler’s stock. 

5. Additional lines, foreign to those sanc- 
tioned by custom. 

One successful jeweler, who has estab- 
lished a business on the deferred payment 
plan of selling, once stated to the writer that 
he was concentrating his selling efforts on 
diamonds and watches. A survey of the ad- 
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For Better Business 


| pn several years the Storekeeping 
Department of The Jewelers’ Cir- 


cular has been getting facts and 
figures from retail jewelers through- 


out the United States on monthly sales 
in various lines as well as on the cost 
of doing business, mark-up and profit- 
figuring. According to the Storekeep- 
ing Department’s investigation made 
some time ago relative to the distribu- 
tion of sales during the year, many 
jewelers do only 5% of their annual 
gross business in July. One jeweler 
ran as high as 744%. Sales by better 
merchandising and judicious advertis- 
ing can be increased. 

In this article various kinds of side 
lines are discussed as well as what is 
designated as the jeweler’s Gift De- 
partment, the judicious operation of 
which can do much to increase turn- 
over and increase the sales volume 
during each of the 12 months of the 
year. 
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vertising of a great many other instalment 
jewelers indicates that they are doing the 
same thing. They advertise diamonds and 
watches almost exclusively. Why? Is it 
not because there is a big business to be 
done in these lines? 

It might be accepted as an axiom of the 
business that the jeweler will find it to his 
advantage to advertise diamonds and watches 
extensively, until the point of absorption has 
been reached in his community. The jeweler 
should specialize on diamonds and watches. 
They are his main lines, his main _profit- 
makers, but to get this business he must ad- 
vertise for it. Aside from the fact that the 
instalment jeweler advertises his willingness 
to make it easy for the customer to purchase, 
it is safe to say that his success is mainly 
due to the fact that he does advertise. His 
advertising creates a demand for the lines 
he carries, diamonds and watches being the 
principal items. 

Advertising will create business in jewelry 
and the related lines the jeweler carries, and 
before adding to his stock and tying up addi- 
tional capital he should be sure that his 
lack of sufficient volume and turnover is 
not due to inactivity on his own part. 


The writer has put particular stress upon 
this point because it is so easy to advise that 
additional lines be added to the jeweler’s 
stock, and the visions of additional profits 
so often obscure many of the disadvantages 
of handling the new lines contemplated. 

It may be well to state another point in 
considering side lines for jewelers, and that: 
is the fact that it is an individual question,’ 
Too many jewelers, as well as merchants in 
other lines, make snap judgments in selecting 
a side line to handle. They find a competitor 
is doing a good business in some side line, or 
some jeweler in some other city is making 
a big thing out of a side line, and they argue 
that there is no reason why they should not 
“oet in on a good thing.” 

“What is one man’s meat is another man’s 
poison.” Every circumstance surrounding a‘ 
business should be carefully weighed before 


selecting additional lines to handle. The 
buying power of the community must be 
analyzed. It’s attitude toward the line must 


be learned. The motive for buying it should 
be studied. Every scrap of data should be’ 
gathered together and the matter considered 
from all its angles, its disadvantages weighed 
against its advantages, and its effect on the 
established business contemplated. When this 
is done the jeweler is in a position to make 
his selection of a side line, and not before. 
What will be acceptable to one community 
will not always be accepted in another. 

The jeweler should judge the contemplated 
additional line in the light of the following 
debatable principles: 

1. A satisfactory side line must be one 
that is suitable in every way to be handled 
with jewelry and precious stones. There are 
many profitable lines of merchandise that 
can not be appropriately handled in a jewelry 
store. They would not fit in with the dainty 
and exquisite items the jeweler’s stock should 
contain. 

The ideal side line, therefore, other things 
being equal, must be one that may be placed 
side by side with his other lines. It must 
be such that the customer will recognize the 
fitness of its being handled in a jewelry 
store. 

2. In adding such a line to his stock the 
jeweler should select one that is not already 
adequately exploited in his community. It 
might be handled in spite of competition, pro- 
vided that competition is not particularly ag- 
gressive, but it can easily be seen that in 
adding a line that is aggressively handled that 
the possible business of the community must 
be divided among all merchants handling it. 

Business in any line is obtained by the 
merchant from two sources: From customers 
made by him for the line, and from custom- 
ers made by a competitor. If there is a pos- 
sibility of the jeweler creating enough new 
business for a line through his intelligent 
handling of it to offset the pull of the come 
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HAWKES 


Inexpensive and Original 


—that’s why Hawkes Crystal Gift Specialties 
in your window bring gift buyers into your store. 


The ash tray illustrated is representative of the 
many Hawkes crystal pieces that can be priced 
low enough to sell in quantity and still yield you 
a profit greater than on most of the merchandise 
you sell. 


Let us send you a selection. You can replace 
popular numbers quickly, thus doing a very nice 
additional business on a very small investment. 


We'll ship the day your order reaches us 


New York City Office—S2 Fifth Avenue 











T. G. HAWKES & CO., Corning, N. Y. 














Holder 


No. S-152: <A clever new crystal 
design with engraved decoration, 
complete with sterling silver snuffer 
and two sterling silver rests for 
cigarettes. Size, 3” x 37%”. 























') Pacific Coast Office—146 Geary Street, San Francisco 





Ash Tray : and Cisavutee : 
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HERSCHEDE CLOCKS 


facture of fine clocks. 


HERSCHEDE CLOCK CASES 


HERSCHEDE MOVEMENTS 


HERSCHEDE CHIMES 


Height 80% te» List $78.00 to $126.00 Eecapement List $26.00 to $34.00 
ere 1 in. 
Bart Redwood” Panele. Send for our latest Hall and Mantel Clock Catalogs 


THE HERSCHEDE HALL CLOCK COMPANY 
testament SENCINNATE, OFIO poe, ce temic, tn rn 





Both cases and movements are made complete in our factory 
which was designed and built by us exclusively for the manu- 


Are of exclusive design and have been the recognized leaders 
in the art for years. They are made of solid mahogany. 


Are made on specially designed automatic machines and 
finished by hand, insuring the greatest accuracy and finest finish 
at minimum cost. Solid cut steel pinions used throughout. 


Made from “Triple Process” refined metal of our own formula, 
together with the most careful tuning by one of Cincinnati’s 
leading Professors of Music, are really very beautiful. 


CHIME HALL CLOCKS HALF-HOUR STRIKE MANTEL CLOCKS 
List $190.00 to $1710.00 List $17.00 to $57.00 
CHIME MANTEL CLOCKS DESK CLOCKS With fine 11-jewel Lever 
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peting mer hants handling it, it may prove a 
profitable line to handie. 

3, A side line to be satisfactory must be 
one that can be handled at a profit. There 
are many good lines sold in jewelry stores 
and in other stores that are very appropriate 
for the jeweler to handle, but which prove 
quite unsatisfactory because the profit ob- 
tained from the business is inadequate. The 
ieweler’'s overhead is high and it requires a 
long profit line to prove profitable. Yet, even 
with this handicap the jeweler sometimes 
finds it profitable to sell a line that does not 
measure up to this requirement in individual 
sales, but which, from the frequent turnover 
is passably profitable. 

4. The ideal side line is one that is al- 
wavs in demand. The jeweler’s business is 
often unsatisfactory because he does so much 
of his business in a certain few months of 
the year, while in many other months he 
does little. If he can add lines that will 
bring business in during every month of the 
year he is bettering his position in the retail 
world. If he adds seasonal lines he is mere- 
ly piling up a handicap, unless, of course, the 
seasonal lines are such that are sure to add 
business during his otherwise slack seasons. 

5. The addition of a side line must be 
sometimes decided from the amount of space 
that can be allowed it in the store. A too 
hasty addition of a line without due con- 
sideration of the space allowance will prove 
unsatisfactory. Not only should the space 
allowance be considered, but the location of 
that space. 

No matter what line a jeweler adds to his 
stock it must have adequate space for its 
display, and for its proper handling, and 
with this the location in the store must be 
suitable. If the space that can be given to 
a side line is at the rear of the store the 
choice of side lines must be restricted to 
such lines as will attract the customer to the 
rear of the store. If it must be given promi- 
nence in the front of the store to sell satis- 
factorily it is folly to add it to the stock 
when there is no space allowance in that 
location. 

If a side line displaces a salable line al- 
ready in stock it will not always be a profit- 
able investment, although there are instances 
where the locations of some lines might be 
shifted to give space for the newer line. 

6. The amount of additional capital 
necessary to finance the new line must be 
considered. If the jeweler can allow a 
thousand dollars capital for a new line, and 
it requires double that to handle properly, 
he will be handicapped financially. More 
failures are caused by too much stock for 
the capital available than from understocks. 

7. The side line should be such as not ta 
become the main line in the eyes of the 
public. If it does that it is more than likely 
‘0 overshadow the main business and injure 
it beyond hope. 

The side line must therefore always re 
main a side line in the eyes of the public if 
the Jeweler is to continue as a jeweler. But 
there IS an exception even in this case. To 
indicate this let us put a hypothetical case: 

Let us say that a jeweler finds it necessary 
0 add a line to secure an adequate return of 
Profit for his time ‘and investment. The 
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jewelry business alone will not support him 
as he would like it to do. He adds a side 
line of stationery, beginning with the usual 
line of fancy stationery, engraved wedding 
announcements and other cards. As _ the 
months go by he finds that this line is not 
adequately handled in his community. The 
public cannot have their demands supplied 
in the stores already handling the line. See- 
ing the possibilities in the line he decides to 
expand the stationery department. Eventu- 
ally he finds that this side line is bidding 
fair to become the main line of his business. 
Now, the time has arrived when he must de- 
cide whether he will be a jeweler or a sta- 
tioner. What is the solution? 

He takes the matter under advisement. 
The jewelry business is his business, his life 
work. He likes it, and it is giving him half 
a living, at any rate. On the other hand, 
the stationery business is supplying the other 
half of his living. If he gives up one or 
the other line he will be where he was some 
years previous when he added the new line 
of stationery. 

He finds it entirely feasible to continue 
the two lines by rearranging the stocks so 
that one side of his store is entirely a jewelry 
store and the other a stationery store. By 
this rearrangement of the stocks he creates 
two stores instead of one and benefits by 
having the public look upon the enterprise 
as such, although he is able to continue to 
supervise both personally. 

One of the problems, therefore, for the 
jeweler in selecting side lines for the pur- 
pose of securing additional volume of busi- 
ness is presented by this possibility that 
the success of the side line will injure the 
main line. If it can be expanded to great 
proportions without injury to the main busi- 
ness, it is, indeed, a jsuccessful venture for 
the jeweler, and he would be a poor mer- 
chandiser if he did not gladly accept all the 
new business he can get through it. 

[Note by the Editor—In a succeeding 
article the writer of the above will discuss 
various lines of merchandise that have 
been found satisfactory as side lines by 
different jewelers. ] 

(To be continued) 





Hot Weather Chuckles 





Mother had come in from the farm to visit 
her daughter in the city. After the kiss of 
greeting she noticed her daughter’s bobbed 
hair. Her eyes opened wide in astonishment. 

“Well, fer pity’s sake, Lizzy,” she ex- 
claimed, “you neyer even writ me you had 
the typhoid.”—DeLavel Monthly. 


“How would you define absent-minded- 
ness?” 

“Well, if a man thought he’d left his watch 
at home, and took it out of his pocket 
to see if he had time to go home and get it. 
I'd call that man absent-minded.”—Detroit 
News. 





Castor oil is used in aviation engines in- 
stead of ordinary mineral oil. The reason 
for this preference is that castor oil does not 
mix with gasoline, and so is not thinned 
down, as mineral oils are. It thus keeps its 
lubricating quality intact—Popular Me- 
chanics. 
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New Quarters of Well-Known Boston 
Firm 


THE problem of the Thomas Long Co,, 

Boston, Mass., was to move into quar- 
ters 100 per cent. larger than their old ones, 
to increase the size of the retail department, 
and to relate the wholesale department with 
it on a workable basis. 

The retail department called for a plan 
which would first of all aid in selling the 
goods offered in the store. It must do this 
while maintaining the best working arrange- 
ments with the various service departments. 
The general plan as aid to selling was pri- 
marily a matter of easy lines of communica- 
tion and a placing of departments in ac- 
cordance with tradition—as for instance, the 
diamond and watch departments near the 
front windows and the repair departments 
well back. Good working arrangement for 
service departments became chiefly a matter 
of arrangements to function with the least 
mechanical difficulty. 

The plan which finally solved the problem 
places the retail department in its usual po- 
sition on the street floor; repair, polishing 
and engraving departments on the first, secr 
ond and third floors, banked one above an- 
other in the middle of the building; receiv- 
ing, delivery, mailing and similar service de- 
partments in the basement; general offices on 
the third floor front; and the wholesale de- 
partment on the second and third. This ar, 
rangement leaves the remaining two floors 
of the five story building leased by the 
Long Co. free for rental purposes, and 
makes the Long Co.’s quarters properly self- 
contained within a segregated portion of 
the building. 

The retail department. may be said to be 
of two kinds, each carrying a stock of its 
own; first, of course, the usual jeweler’s 
stock, to which are permissibly added the 
few specialties departments; and, second, a 
line of goods for which a special trade has 
been developed by the company and which, 
taken as a whole, is called a gift shop. 
Following this lead the plan is divided into a 
front and rear portion,,and, as a mark of 
separation the rear portion is raised two 
and a half feet higher than the front. En- 
tering the store from the street, this division 
is at once perceptible. Also perceptible at 
once are the counter and case arrangements. 
A series of ‘islands, moving from front & 
rear, occupy the center of the front part of 
the store. To the right are the diamonds; 
to the left, watches. Wide aisles separate 
these side cases from the center or island 
cases. One reaches the gift shop in the 
rear by way of a broad, short flight of 
steps located on the central axis of the store. 
Ifere the usual number and kinds of tables 
arranged in groups at once denote the spe- 
cial character of the gift shop. The articles 
of the stock, their grouping and display, 
together with their individual settings, ad- 
vertise at once a special idea in selling. 
Here also, but to one side, is the silver 
stock, both flat and hollow, sterling and 
plated; and the silver department has the 
further accent of a semi-detached room 
which simulates the domestic in size and, 
thus reduced, serves as a kind of concen- 
tration point for special display. 

Returning to the front door and looking 
hack again at the store, other things are ob 
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Established 1864 

WHOLESALE 

JEweLers | WESTERN TRA 
Trunks, Tele- RY a 
scopes, Trays ' f' 

and Cases 427-429 Plum St. 

Combination 
Game Chests 


PRODUCTS 








We have new trays for the show case, new 
trays for the wholesaler, we have made many 
improvements on the old numbers. Our years 
of experience, the use of only the finest mate- 
rial and the most careful workmanship, assure 


We take pride in saying 


If It's Stamped WES RAV It’s Made Right 


June 10, 1925 








RETAIL 
JEWELERS’ 

Showcase and 
Window Dis- 
play Trays. 
Poker Sets 
and Racks 











Send for your copy of the new Supplement. 
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Cincinnati, Onic. 


OVER TWENTY MILLION CONSUMERS ARE READING ABOUT LA CROSS 





Basberser Sells Them So | Can You 


A whole window devoted to the beautiful 
La Cross line of Manicure Sets! That’s what 
this great Newark department store thinks of 
the high quality, high sales-value and tremen- 
dous profit-making of La Cross. Each set a 
little masterpiece. Each case of genuine leather. 
Every sale means a satisfied customer. Sell 
La Cross sets. They make you money. Get in 
step with Bamberger’s. Order today through 
your jobber. Retail at $2.00 up. 

SCHNEFEL BROTHERS, Newark, N. J. 


New York Showroom: 1270 Broadway at 33rd Street 


a “7 
| CG | 
|  LaCross ® NaI FILES | 
i TWEEZERS SCISSORS NIPPERS | 
i MANICURE SETS | 
] Please send me further information on La Cross Manicure sets. | 
| CLO sake heb ee ce SS ae bebe SkkSS ES wSS Seeks eGbiku acseebaweebes 
| eee Clee kine te Ook GEC SESS Ae Ske Sa Sas SSSR e ee Soke beeesees | 
| CS an ee ee ee re ee | 
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AISENSTEIN-WORONOCK & SONS, Inc. 
} 20-22 Eldridge St. 
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A Sales Help— 


You'll 


BELLS your most impor- 


tant sales help through- 


out 1925. 


name on our mailing list. 
You'll receive a copy every 


month. 


Established 1885 
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LABELS and SEALS seweiry 11 


welry Trade 


We specialize in Pearl Tags, Optical Case Labels, Gold Stamping, 


Designing, Engraving, Die Stamping, Color Printing, Embossing. 


CHICAGO 


429 West Superior St. 


BOSTON 
450 Little Bldg. 


RICHARD M. KRAUSE 


130 West 42nd St., New York 

















The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow, 
Green Gold 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 100 W. 2st St., Room 411, New York Pat. Ma 
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Storekeeping Department 


—___ 








grvable. For instance, the separation be- 
tween front and rear portion is emphasized 
by painting and materials. The floor in 
front is terrazzo, which the architects ex- 
plain as a material having a jewelry char- 
acter, while the floor in the rear is of wood, 
which is an intimate material. Again, the 
walls in front are painted light gray while 
in the rear they are of a subdued yellow. 
The separation is further marked by pro- 
jecting balconies, with walnut balustrades, 
at the point of juncture. At this point also 
under one of these projecting balconies is 
located the repair department. From these 
projecting balconies a narrow passage leads 
to a deep and wide balcony at the rear 


THE JEWELER®’ 


CIRCULAR 


in position. They are of four types, but all 
the types are uniform in their over-all di- 
mensions, which are 42 inches in height and 
26 inches deep. They are built of walnut, 
chosen for grain and quality of wood, and 
very simply detailed. The result is that 
they are a frame, though a rich frame, for 
the goods and not a center of attraction 
in themselves. 

The Long Co. have developed a usage of 
their own different from the usual in the 
handling of their goods, some of which are 
worthy of mention. Take the watches as 
an instance. They no longer put the watches 
which are to be repaired on the usual rack 
set up for display and multiply the effect 
by the use of empty cases. On the contrary 
the watches to be repaired are put in draw- 
ers and out of sight. All watches are tested 





NEW RETAIL JEWELRY STORE OF THE THOS. LONG CO., BOSTON, MASS. 


where the local offices of the store proper 
are placed. 

Examining more in detail, it becomes evi- 
dent that every effort has been made to 
confine the attention and interest of the 
customer to the goods. There is no archi- 
tectural gallery play: the general treatment 
of the interior is broad and simple and any 
elaboration is of a kind and in a place to 
enhance the goods to be sold, just as the 
arrangement of the plan has as its main 
purpose to expedite the selling. For in- 
stance, the white ceiling and gray walls are 
the best possible foil for the diamonds and 
m general for the display of the goods in 
the forward part of the store. Similarly 
the subdued yellow on both‘ ceilings and 
walls of the gift shop creates a warmth of 
atmosphere around this portion of the estab- 
lishment. 

The illumination is studied just as the 
painting is with the display and sale of goods 
m mind. The fixtures in the forward part 
of the store are made up of many units of 
light, and these many units create an equal 
tumber of high lights on the goods displayed, 
thus adding to the brilliancy of effect. In 
he gift shop on the other hand the fixtures 
are surrounded by parchment shades each, 
ike the yellow tints on the wall, adding to 
the warmth of atmosphere. The wall case 
illumination is entirely by means of power- 
tul X-ray units spaced 18 inches apart. 
he show cases are built for the most part 
m eight foot units and are interchangeable 


and regulated before being marked and put 
on sale in the show cases, and provision is 
made for this operation in concealed drawers 
placed in the watch department. 


An Opportunity for the Jeweler 





NE of the most intensive publicity move- 

ments ever inaugurated will be started 
about August, under the auspices of the Hayes 
organization, to build up good will and 
stimulate business in behalf of the motion 
picture industry. The military-like organi- 
zation of the movement is well calculated to 
assure success. 

Film boards in all large cities will co- 
operate. Every motion picture theatre will 
feel the stimulus given to this in one way 
or another. Prominent novelty manufac- 
turers have been asked to link up with the 
movement by submitting minimum prices on 
large numbers of novelties, tieing up by 
slogans their own product with the movies. 
Well-known concerns have been invited to 
devise window display material reciprocally 
advertising both themselves and the movies. 
An effort will be made, in other words, to 
tell the world all about -the movies and at 
the same time give various industries 
an opportunity to benefit themselves by tak- 
ing advantage of the occasion. The public’s 
attention will be strongly focused on this 
movement and the jeweler by timely displays 
can benefit by it. Many jewelers already 
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show pictures of prominent movie actors 
and actresses in their display windows. This 
custom, synchronized with the above men- 
tioned campaign, will be particularly advan- 
tageous. 





How Enterprising Jeweler Linked 
Up with Popular Movie 





ERE is an advertisement just received 
from Joe Pieper, Covington, Ky., who 

is always on the alert for something new 
and startling. This advertisement shows 
how he linked up with a popular motion 





7 
SEE THE NEW 


“GLORIA” 


Flapper Pearl Chokers 
The Kind Gloria Wears 


Shown First at Pieper’s 


If you want the very newest and smartest 
of chokers, get a ‘‘Gloria’’ at Pieper’s. A 
single strand of pearl beads with crystal 
rondels and emerald or ruby clasps. Worn 
close fitted to the throat they are perfectly 
adorable. Prices range from— 


$2.50 to $10 


Don’t Fail to See the 
New Flapper Compacts 


The newest very thin models in white gold. 
with beautiful enameled. florets; contains 
rouge and mirror, with compartment for loose 
powder, This model te priced at.....s..+00+ 


Other Compacts as Low as $1. 








f 


Free! 


$100 CROSLEY 
TRIRDYN RADIO 

Complete with loudspeaker, 
aerial, batteries, tubes, ready 
to install, 

Call at Pieper's for informa- 
tion regarding the 
“MYSTERIOUS LOCK.” 
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CREATIVE JEWELER FEATURES CHOKERS UNDER 
NAME OF LOCAL MOVIE 


picture entitled “Gloria,” shown in Coving- 
ton. 

Gloria “herself” went into Joe’s store some 
time ago and bought a baby spoon. A great 
throng followed her. Next day her picture 
was published in the local paper and of 
course Pieper’s came in. for excellent pub- 
licity. The jeweler sent down to the Lib- 
erty Theater one of his new choker bead 
necklaces which was presented to the lady 
and hence was originated by the retailer the 
name “Gloria” chokers. 

Mr. Pieper has decided to install 4 new 
store front and will shortly conduct a sale 
to clear out old stock, prior to the store 
renovation. 
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. O Extra soft 
. 1 Soft 
. 2 Medium 
. 3 Hard 
. 4 Extra hard 
. 5 (A welding solder) 
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(a special solder) 
Special solders supplied for special 


Green—Yellow 
20 Kt. 18 Kt. 14 Kt. 


Supplied 


ALLOYS 


White 
White 
White 
White 


18—For 18 K 
2—For 0 K 

(Very soft) 
10—For 10 K 
14—For 14 K 
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MANUFACTURERS 


Plant: Newark, N. J. 
Founded 1858 





New Price List on Request 


PLATINUM SOLDERS 


Supplied in any desired form. 


GOLD SOLDERS 


Green—Yellow—White 
In Pwt. pieces unless otherwise ordered. 
Low Kt. 6 8 10 12 14 18 Kt. and 18 Kt. White hard 


purposes. 


WHITE GOLD (L. L. Standard) 


10 Kt. 


in sheet or wire to gauge. Send today for the new price list. 


Y-1—For }4 K Yellow 
G-1—For 14 K Green 
(Without silver) 
G-2—For 14 K Green 
(With silver) 


Electrolytic Nickel and Copper, C. P. Zinc, Cadmium, Tin etc. 


L. LELONG & BRO., INC. 


Metallurgists, Refiners and Sweep Smelters 
GOLD—SILVER—PLATINUM 


New York Office: 
145 W. 45th St. 
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} Telephone, Whitehall 7240 


| Johnson Matthey 
| & Company, Ine. 
| 











BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


DEALERS 


PLAT INI UM 


{ 
| AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. ; 
Official Assayers and Refiners to the Bank of England 


36th Floor 
Woolworth Building 
New York 
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Cable Address, Matthey, New York | 
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We believe you ought to make 


prices allow you to do this.—Tressel. 


A “Better” 
Repairing Service for 


Tressel repairs Sterling Silver. 


and Flatware. 


the United States. Give us a trial. 


a 


(lor 
“ 


Repairing 
Refinishing 





a reasonable profit on 
EVERY repair job that goes through your house. 


All work should be sent carefully packed. 
tions should be given concerning work sent. If 
estimates will be furnished before proceeding with work. 





Our 


Replating and 


Jewelers 


Tressel alters, removes and engraves Monograms. 
Tressel replaces, repairs and refinishes Hollowware 


Tressel uses the best Lacquer obtainable. 
Tressel does Gold Plating, all colors. 


Explicit direc- 
desired, 


You can’t get a higher grade plating service anywhere in 


Relacquering 
Silversmiths 


The Road! Plating Co 


Silver-Gold -Nickel- oe 


No. 2 Edwards Building, Cincinnati, Ohio 








Refiners 


Gold 
Silver 
Platinum 
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HANDY @ HARMAN 


31 Geld St., New Yerk City Brid gepert, 
SHIP TO EITHER PLANT 
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How U.S. Bureau 
Co-operates with H. I. A. 


of Standards 











R. E. Gould, Chief, Time Section, Reports Steady Increase in Certification of Watchmakers, 
Before Recent Annual Meeting of Horological Institute of America, Held in Washington, D.C. | 
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N my report of last year, I predicted that 
1,000 certificates would be granted before 
is meeting. It seems that I somewhat 
overestimated the mark. There have been 
granted to date 472 certificates in the Junior 
grade and 174 certificates in the Certified 
grade, making a total of 646. The total 
number of applications to date is 865, show- 
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KE. GOULD, CHIEF, TIME SECTION, U. S. 
BUREAU OF STANDARDS 


Ir ‘ . 
‘re watches are tested for applicants for certifica- 
tion by the Horolegical Institute of America. 


ing that there are a great many applicants 
who have not yet finished the examinations. 
_The map before you indicates the distribu- 
ion of those who have received certificates ; 
the red pins represent Junior and the blue 
ps Certified Watchmakers. Whenever a 
“ay steps up a grade a red pin is replaced 
Y 4 blue pin, so that one man is represented 
by each pin, 
Be are only three States that have no 
_of either grade, namely Delaware, 
“usiana and Vermont. Doubtless, some of 


those listed have changed their address since 
we last had record of them, but the general 
distribution is fairly well shown. 

Of course, there have been failures, but 
ost of these keep at it until they pass. I 
remember of one man who tried four times 
and finally turned out a very good piece of 
repair work. This attitude of “sticking to 
it” until the goal has been reached is in itself 
a good thing for the watchmaker, as he must 
improve himself in his efforts to become cer- 
tified. Doubtless some watchmakers who 
have had considerable experience on repair 
work have realized that there were things 
to the trade that they did not know, and it 
may be this very fact has kept some men 
from applying for examination. This, how- 
ever, is a boost for the Institute and not a 
knock, as it shows that self improvement 
must result from certification. 

You may wonder just how the Bureau of 
Standards co-operates with the Institute. We 
have a well equipped laboratory for testins 
watches under constant temperature and it 
s part of our work to test timepieces for 1 
public as well as for the government. The 
Institute has its watches tested at the 
Bureau and has found it to be of advantage 
to have the office of the Certification Com- 
mittee located there. Consequently all cor- 
respondence concerning certification, as well 
as the records and the handling of watches, 
is cared for at the Bureau. Although the 
work may seem simple to one not acquainted 
with the procedure, the volume of material 
handled is considerable. The secretary of 
the committee, Miss Miller, handles the cor- 
respondence and the records, while we look 
after the watches. A very careful record is 
kept of the progress of the individual ex- 
aminations, but what may seem to be long 
delays sometimes occur. 

If a repairéd watch is received just as a 
test is starting, it is entered at once and may 
be reported upon by the committee within a 
month of the time it was received. If, on 
the other hand, the watch were received 
after the test had started it would have to 
wait for the next test. As the tests con- 
sume nineteen days this may mean some de- 








lay. .We do, however, make every effort to 
have“all watches possible ready at the time 
of the meeting of the Examining Board, and 
special tests are conducted to accomplish 
this end. 

As to the future of the Institute and the 
good it is doing, as well as its growing in- 
fluence, I am very optimistic. There seems 
every reason to believe that the number of 
applicants will steadily increase and that the 
certification work will lead to the develop- 
ment of better watchmakers and the advance- 
znent of the profession as’ a whole. Every 
effort will be made to meet the ever increas- 
ing growth, and the Bureau is prepared to 
do its share, 

The laboratories are open for inspection 
at all times, and we are glad to meet all 
those interested in the work. We also wel- 
come the opportunity of considering the 
problems that may arise in your work as 
watchmakers, and to help you in _ their 
solution, R. E. Goutp. 





Location of Certified Watchmakers 
HE Certification Committee, consisting 
of Messrs. Edwin F. Lilley, John J. 

Bowman, and Tell B. Nussbaum, submit 

the following report of the year’s work 

from May 1, 1924, to May i, 1925: 


Junior Certitied 
Certificates Certificates 
S:ate Granted Granted 
PES usd dweeaeere nares 0 0 
PRM ss caace woia lac dm ald Wid wma ae 0 0 
Pe Mai a nicwinir mas 3 0 
EEE icc ciaadid deaineiaw’ 0 0 
COOUEEE 9 ike tier cern acenea 34 13 
COMIN 6 ieee bneeierre eee 0 0 
CONMEIIEE » iis Ktaedenewnnens 0 1 
IE ao iad aN anata 0 0 
District of Columbia.......... y 0 
RM eal Paco waeana Delia es 0 0 
CI oa acaniaisien ROE cealtenwa 0 0 
eee es eee 0 0 
DINE” ic wheeees cana eaatnns 25 4 
FUME niccnnek ceeds cacnses 6 5 
DOP iiss wseede tw aweoearan 2 2 
Kansas ee Ta 0 1 
NNO sate ne rcncremnnyese ! 9 
REP hic cawebn dus Kaeeweer 0 0 
Ro ccerinicarvbenieaieaanns 5 1 
J), A re a 2 1 
Massachusetts ......ccccccece 9 4 
BRIM 5.60 cscrcseacnacmnme 4 2 
DOOMEGIN sii ccccictcneviawepers 6 0 
i ET Ce er ee 0 1 
PEMNOREE 0k ctacerndecwnsas 1 1 
MANOEL Ge Salneedhse eos careiews 1 0 
en ere 4 1 
DOE ociticaterecacindin wae nam 2 0 
New Hampshire ............. 1 0 
ie |. eer ee eae 4 2 
[ee 3 0 
PO ONIN s we dchsren ehercatalves 7 3 
De Oo) 1 1 
ON FROWN aids dacticnniwdaes 0 0 
WO 5 nee eed onmaowese eee 15 4 
CEN a bk haceae owe ae eae-s 2 1 
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HE accompanying 
half-tone is a group 
of students attending the 
Horological Department 
of Bradley Polytechnic 
Institute, April 2, 19235, 










Will you be included in 
a similar group taken 
about the first of April, 
1926? 









Get our latest catalogue. 













« We teach Watchwork, 
Jewelry and Engraving. 
Address 








Bradley Horological, Department C, Peoria, Illinois 


















REFINERS and SMELTERS 


Precious Metals 


PLATINUM 


Welded on Gold in all Ratios 










In all Degrees of Hardness 


Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 


LEES & SANDERS 


Chicago customer writes: “We are highly gratified with the result 
cf this shipment and you will assuredly receive more of our business 
in the future!”’ 








SWEEP SMELTERS 
BIRMINGHAM, ENG. 
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June 1 (), 1 925 


Oregon - 
Pennsylvania 

Rhode Island 
South Carolina 
South Dakota 
Tennessee 
NE 3s «914 ocele Bie 6m 408 Pima 
TWh 200s eco treet eesornes 
Virginia... eee e ee cree teens 3 
Washington 
West Virgillia ....-+eeeeeeeee 
Wisconsin 
Wyoming 
Canada 


~ 
a 
we 


_ 
oo 


Om me One Ome 


OE RT oT Torre 189 61 


The total number of applications received 
from May 12, 1924, to May 12, 1925, is as 


follows: 
Junior watchmaker ........+--+eee0s 125 
Certified watchmaker ........-.eeees 91 


The total number of applications received 
from the beginning of the Institute up to 
May 12, 1925, is as follows: 

Junier watchmaker 
Certified watchmaker 

The total number of certificates granted 
from the beginning of the Institute up to the 
present time, is as follows: 

Funior WAtCHIMAMEY cc:cccccesv cs seeees 453 
Certified watchmaker .......0.ccse0. 155 
Respectfully submitted, 

R. E. Gou.p. 


Spring Holder for Pendulum Bob 





que disadvantage caused by the pendulum 
bob lying loosely on the regulating nut, 
according to prevailing practice, in the ordi- 
nary run of wall and standing clocks, is 
due, above all else, to the fact that in regu- 
lating, when too fast, the bob must be pulled 
down by hand, whereby the pendulum spring 
can readily sustain injury. The regulation 
is thereby made more troublesome and less 
certain, for the forcing down of the bob is 
not effected as easily as the screwing down 
of the nut, the bob being liable, quite fre- 
quently, to stick on the rod, considerable 
variations, especially in the case of short 
pendulums, being the consequence. 

A further disadvantage is that in trans- 
porting the clocks, the pendulum bob and 
in some instances also the regulating nut, 
are shifted, so that when the clock is set up 
again, its performance is not satisfactory. 
The layman knows nothing of the good 
movement or neat repair job; all he notes 
is the unsatisfactory going of the timepiece 
which he naturally attributes to the careless- 
ness of the clockmaker. This often necessi- 
tates repeated trips between customer and 
repair man and additional regulations. It 
may also happen that the regulating nut 

omes loose of itself, if not secured by a 
second nut, and that loosely fitted bobs rattle 
When the clock strikes, keeping time with it. 
Another objectionable feature is that sliding 
7 bob up is likely to scratch the pendulum 


From the above brief recital, it will be 
bssible to recognize the often serious dis- 
advantages attendant on the attachment of 
“ pendulum bob, as at present practiced. 
sont accompanying illustrations depict a 
- a novelty, a pendulum regula- 
2 older, the invention of colleague 
udolph Thormann, of Céthen ain Anhalt, 
which application. has been made for a 
man patent and registration, as well as 
® foreign patents, 
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This spring holder eliminates, in the 
simplest manner, all the objectionable 
features. The pendulum bob is permanently 


and elastically connected with the regulating 
nut, it follows, with absolute certainty, the 
slightest change in position of the nut so that 
the nut acts like a micrometer screw and 
there is no play whatever. Thereby regula- 
tion is made certain and quick and above 
all, it is permanent, accidental changes 
being impossible. 

As the accompanying illustration shows, 
the holder consists of a simple wire, bent 
to spring form, the loop a being placed be- 
neath the regulating nut on the screw- 
threaded part of the pendulum rod, the 
hooks c being caught in the hollows to be 
found on the rear side of almost every 
pendulum bob, or into holes that can be 
easily drilled. Fig. 1 shows the bare holder ; 
Fig. 2, the same device as attached to the 
back of the pendulum bob, being entirely 
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invisible from the front and Fig. 3 shows 
another, more simple form of the holder. 
This style allows the hook c to be caught 
in the hole d of the pendulum bob. In addi- 
tion to the types illustrated, the inventor has 
prepared a series of different bendings which 
are also suitable for use on the very short 
pendulums, where a slight displacement 
makes a considerable difference in the rate. 

The holder can be hooked on to any 
pendulum in a moment; its employment in 
new, as well as in repaired clocks is cal- 
culated to obviate many disadvantages and 
the small cost, in view of the satisfaction 
it gives the customer, makes it profitable. 

The inventor is prepared to grant licenses 
to clock manufacturers and the holders can 
also be obtained through German wholesale 
dealers. 





Early Form of Clock and Watch Oil 


In regard to the earliest clock and watch 
oil; we have looked over considerable mat- 
ter along this line, and it seems that the 
“melon oil” which is obtained from blackfish 
and also porpoise has been in use for a long 
period of time. However, we do not think 
that a fine grade of such oil was used in the 
earlier period, as refining of such oils was 
not understood as well as it is at the present 
time. We may have some further informa- 
tion in regard to the above later. 





“Each day,” wrote the farmer, three or four 

Of my hens keel over to rise no more. 

I am writing to ask the reason why.” 

“They are dead,” was the editor’s reply. 
—Queries. 
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New York Watchmaker Declares It 
Every Foreman’s Duty to Be- 


come Certified by 
Bi A. 


New York, June 3, 1925. 
Technical Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir:—-It gives me great pleasure to 
inform you that three of our watchmakers’ 
staff have filed applications to be certified 
by the H. I. A. and trust that in the near 
future, the remaining men will do so. Be- 
fore requesting our watchmakers to be 
certified it was my duty to go through 
certification as I felt this is the only solu- 
tion and as foreman, the men would have 
the right to ask me, “how about yourself?” 
were I not certified. Therefore to avoid 
these questions and knowing the value of 
certification I took the lead. 

I believe that it is every foreman’s duty 
to be certified. This, for two reasons. 
First if he considers himself a good work- 
man he has nothing to fear; if he fails to 
do so, then he should make room for a 
more capable man. His incapability will 
cause the reputation of the house to suffer. 

The certification of the foreman first will 
be an eye opener to many concerns through- 
out the country where most of the pro- 
prietors are not technical men themselves, 
relying upon the foreman. Every foreman 
who becomes certified will not fail to ask 
his men to do so, and this method will help 
carry out the wonderful work of the Horo- 
logical Institute. Of course there are some 
foremen who have been with concerns for 
many years and some of them have been 
away from practical work for many years. 
We must make a few exceptions, consider- 
ing the reputation of their younger days, 
but there are a great many who have not 
reached their half century mark. 

As to certification, however, I am for a 
strict, rigid examination, so that only real 
competent men may enjoy this privilege. 

(Signed) B. MELLENHOFF, 

Foreman Watch Repairing Department, 

BLack, STARR & FRost. 


“Not a Bad Job,” Says ’e 








GREENVILLE, Tex., June 4, 1925. 


Technical Editor, Tae JeEweters’ CIRCULAR. 

Dear Sir:—This is a country town of 
12,000 bipeds, assorted. What I am puz- 
zled about is this: Are the watchmakers 
with which this town is well supplied like 
the crop all over the good old U. S. A., or 
not? I mean mentally. Recently, a lady 
asked me if I would not teach her son watch 
repairing—she said he did not seem to be 
able to learn anything else. It doesn’t take 
brains to be a watch repairer—it’s bad judg- 
ment, that’s all that is necessary. 

By the way, are apprentices as scarce in 
the north as in the southwest? There is only 
one here, and he is the watchmaker’s son. 

Probably they would all rather get into 
something that doesn’t require “brains” and 
the quality of a postage stamp—that is, to 
stick. Do you know of any skilled labor 
that is getting as poorly paid as watch re- 
pairing ? 

But after all, it is great to take a balky 
watch and make it keep time. Doubtless 
there are lots worse ways of making a living. 

(Signed) T. P. Fratc. 
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We manufacture real green 


a Pos” slates, Sweeps, Polishings, Gold, Silver, green gold—plates, wires, | 
SO } =, ° and solders in 10Kt., 14Kt., | 
solders and wires, also Platinum and Plated Scraps. 18Kt., also white golds and | 


tm painom | )©)d MANUFACTURERS = | Ssisees ts |) 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


: < Mountings. Selections Sent on Request. : : 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


oy aaa CHICAGO 317-319 E. Ontario St. 























































































SAVE HEALTH! Protect your Health 
* from Polishing Dust— b 
SAVE GOLD! 3e more comfortable at @ 
SAVE TIME! eae work and you will oO a } ver 
do more. 
SAVE MONEY! 
THEY SAY: Use the World’s Most Efficient and 
eae investment I ever = POLISHING e 
“We always recommend it 
to our friends,” “double our DUST COLLECTOR Platinum 
returns from the refiner.’’ Patented 
ee a dustless shop pos- . pune by we running —— ma- " 
siDle. chine with ball bearing support for the suc- f 
=a one if you can pos- en fon powerful suction of air at each Refiners and Assayers dl 
. AF - ou didn’t dust hood draws away the dust from the P 
get it years nad eal work, small floor space, little power, elec- ; 
‘10¢ saved from each watch tric-lighted dust agen Self-contained ‘ 
case polished.’’ complete, set up and ready to run. ! 
_ ot ". | I. B. HAGSTOZ @ SON 
Os acon 
ena ’ ae, 709 Sansom St., Philadelphia 
TO- ages 
only ' 
DAY! . 
and be- neiad We remit promptly for your 
gin sav- cents 
ey from Scrap Gold, Plati 
ey from day rap Oo . a hum, 
the gold a ; 
= — Silver, Etc | 
hat i . 
yg You can 9 1 
entering easily You'll like that service. Goods returned 
your afford on demand if remittance is not satis- 
lungs one f 
7 actory. , 
Compact, strong and reliable—only 2x4 feet floor space. f 
Some models larger, some smaller. 
You doubtless already know that the world’s worst scourge among A ROBINSON & SON 
civilized people has to do = a — pie nelp “ along when » 
you breathe metal laden dust is machine wi reathe in all the 
dust and save your health—Act to-day! R E F I N E R S Y k 
-B6é5 LISPENA s 
LEIMAN BROS. @-Bé LISPENARD STREET 149 Canal Street New Yor 
Makers of good machinery for 35 years. 


13 DUTCH ST. NEW YORK CITY 


We Buy 


SWEEPS 
POLISHINGS 
PLATINUM AND 
GOLD FILINGS 






Phone: 


JOHN 0233 









We Sell 


GOLD—SILVER 
PLATINUM—SOLDER 


BURNING JOBS AT ALL TIMES 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of June 2, 1925 
FINGER-RING BLANK. Georce Gas- 
cuke, Newark, N. J., assignor to American 
Platinum Works, Newark, N. J. Filed June 
1, 1922. Serial 565,157. 1 Claim. 
As a new article of manufacture, a finger ring 
blank having a solid back portion and a bifurcated 


1,539,940. 





front portion, the bifurcating slit extending more 

than one quarter and less than one half of the 

circumference of the ring and midway between the 
side edges through its entire thickness. 

154,04. BAG FASTENER AND METHOD OF 
MAKING SAME. Witttam C._ HIERING, 
Newark, N. J., assignor to J. E. Mergctt Co., 
Newark, N. J. Filed April 10, 1924. Serial 
705,718. 6 Claims. 

Method of making bag fasteners which consists 
in forming a bar with open cusps at its ends and 





“7 Pa aé# 
35 4 Ww ‘o 


prongs between said cusps, cutting said bar into 

homogeneous parts, plating the said fasteners and 

closing said cusps. 

154,065. DAG-FRAME FASTENER. WILLIAM 
C. Hierinc, Newark, N. J., assignor to J. E. 
Mergott Co., Newark, N. J. Filed July 31, 
1924. Serial 729,235. 4 Claims. 

A bag lock comprising a pair of frame sides, 
plates rigid therewith and extending upwardly in 
parallel _pcsition therefrom, one of said plates hav- 





ing a spherically curved lateral extension, and an 
tlongated slot therethrough, a key having a stem 
rotatably motnted in the mating plate, the head of 
‘aid key being adapted to pass through the slot, and 
means for tensionally retaining the key in an ad- 
Justed positicn. 
15,1. MECHANISM 
EACKLASH IN 
MENTS, ETC. 


FOR 
PRECISION 
GrEoRGE WALKER, 

Center, Mass. Filed Jan. 25, 1923. 

614,835. 12 Claims, 
ao. device haying a member adapted to be ad- 
ho over a predetermined path and afterwards 
in eo advancing said member, mechan- 

F continuously holding said member against 


PREVENTING 
INSTRU- 
Newton 

Serial 
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reverse movement in any position of its advance: in- 
cluding its final position before being reset, and 







means to release said mechanism to aliow said 

member to be reset. 

1,540,150. ESCAPE MECHANISM FOR SHIPS’ 
INSTRUMENTS AND OTHER PRECISION 
INSTRUMENTS. Georce Waker, Newton 
Center, Mass. Filed Jan. 25, 1923. Serial 
614,836. 7 Claims. 

A device of the character described comprising 

aun escape wheel adapted to be rotated in one di- 

rection, a spring for returning the wheel to ini- 





tial position, an escape lever for regulating the 
mevement of the wheel, and mechanism for stop- 
ping the wheel in initial position upon the return 
movement, said mechanism including mutually en- 
gaging parts associated with the wheel and lever 
respectively. 

1,540,220. SILVER-CLEANING APPARATUS. 
Anprew W. Ne son, Terre Haute, Ind., as- 
signor to Columbian Enameling & Stamping 
Co., Terre Haute, Ind. Filed Jan. 22, 1925. 
Serial 3,918. 2 Claims. 

In a metal cleaning apparatus, the combination 
of an outer vessel having a non-metallic surface, 











an inner vessel of smaller diameter fitting therein 

and having a perforated bottom and a circumferen- 

tial groove in the side thereof and a_ perforated 
aluminum plate fitting into said groove by spring 
members attached to said plate. 

1,540,348. VANITY CASE. Ernest W. Loesser, 
Newark, N. J. Filed Sept. 17, 1923. Serial 
663,158. 2 Claims. 

In a vanity case a compact of powder including 





a bottom plate and a flange, the compact having 
an opening therein, and a box insertible in the 
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flange and projecting into the opening and carried 

when in place by the compact. 

1,540,349. VANITY CASE. Ernest W. Loesser, 
Newark, N. J. Filed April 30, 1924. Serial 
709,992. 4 Claims. 

A vanity case comprising a tray-like box with 

a hinged lid, and a tray-like supplemental box 










hinged at the back of its top edge to the lid at a 

point within the lid and adapted to be suspended 

horizontally thereon when the lid is open, the lid 

elosing both boxes when it is swung shut. 

1,540,385. LINK BRACELET. Wittiam_ Boots, 
Attleboro, Mass., assignor to Guyot Bros., At- 
tleboro, Mass. Filed June 27, 1924. Serial 
722,817. 4 Claims. 

In a link-bracelet, links including boxes having 
opening in the sires thereof, U-shaped members in 
the hoxes having their free ends turned outwardly 
and received in the openings of adjacent boxes, 
plates seated on the members and having fingers 





struck-out therefrom and engaged with opposite 
sides of the closed or base ends of the U- members, 
and coil springs between the plates and the backs 
of the boxes and engaged at their ends with the 
bases of the U-members and an end of the boxes, 
the free ends of the U-members being exposed and 
projecting outwardly from an end of the box there- 
ef upon disconnection from the box of an adjacent 
link, 


1,540,489. CLASP DEVICE. Hyman MELtzer, 
Brooklyn, N. Y. Filed May 12, 1923. Serial 
638,466. 5 Claims. 


In a clasp device of the class described, a main 
body portion composed of sheet metal, a léck mem- 
ber mounted in recesses at the opposite sides of 








said body portion and provided with a cross-head 
extending transversely of and through said body 
portion and said body portion being provided with 
projecting fingers adapted to be folded inwardly 
and around the crosshead of said lock member for 
retaining said lock member against displacement 
from said body portion, and other projecting fingers 
on said body portion for mounting the same in 
connection with a suitable support. 

1,540,552, LAMP CLOCK. Mavup C. Fox, Brook- 
lyn, N. Y. Filed March 18, 1924. Serial 700,- 
090. 8 Claims. 

A clock including a casing, a slidably supported 




















movement having a forwardly directed winding 
key, said movement and key being normally housed 
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within said casing, and means for sliding said 

movement a sufficient distance to present the key 

adjacent the exterior of said casing. 

1,540,606. VANITY CASE. Joseru J. Cosin, 
Brooklyn, N. Y. Filed March 8, 1923. Se- 
rial 623,767. 3 Claims. 

A twin compact vanity case comprising a body 
having a closed lower end and an open upper 
end, a cover hinged to said body and engageable 
over the upper open end, a partition disk supported 
within said body having a° central 

formed with a depending annular 
said opening to define a rouge com- 

a tray having a closed lower 


horizontally 
opening and 
flange from 
pact compartment, 


constituting a face 
sliding 


end and an upper end 


compact receptacle, and 


open 
powder an eccentric 
and pivotal connection between the tray and said 
permit of the withdrawal of the tray 
body and the 


rouge 


partition to 
from the upper open end of the 
lateral swinging thereof to uncover the 
partment. 


DESIGNS 
SCARFPIN OR SIMIL - 


compact con 


ARTICLE. 
assignor to 
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Faigin Mfg. Co., Inc., New York. Filed Feb. 
25, 1925. Serial 12,484. Term of patent 7 
years. 

— SPOON OR yor gg — E. Peter 


Gorpan, Sag Harbor, N. Y., assignor to 


=> 


Joseph Fahys & Co., New York. Filed March 

24, 1925. Serial 12,860. Term of patent 14 
years. 

_— SPOON OR SIMILAR oe aa PETER 

Gorpan, Sag Harbor, assignor to 


om 


Joseph Fahys & Co., New York. 
9, 1925. Serial 12,661. Sa 
years. 


67,483. RING. 











Filed March 
of patent 14 


Joun L. New York. 
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12,117. 


COLEMAN, 


Filed Jan. 23, 1925. Serial Term of 


patent 7 years, 
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UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Mark Registration Not Subject to 
Protest 


Issue of June 2, 1925 


199,257. (CLASS 27. HOROLOGICAL 
MENTS.) Josern Y. Pereiman, doing busi- 
ness as Montreaux Watch Co., New York. 
Filed May 3, 1924. Serial 196,543. 


MONTREAUx WATCH C°- 


Move- 


INSTRU- 


Particular description of goods.—Watch 


and Watchcases. 
May 1, 1922 


ments 

Claims use since 
Trade-Mark Registrations Granted June 2, 
1925 
WATCHCASES, WATCH 

DIALS, WATCH MOVEMENTS, AND 
ALARM CLOCKS. Emir Gisicer, doing bus- 
iness at Times Watch Co., Biel, Switzerland 
and New York, N. Y. 

Filed November 12, 1924. Serial 
PUBLISHED MARCH 17, 1925. 
199,071. WATCHES, WATCHCASES, WATCH 

MOVEMENTS, AND hiag ted PHEREOF. 
Itiep. DrDisueim Co., Inc., Ne Yerk, N. Y. 

Filed December 11, 1924. Serial Ne 6,574. 
PUBLISHED MARCH 17, 1925. 

199,072. WATCHES, WATCHICASES, WATCI! 
MOVEMENTS, AND PARTS ‘THEREOF. 
Hirer. Dipisnem Co., i York, N. Y. 

Miled December 11, 1924. Serial No. 575 


UPLISHED MARCH 


199,018. WATCHES, 


No. 205,163. 








Controlled Buying Means Bigger 


Profit* 
6 Bu YING” is still one of the retail mer- 
chant’s biggest problems, especially if 
he wants to make his business pay him the 
greatest returns. But it is a different kind 
of problem now than it was in the “good, 
old days” when it simply meant buying cheap. 

Today, the successful merchant buys not 
for long profits on a few sales, but for small 
profits on many sales. His buying is con- 
trolled buying. It is controlled as to the 
brands of merchandise he buys and ag to the 
quantity he buys. 

The successful merchant of today keeps 
records that tell him which brands can be 
depended upon to give him a quick turnover. 
He has learned that unknown brands, even 
though they carry a wider profit-margin, are 
hard to dispose of, stick on his shelves, or 
have to be sold at a sacrifice. 

Known merchandise keeps the merchant’s 
dollars busy, and busy dollars bring far 
greater profits during the course of a year 
than dollars that spend most of their time 
tied up in slow-moving stock. 

Without records to give him daily the fig- 
ure facts on every department of his business, 
it would be impossible for the merchant to 
exercise the proper control over his buying, 
or any other department of his store. 

With an adequate system of handling his 
accounts, he doesn’t have to operate his store 
knows. He governs his 

He guards against over- 


on guesses. He 
buying by his sales. 
stocking; does not accumulate stocks of mer- 


*By A. M. Burroughs, Burroughs Adding Machine 


Company. 


June 10, 1925 


chandise too large to give him the required 
turnover. 

The merchant who controls his buying, 
both as to the lines he carries and the quanti. 
ties he orders, will find that his buying pol. 
icy has put his entire store on a more profit. 
able basis. 

The soundness of this statement is borne 
out in a report issued by the U. S. Chamber 
of Commerce, which lists a number of points 
in favor of controlled buying. 

First, it gives the merchant a greater re. 
turn on his investment, or, to ‘put it the other 
way around, makes it possible for him to do 
the same amount of business on a smaller 
capital. 

It eliminates interest charges on borrowed 
money. Practically every merchant, at times, 
finds it necessary to use borrowed money in 
the operation of his business. With his buy- 
ing controlled, he would not need borrowed 


money, or at least would require it in smaller 


amounts. 

It eliminates  mark-downs. Unknown 
brands of goods for which there is no ready 
market, often have to be sacrificed. Mark- 
downs usually represent a loss, or at least a 
diminished profit. 

It saves salaries and wages, because known 
brands of more sold and 
require less handling before being sold. 

It saves shelf and storage which 
is a detinite part of the expense of doing 
business and which is f devoted to 
slow-selling merchandise. 

It gives the merchant prestige and 
reputation among his for carrying 
good merchandise. Such a reputation natur- 
ally results in increased 1 

It puts the entire store on 
basis. 

What more need be said of 
tages of controlled buying ? 

Of course, it is impossible for the mer- 
chant to control his buying until he has in- 
stalled adequate sales and purchase records 
and an effective store system. To gain this 
control, the merchant must possess figures 
that tell him what goods can be sold in his 
community and in what quantity. 

This is just as true of the small store 
as it is of the larger one. Both are in bus- 
iness to make a profit. 

3uying, properly controlled, 
increase that profit. 
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space, 
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The robbing of a jeweler’s shop in the 
Rue Montaigne, Paris, one of the very best 
quarters of the city, during lunch hour, 
makes very strange reading. The jeweler, 
who lived above the shop, went upstairs for 
lunch, as usual at noon, after closing his 
shop. At 1.20 a friend, passing by noticed 
that the iron shutter was not properly closed 
and warned the jeweler. It was perhaps 
half a yard from the ground. The jeweler 
on entering his shop found everything upset. 
The glass door was broken in, pearl neck- 
laces and bracelets, valued at 700,000 frances 
had disappeared. It is suspected that when 
the iron shutter was being closed, a man 
managed to conceal himself between the 
shutter and the door, his entry was either 
not noticed from the street or shop, oF if 
noticed from without it was believed he was 
a late customer, anxious to make a purchase 
at once. This is a somewhat novel way 
gaining access to jewelers’ shops. 
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